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RICHMOND, DUQUESNE, ORANGE BLOSSOM and CHIP- 

PENDALE PATTERNS of Alvin Solid Silver. Sterling sells 

better in chest than in any other way and if you have a chest open 

on your counter you are sure to make sales. 

Dessert Spoon from 26 


Price of chest to hold 
pieces up will be sent on request. 


ALVIN SILVER COMPANY 


Sag Harbor, N. Y. 
Chicago 


New York 
10 S. Wabash Avenue 


San Francisco 
20 Maiden Lane 209 Post Street 
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QNE of the most interesting cities of 
France is Rouen, on the River Seine, 
between La Havre and Paris, and many 
Americans visit it every Spring and Sum- 
mer. Closely connected with the history 
of England and a favorite place of resort 
for the British, there is perhaps as much 
English spoken on the main streets of Rouen 
as French, especially in the Summer time. 
Rouen boasts some of the finest specimens 
of the goldsmith’s work, dating as far back 
as the XIIIth century and strangers visit- 
ing the place go to examine the Cathedral 
“treasure” as the various relics in their 
golden caskets are called. Hours can be 
spent in the treasure house, and an expert 
will always find something fresh to marvel 
at. Jewelers, particularly, never fail to 
examine these specimens of antique and 
middle age art as there are but few pat- 
terns under the sun, the old always coming 
to light again, in a new guise. 

In the old-fashioned part of the city, in 
shops with overhanging beams and windows, 
antique jewelry is sold. Whether all of it, 
or indeed most of it, is really old, is a 
question for experts to decide. In any 
case the old patterns have been very 
cleverly copied, indeed the stuff is not 
genuine. Ornaments in diamonds, formed 
of a number of stones, moderate in size, 
but set in silver, and depending from rings, 
to form a kind of net-work, like dew drops, 
as one might say, is the characteristic form 
of Roven jewelry. Crystals are also used 
for these jewels, which date from a time 
when the goldsmith’s work was the chief 
consideration, the stones being of minor im- 
portance and always subordinate. 

Brooches, composed of a number of drop 
diamonds or crystals, set in silver are also 
seen, immense in size, they suited the ample, 
heavy silk bodices of our ancient ancestors. 
These brooches consist of so many stones 
as to seem more like a piece of harness 
than a mere ornament. Necklaces, very 
short, are also made of crystals set in sil- 
ver, pendant from chains, 

It is clear that even in the Middle 
Ages, people of importance wore jewels in 
“parure” just as they do today. Queen or 
princess had a set of Rouen gems. A neck- 
lace, in slight silver. links, had crystals 
hanging from still slighter chains, while the 
brooch a sea of lights, like stars reflected 
in the water, was composed in the same way. 
A pendant was also made of a mass of 
crystals or diamonds, earrings made of 
maybe five stones all hanging from a single 
ring and bracelets of the same pattern, a 
thin chain of silver with tiny chains of 


silver, each bearing a stone at the end, com- 
pleted the “parure.” Nothing prettier could 
well be imagined on a black velvet gown and 
all who visit the ancient city cannot do 
better than get a few specimens of this 
antique stuff to take home, relics of another 
age. 

The multiplying of these shops shows that 
there is no need to “put” people on to the 
treasures for they have found them of them- 
selves. But jewelers, inclined to skip Rouen 
on their journey to Paris would do well to 
hesitate. There is a wealth of new old 
patterns in this quaint old Norman city. 








Marco Polo’s Diamond Yarn 





[| his chapter on “the Kingdom of Mur- 
phili or Monsul,” Marco Polo recites the 
following: 

“In the mountains of this kingdom it is 
that diamonds are found. During the rainy 
season the water descends in violent torrents 
amongst the rocks and caverns, and when 
these have subsided the people go to search 
for diamonds in the beds of the rivers, where 
they find many. Messer Marco was told 
that in the Summer, when the heat is ex- 
cessive and there is no rain, they ascend the 
mountains with great fatigue, as well as 
with considerable danger from the number 
of snakes with which they are _ infested. 
Near the summit, it is said, there are deep 
valleys, full of caverns and surrounded by 
precipices, amongst which the diamonds are 
found; and here many eagles and white 
storks, attracted by the snakes on which 
they feed, are accustomed to make their 
nests. The persons who are in quest of the 
diamonds take their stand near the mouths 
of the caverns, and from thence cast down 
several pieces of flesh, which the eagles and 
storks pursue into the valleys, and carry off 
with them to the tops of the rocks. Thither 
the men immediately ascend, drive the birds 
away, and recovering the pieces of meat, fre- 
quently find diamonds sticking to them. 
Should the eagles have had time to devour 
the flesh, they watch the place of their roost- 
ing at night, and in the morning find the 
stones amongst the dung and filth that drops 
from them. But you must not suppose the 
good diamonds come among Christians, for 
they are carried to the Grand Khan, and 
to the kings and chiefs of that country.” 

Polo tells this story in the 14th century, 
but, Sinbad the Sailor, in the “Arabian 
Knights,” got it into manuscript earlier, and 
Epiphanius, bishop of Salamis, who died in 
403, had already committed the story to 


manuscript. Marco, no doubt, got his story 
while in the Orient, and knew nothing of 
the “Thousand and One Nights,” much less 
about Epiphanius; so he can scarcely be con- 
sidered a plagiarist. 








The New Dutch Gold and 


Silver Marks 


THE Dutch Government has recently is- 

sued to the gold and silver smithing in- 
dustries a revised series of marks to be 
used on all gold and silver ware. It includes 
the marking of imported as well as those 
pieces produced at home. We append illus- 
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trations of the above, as taken from a re- 
cent issue of Deutsche Goldschmiede-Zeitung. 

It should be noted that there are four gold 
standards of fineness: 833, 750, 583 and 250 
parts per thousand. The silver standards 
also find four denominations of fineness, 
viz., 925, 833, 800 and 250 parts. The low 
percentage of 250 fine is noteworthy, 
bringing the alloy (as our German contem- 
porary remarks) down to a low grade 
scarcely expressive of precious metal alloy. 








Clarence J. Dengler, assisted by his 
brother, Raymond -W. Dengler, both gradu- 
ates of the Bowman Technical School, Lan- 
caster, Pa., have located at Rochester, N. Y., 
in the jewelry, watch repairing and engrav- 
ing business. Mr. Dengler has had a prac- 
tical experience in these lines for the past 
two years in Rochester before engaging in 
business for himself, . The business is located 
at 702 South Ave. 
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The Roumanian Coronation Jewels 





At the recent coronation of the King and 
Queen of Roumania several of the re- 
galia emanated from the workshop of Falize, 
the noted Paris goldsmith. The House of 
Falize has been in existence 200 years; the 
founders were jewelers to the Crown, by 
patent rights, in 1752, when they were 
domiciled in the Louvre. 

The September issue of Le Grand Négoce 
(to which we are indebted for the illustra- 
tions) gives a full and interesting account 
of the particulars, and calls special attention 
to the fact of the great honor thus conferred 
on this ancient French jewelry house; for 
the whole national outfitting for the festivi- 
ties was confined, almost entirely, to products 
from Roumanian artisans. In describing the 
beautiful French productions, Le Grand 
Négoce says: “Within the supple entwine- 
ment of scroll work are enclosed the pre- 
cious stones beloved of the Queen—and 




















MARSHAL’S BATON OF KING FERDINAND OF 
ROUMANIA AND THE EAR COVERINGS OF 
THE QUEEN’S CROWN 


which ancient writers called talismans— 
tubies, emeralds, amethysts, turquoises, car- 
buncles, moonstones, with their fortunate in- 
fluences. Wheat grains, symbol of rich 
fecundity, encircle the crown’s base and are 
attached to the ear-coverings (couvr2- 
oreilles), which bear the armorial insignia 
of the Queen and King. The acanthi, which 
are bent over and from which start the goid 
afches, perpetuate, emblematically, the noble 
réle that Queen Marie played during the 
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war; the true-love knots alternating with 
the parts that close the crown bear on a 
golden globe the cross of Her Majesty. It 
is a unique cross, found, it is said, at the 
spot where the horse that the Queen rode 
knelt three times. The equal length of the 
four arms is the mystic sign of equality, and 
their esoteric intent follows the course of 
the sun from the Orient to the Occident. 
It is derived from primitive Egypt and its 
origin is from more distant sources, 

“This work of Falize, chased and deco- 
rated right to the interior, weighs 1,800 
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Beautiful Greek Bracelet at British 
Museum : 





THE trustee of the British Museum, at a 

recent meeting, made several interesting 
and important additions to the national col- 
lection, says the London Watchmaker. The 
Greco-Roman department acquires notably 
a gold bracelet (413 B. c.), found some 
few years ago in Sicily. The bracelet is 
decorated with exquisite filigree work and 
the fastening consists of two pairs of snakes, 














CROWN OF THE QUEEN OF ROUMANIA 


grammes of gold. The marshal’s baton of 
His Majesty Ferdinand is embroidered in 
gold thread on velvet. The aurochs’ and 
eagles’ heads represent the Provinces of 
Moldavia and Wallachia, which form the an- 
cient Roumania. On the ends are engraved 
the royal arms of Roumania on one and 
the cross of Michael the Brave on the other, 
with the King’s cipher.” 








Past and Present 





In olden days—Dearest one, “I will place 
this plain gold wedding ring on your finger 
and pledge my troth.” 

Up-to-date—Beautiful one, “Allow me 
to place this 18-carat white gold (or 
platinum) ring, hand engraved with orange 
blossom, four-leaf clover or bridal wreath 
design, upon your dainty finger and pledge 
my troth.”—The Booster. 








Ford & Geery is the new. style of the 
business formerly conducted by Chas. H. 
Geery, Columbia, Mo. 


the whole constituting a specimen of pure 
Greek art. 

The same department has also acquired 
a remarkable gold ring, decorated with a 
fine filigree scroll, with a relief of Mzenads 
dancing. The Ceramic department has been 
enriched by the acquisition of a pottery 
wine jar from a Chinese tomb of the third 
or fourth century a, pb. The jar is re- 
markable because it is painted in unfired 
pigments, showing spirited hunting scenes, 
in which there appear demons on _ horse- 
back, tigers, and wild birds. The jar is 
of special interest, because in the museum, 
at any rate, there is no specimen of Chinese 
brushwork of so early a date. Collectors 
will also welcome the inclusion in the 
museum collection of a brilliant red glazed 
saucer dish of the Hatian-Té period. Other 
acquisitions include a collection of carved 
stone, bone, shell, and copper implements 
derived from the excavation of Chilean pre- 
historic graves at Taltal. 








Geo. E. Lederer has been succeeded by 
Cassius R. Hamthond, Gainesville, Ga. 
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Notes on the History of the Platinum Metals 





By Thomas A. Wright* 














[* the course of our investigation of the 
platinum metals, the writer found so 
much in the literature which was but a re- 
iteration of some earlier article that it ap- 
peared as if a perusal of the earlier writings 
might give a better perspective of the true 


progress in obtaining a knowledge of this ° 


very interesting and really precious group. 
Before going to the library, however, the 
oldest books in our own collection were re- 
sorted to, beginning with “The Elements of 
Chemistry,” by Chaptal (1791), who men- 
tions platinum as being first known in 1748, 
It was brought to Europe by Don Antonio 
Ulloa, who accompanied the French academi- 
cians in their famous voyage to Peru. 
Charles Wood, who had himself brought the 
metal from Jamaica, made experiments 
which are described in a scientific journal in 
1749 and 1750. According to Chaptal, it is 
found only in the metallic state, in the form 
of small grains or flattened plates of a livid 
white color, midway between silver and iron, 
and it was due to this color that it was given 
the name of “Platina” or “Little Silver.” 
The presence of platinum in black sands, and 
also the magnetic reaction, is noted. M. L,, 
in a paper read to the Academy of Science 
at Paris in 1785, stated that only small 
pieces of platinum were attracted by the 
magnet and that the metal was malleable. 
Among the properties of the metal as men- 
tioned in this old volume are the following: 


Platinum undergoes no alteration by 
exposure to the air. 

Fire alone does not appear to change it. 

Continuous heat tarnishes its surface and 
increases its weight (?). 

It may be hammered like gold and silver. 

It may be fused upon charcoal. 

It resists the action of sulphuric, nitric 
and hydrochloric acids. 

It is: soluble in  nitro-hydrochloric acid 
and the solution is reduced by organic 
matter. 

The platinum chloride is fusible, losing 
its acid and giving a grey oxide. 

It is precipitated from solution by the 
alkalies, the ammonium chloro-plati- 
nate being an orange-colored salt 
which is soluble in water and from 
which the metal can be obtained by 
heating. 

Mention is made of this reaction as af- 
fording a means of separation from 
gold. 

The following comment as written will 
no doubt be of interest: 

“The fear of this alloy (gold and plati- 
num) which had alarmed the Spanish min- 
istry so much as to occasion them to forbid 
its being wrought, does not at the present 
time exist, as we possess a simple method 
of ascertaining the fraud; and it is much to 
be wished that this very precious metal 
“should be restored to the arts, to which it 
Cannot. but be. very. useful by its brilliancy. 

hardness and its unchangeable nature.” 

| er statements that are interesting include 


* Secretary ‘of ° Lucius ‘Pitkin, - Inc., Analytical 


and Consulting Chemists. 





. methods of refining and purifying the metal 
(one of which in particular is used. in this 
laboratory and by those chemists who have 
made an extended study of the separation of 
this group), methods of making crucibles 
and of casting. 

The tendency of other metals to fuse with 
the platinum is noted, and also the difficulty 
of removing small amounts of the baser 
ones. The hardening effects of iron or cop- 
per were known, as was also the properties 
of a silver alloy, while attention is called to 
the high heat required to make a gold-plati- 
num alloy, which is quite ductile and much 
different in color than the gold. To quote 
again verbatim, “We know enough of the 
properties of this metal to presume that it 
will prove of the greatest use in the arts,” 
and “the property of soldering or welding 
without mixture renders it preferable to gold 
or silver.” 


It will be noted that no mention was made 
of the other platinum metals in the foregoing 
as taken from Chaptal, but in 1818 we find a 
translation was made of another French 
chemistry, called “Practical Chemistry,” by 
Orfila, and here we find a method of sepa- 
rating the group (with the exception of 
ruthenium, of which no mention is made,) 
from the Gangue material of the crude plati- 
num, This method of Vauquelin is in com- 
mon use today as a basis for much of the 
similar analytical and refining practice. 


Short notes are also given as to the forma- 
tion of oxides, although no mention is made 
of the intensely poisonous osmium tetraoxide. 

The next oldest book on chemistry in our 
library is by Webster and was printed in 
1826, eight years later than the preceding. 
Here the date of the discovery by Tennant 
of osmium and iridium is given as 1803, and 
that of rhodium and palladium by Dr. Wol- 
laston as in the same year. Palladium. was 
also discovered by Cloud in a native alloy 
of gold with that metal. We find here short 
and concise accounts of osmium, iridium, 
rhodium and palladium in which a descrip- 
tion is given of the more common chemical 
and physical reactions of those metals, and 
also means for their isolation from each 
other. The origin of the names ‘is given 
also: “Osmium,” from the peculiar smell 
of its oxide; “iridium,” from the variety of 
colors exhibited by its solutions; “rhodium,” 
from the rose color of certain of its salts. 

The use of the oxy-hydrogen blowpipe is 
recommended for the melting of platinum 
and the statement is made that it can be 
drawn into wire about the 2,000th part of 
an inch and beaten into very thin plates. 

Another interesting quotation from the 
same author read as follows: “A globule 
weighing 29 grains, boiled violently in the 
focus of a lens about three feet in diameter.” 
The welding to iron and steel, while men- 
tioned, is not described, although the pos- 
sible advantages of a steel containing rho- 
dium are set forth. The catalytic action of 
rhodium, iridium, palladium and platinum is 
described at considerable length, and in fact 
six pages are devoted to the latter metal 
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alone, indicating that more, proportionately, 

had been done up to a.hundred years ago, 
with their comparatively crude equipment, 
than has appeared, ‘in print at least, since that - 
time. : 

Ruthenium was discovered by Clauss in 
1846, who conducted numerous but thor- 
ough experiments, which are again the basis 
of our knowledge and use of-the rather un- 
familiar and rare metal. Its increasing 
prominence, however, will lead to a better 
understanding of its faults and virtues. The 
same, of course, can be said of osmium and 
rhodium, which are as yet but vague words 
to most jewelers and assayers. 

The present-day literature, with the ex- 
ception of a few books, and of course the 
various well-known monographs, is very dis- 
appointing, and more satisfying information 
is given in the old books on which this arti- 
cle is based than in many of the more mod- 
ern ones in which the platinum metals are 
rather cursorily treated. It is admitted that 
more is known than has been published up 
to the present time. 








Diamond Hunting in British Guiana 





HARLES MATHEWSON, of Toronto, 
one of a party of 13 Canadians who 
went to British Guiana some months since > 
to search for diamonds, has returned on ac- 
count of ill-health, and gives an interesting 
account of the expedition. 
At Barble, a mining town about 65 miles 
inland on the outskirts of civilization, they 
began the ascent of the Mazurini River, 
having engaged a crew of 20 negroes. After 
two weeks in which they were only able to 
make slow progress, owing to the strong 
current of the river, they began the search 
for gems—the negroes doing most of the 
hard work, With a long, thin steel rod 
the men cruised through the brush, sinking 
one instrument into the earth every few 
paces and judging by the sound whether the 
spot might contain diamonds. If the indica- 
tions seemed favorable the sub-soil was :t¢- 
moved to the depth of about a foot and a 
gravel bed was tsually disclosed. . The 
gravel was carefully washed and the dia- 
monds, if any, settled towards the bottorn. 
Those collected were perfect stones, a trifle 
small, but brought good prices at the market 
in Georgetown. 
The party was making fair progress when 
the search was brought to an end for the 
time being by the death of one of its mem- 
bers and the sickness of others. L. K. 
Stokes, a graduate in mining at Toronto 
University, was taken ill with fever and 
died in eight days. Other members were 
also stricken and over half of the negro 
crew deserted. The party consequently re- 
turned to Georgetown, where the sick men 
were cared for at a hospital and the dia- 
monds were sold. 
Undeterred by the hardship they had ex- 
perienced, seven of the original party have 
re-ascended the river and plunged into the 
interior to renew their search for gems. 
Mr. Mathewson states that the temperature 
of the country seldom rises above 85 degrees 
in the shade, but that it rains almost con- 
tinuously, and that the only wild animals 
met with are jaguars, which are heard rather 
than seen. 
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The Gift Necklace You Have Been Looking For! 


PEARLS f- Indestructible Deltah Pearls with un- CHEST An original creation with bronzed posts, 
usual tone and fine lustre. tray for pearl necklace, jewel compart- 
CLASP | Solid White Gold Diamond-set Safety ment; constructed with Royal Purple 
| a in bow-knot design. Velvet and white satin. 
' An exquisite creation! Three strands of 
BRACELET | Deltah Seed Pearls twisted into one rope, DISPLAYS Four displays with each Chest. A velvet 
, with a lovely pearl tassel. easel stand for bracelet; a velvet stand 
EARRINGS _A button pearl and a pearl drop with a for earrings; two handsome gold display 
small pearl in between; sterling silver pieces which can be set up to form 
metal. display from 20 to 30 inches. 


HIS Deltah necklace would 
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Surprise Chest price of $3750. During oor Surprise Chest 
‘ ; Anniversary Celebration we are 
‘with 24 in. necklace adding the Bracelet of Seed with 30 in. necklace 
Pearls and the Pearl Earrings 
$37 50 without extra charge. This is 4. 5 00 
e our Christmas gift to you, and . 
through you to your customer. 


Use Order Blank Use Order Blank 





ORDER FOR Mail to L. Heller & Son, Inc., 358 Fifth Avenue, New York 

SURPRISE Send at Once Ne PD ko krickacerdcanedancseannes 
....dz. Surprise Chests, 24” necklace Address .........-.s+eeeeeeeeeeeeeeeees 
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The Production of Platinum for the Year 1922* 





By Dr. George F. Kunz 




















(Continued from issue of Nov. 7) 
Platinum in Other Countries 


Platinum refining has undergone a num- 
ber of vicissitudes during the past 50 years. 
From 1870 to 1890 the Russian output of 
crude platinum was refined principally by 
Johnson, Matthey & Co., Ltd., of London, 
or by Des Moutis, Quennéssen & Co., of 
Paris. Then from 1890 to 1909 the Russian 
material was refined either in England, 
France, or Germany, the latter country 
having come into the field, the chief repre- 
sentation being the firm of Herzus. In 
1909, the Société Anonyme du _ Platine, 
established in 1898, and which was operating 
a refinery in Paris, acquired by agreements 
with the Shuvalov-Demidov families, own- 
ers of the most productive Russian placers, 
the right of purchase on a sliding scale of 
their output of crude platinum. As a result, 
the British buyer became as a rule depen- 
dent upon Paris for his supplies, and was 
forced to pay a higher rate than he had 
theretofore done. Now, however, these 
French contracts have terminated, and to 
judge from the heavy ad valorem export 
duty imposed on crude platinum by Russia 
as early as 1914, and from the subsequent 
restrictions placed on its exportation, as 
well as the completion of a refinery at 
Ekaterinburg in March, 1916, there is evi- 
dence that Russia counts upon doing the 
refining at home in future. * 


Africa—lIridium in considerable quantity 
has been found in some of the Rand gold 
mines of South Africa, and also a certain 
amount of osmium. Not long ago the 
Modder Deep Gold Mining Co. forwarded 
200 oz. of iridium to London through the 
local banks. The admixture of iridium in 
the gold detracts from its value, but when 
the banks are able to make a profit from its 
sale the mine owners are not pleased that no 
allowance for this should be made to them. 
Still, it has been suggested that in the min- 
ing plants a direct search should be made in 
the “black sands” for osmiridium or iridium, 
and in the case of low-grade gold mines the 
profit from the platinum metals might make 
a good showing on the credit side. Indeed, 
some properties which have been lying dor- 
mant for some years as unprofitable gold 
mines are now being worked for the iridium 
content. Two mines of this type are in the 
Heidelberg district, and as to one of them 
the allegation has been made that 4 oz. of 
iridium was secured per ton of ore crushed, 
although this may be regarded as rather 
doubtful. In the second instance, the return 
was much greater, 12 oz. per ton, but in 
this case the metal was obtained as a con- 
centrate of a concentrate. In each of the 
instances here noted, the property is worked 
principally for the iridium, the gold being 
an after-consideration.’ 


*Reprinted from Mineral Industry, Vol. XXXI. 
by permission of the publisher, The McGraw-Hill 
Book Co. 

1The Mineral Industry of the British Empire 
and foreign Countries, Platinum and Allied Metals 
(1913-1919) Imp. Min. Res. Bur., London (1922). 
250. Afr. Min. Eng. Jour., May 6, 1922. 


Australia—There has been a falling-off in 
the osmiridium production of Tasmania, due 
in great part to uncertainty as to the present 
arrangements for its sale. The last agree- 
ment expired with 1922, and it was doubt- 
ful whether the producers would be willing 
to renew it, as current market rates always 
used to be obtained from the regular buyers. 
The system of making advances to the pro- 
ducers, and postponing the payment of a 
balance until the metal has been sold, 
renders it impossible for these producers to 
know just how they stand, and whether or 
not their operations are profitable. This 
uncertainty is, of course, entirely obviated 
when cash sales are made directly.’ 

The output of osmiridium in Tasmania in 
the past ten years has been as follows: 


Year Ounces Value 
Was sia Wietaldieaneenee 1,262 £12,016 
Pai cisco ee celeaienieieaie 1,019 10,076 
MOOD shaw asuierelelaneaes 247 1,581 
DRO sin ascwncinvew anes 222 1,889 
ats ia vasa a toolen 332 4,898 
De iss uleretec-watncwen 1,607 44,833 
NO a. a5.0:056-e ase @oreraie ee 1,670 39,614 
ee 2,009 77,114 
WE Dive sa \siopais nates waeie< 1,751 42,935 
te RES eae ee eee 1,172 35,512 


Borneo.——In Borneo platinum was first 
discovered in 1831, but although rarely 
present in notable quantity the platinum 
metals seem to be quite widely distributed 
in this island. It is worthy of note that 
the rare mineral laurite, a sulphide of 
ruthenium containing about 65 per cent. of 
that metal and 3 per cent. of osmium, was 
first met with in platiniferous sand of 
Borneo. Platinum occurs in the gold and 
diamond-bearing gravels of some streams in 
the Tanah-Laul and Martapura regions of 
southeastern Borneo; here, besides platinum, 
ruthenium and osmium have been found, 
the richest deposit being that at Gunong- 
Lawak, near the boundary of the two 
regions mentioned. The deposits here are 
worked principally for the diamond con- 
tents; gold occurs nearly in the same pro- 
portions as platinum.’ 

Canada.—The lode platinum of British 
Columbia offers three distinctly different 
types of deposit.” The first of these is in 
association with chromite in the peridotite- 
pyroxenite rocks and their derivatives; the 
second is closely associated with copper, 
commonly in the form of chalcopyrite; the 
third is in shear zones in typical granite, 
and does not seem to be accompanied by 
other minerals, excepting a certain develop- 
ment of chlorite. While in the first type 
the platinum and chromite are often inter- 
mixed, they are sometimes quite distinct, and 
not always associated. The platinum is 
very irregularly disseminated, tests giving 
high values at some points and none of the 
metal at other points. It is believed that 
the platinum of the second type has migrated 
in solution, for it occurs in veins and in 
contact-metamorphic deposits. In at least 





1 Queens. Govt. Min. Jour., Dec. 15, 1922. 

2Imp. Min, Res. Bur., London (1922), loc. cit, 

3The Mineral Industry of the British Empire 
and Foreign Countries, Platinum and Allied Metals, 
Imp. Min. Res. Bur., London (1922). 
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two cases it has been shown that the plati- 
num is practically confined to the sulphides 
of copper. Of the third type we know less, 
as but a single example is known, which 
has been described by J. F. Kemp.’ It is 
in the granite about Siwash Creek, Tula- 
meen district, Similkeen mining division, 
southern British Columbia. The samples 
came trom shear zones and there were no 
data to indicate whether the undisturbed 
granite contained any platinum. However, 
the values were too small to be of economic 
importance. 

Taking no account of the platinum con- 
tents of the Mond matte which was exported 
to Wales, the platinum production from 
Canadian ores in 1922 amounted to 138 oz. 
Other associated metals were palladium, 310 
oz., iridium, rhodium, ruthenium, osmium, 
125 oz. The Ontario output was recovered 
in New Jersey by the International Nickel 
Co., treating mattes and residues from the 
Port Colborne refineries. The total value 
for the above quantities was $38,776 as 
against 940 crude ounces with a value of 
$69,867 in 1921. 

Colombia.—The South American Gold and 
Platinum Co., in Colombia, had a setback 
in 1922, caused by an accident to No. 1 
dredge, which necessitated shutting it down. 
This left but one dredge in operation (No. 
2), as No. 3 has not yet been set at work, 
the prevalence of unusually low water hav- 
ing interfered with navigating the boat to 
the dredging grounds. It is believed, how- 
ever, that the uncommonly dry weather will 
stimulate the rather irregular output of 
crude platinum by native labor.’ 


UNITED STATES IMPORTS OF PLATINUM 
(Troy Ounces) 
FROM COLOMBIA 





Year (a) Quantity Value 
De 6,627 $219,128 
i eee 10,461 363,731 
i Ee ee 12,387 398,657 
Dn 13,601 470,938 
RUE dp ae bas Beak 25,588 1,473,553 
1917 21,278 1,536,422 

27,030 2,241.744 
Po |) Pe 30,543 2,630,614 
Vo 30,543 2,630,614 
| 26,046 2,303,111 
FOMEO Cin ve wcverees 29,853 2,880,887 
fy) |) Se 31,840 1,951,357 
STR dk sacweecews 36,626 2,886,405 





(a) Fiscal year ending June 30. 
years, 


(b) Calendar 


Japan.—In Japan, platinum is only pro- 
duced on the island of Hokkaido, along the 
Yubari and Uriu rivers. Here it is found 
with gold and iron in alluvial sands, and is 
usually accompanied by a large amount of 
osmiridium. It is stated that osmiridium 
from the sands of the Yubari River is of 
good grain-size and quality. The Japanese 
Imperial Geological Survey reports a not- 
able difference in the specific gravity of the 
osmiridium from the Pecham River, in the 
Erashi mining district of Hokkaido, where 
it is 22.275, and that from Usotanni, the 
same district, where it is but 21.509. In the 
Pecham River platinum is only from 2 to 
3 per cent. of the osmiridium content of the 
sands. 

The belief is expressed that these Hok- 


1 Bull. 193, U. S. Geol. Surv. 

2jJ. M. Hill, Eng. Min. Jour.-Press, Jan, 20, 
1923. 

%The Mineral Industry of the British Empire 
and Foreign Countries, Platinum and Allied Metals, 
(1913-1919), Imp. Min. Res. Bur., London (1922). 
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kaido deposits 
richer platiniferous sands on that island. 
Minute grains of platinum have also been 
found in Nishi-Mikawa, on the island of 
Sado. The Japanese output, not officially 
reported before 1916, is given as follows: 


Troy Ounces Value 
See er ere 169 £461 
ECE, CL Ee 126 1,087 
| Oe ee hace a tee 51 949 
Oe rere Pere 154 4,765 

400 £7,262 
Philippine Islands—Although a__ little 


platinum has been found on the Island of 
Mindanao in the Philippines, the deposits 
were much less rich than enthusiastic news- 
paper reports had indicated. Warren D. 
Smith, Chief of the Division of Mines, 
Bureau of Science, in the Philippines, stated 
that a sample of 42 grams of concentrates 
(not of ore as popularly stated) had been 
submitted to the chemical labcratory of the 
Bureau for analysis as to the platinum con- 
tent. These concentrates represented the 
cleaning up of approximately 10,000 cu. yd. 
of dirt. Of the 42 grams 28.673 grams 
proved to be platinum, and there were 2.876 
grams of gold; thus the respective percen- 
tages were 68.27 platinum and 6.82 gold. 
The small amount of the gold resulted from 
the fact that the bulk of this metal had 
already been secured on the tables of the 
dredges. As the total quantity of platinum 
secured was less than 1 oz., it can readily 
be seen that such a small return from 10,000 
cu. yd. of dirt would scarcely constitute a 
profitably workable deposit. * 

Russia—The Uralian platinum mines have 
made a notably improved showing since the 
end of July, 1922, for, while, up to that 
month the production was considerably 
below the program, in July this was ex- 
ceeded as much as 30 per cent. The 
estimated output of private prospectors was 
only realized to the extent of 28.45 per cent. 
up to July 1, due to shortage of supplies for 
paying the prospectors, which induced thefts 
of the metal. Later food supplies became 
more abundant, so that it was believed the 
yield would meet expectations by Oct. 1. 
From Jan. 1 to July 15, the platinum output 
is stated to have been 7 poods, besides 111 
grams of iridium.? 

In July, 1922, an important move was 
made to insure some regular and consistent 
exploitation of the greatly neglected Russian 
platinum deposits. This was the organiza- 
tion of a company denominated the Anglo- 
Ural Platinum Trust Co., Ltd. It has a 
nominal capital of £10,750, divided into 
10,000 participating preference shares of £1 
each, and 15,000 ordinary shares of 1s. each. 
The task of this company, a private one, is 
to work certain Russian platinum mines, and 
also to refine and market the products. 
However, it is susceptible of very wide de- 
velopment, as the powers reserved under the 
Articles of Association are extremely liberal. 
The personalities of the leading directors 
offer a guarantee of the best results. The 
chairman is Richard C. Griffith, senior part- 
ner of D. C. Griffith & Co., assayers to the 
Bark of England, and with him are asso- 
ciated Philipp Ivanoff, prominent in Russian 
platinum mining, and, as managing director, 
Ernest W. Leighton, actively engaged for 





1 Eng. Min. Journal.-Press, Sept. 23, 1922. 
2Comm. Rept., Oct. 16, 1922. 
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25 years in the development of the platinum 
industry. With them are connected several 
other directors of almost equal prominence, 
both Russians and Englishmen. The chair- 
man of the Russo-Asiatic Consolidated 
Corpn. and many other persons largely 
interested in platinum mining are among the 
shareholders. A novel feature is to be the 
direct co-operation of producer and con- 
sumer, and the consequent elimination of the 
troublesome middleman, 

Economic Life gives the following data 
for Russian platinum output in the last 
quarter of 1922: 








1922— Funts Zolotniks Troy Oz. 
CEE ssicivcesis 229 47 3,134 
November 127 91 1,747 
December ..... 133 18 1,819 

490 60 6,700 


When we consider that before the war 
the yearly production ran up to 300,000 oz., 
this total of 5,700 for a quarter-year shows 
a surprising change. In three districts of 
the Urals, the platinum operations have 
entirely ceased, nothing done except repairs 
and preparatory work. 

H. A. Kursell’ estimates the 1922 pro- 
duction of Russia at 22,000 oz., compared 
with 11,323 oz. for 1920, 

Spain.—From Madrid comes a report that 
borings in the Serrania de Ronda, the 
promising platiniferous region in the 
Province of Malaga, have proved confirma- 
tory of the expectations aroused by previous 
tests, and appear to show that appreciable 
quantities of the metal exist there. * 


TECH NOLOGY 


The following remarks on the technique 
of melting and working the platinum metals 
are given in the interesting and valuable 
paper by Edward Wichers and Louis 
Jordan, chemists of the Bureau of 
Standards : ° 

“The first method employed for melting 
the pure platinum sponge was the usual 
one of fusion on lime in an oxyhydrogen 
blast flame. Calcium was always detected 
in metal melted in this manner. Contami- 
nation by calcium was serious whenever 
the blast was allowed to become deficient 
in oxygen while the metal was still 
molten. Platinum melted in lime in the 
Ajax-Northrup high-frequency induction 
furnace, with free access of air and with- 
out excessive superheating, was of satis- 
factory purity as determined by the 
thermoelectric tests, although  spectro- 
graphic evidence of calcium usually was 
found, 

“Small quantities of platinum melted on 
pure magnesia in the oxyhydrogen flame 
with an excess of oxygen were of high 
purity. Melts of platinum in magnesia 
in the induction furnace were seriously 
contaminated with magnesium when a 
graphite or tungsten shell was used out- 
side the refractory liner. The reduction 
of the refractory may have been caused by 
the carbon or carbon monoxide or by the 
metallic tungsten. However, a considera- 
tion of the qualities required in a refrac- 
tory for general use in melting the metals 
of the platinum group and their alloys led 





1 Min. & Met., July, 1923 

2 Cable dispatch from Reuters to Eng. Min. Jour.- 
Press. 

2 Trans. Am. Electrochem. 


Soc. (1923). 
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to the belief that thorium or zirconium 
oxide should be more satisfactory than 
lime or magnesia, and tests with magnesia 
in the induction furnace were discontinued. 

“Thorium oxide has an exceedingly high 
heat of formation, a high fusion point, low 
thermal conductivity, and can readily be 
made into refractory shapes of good me- 
chanical strength without the use of any 
additional substance as a_ binder. It 
therefore gave promise of being suitable 
for crucibles for melting all of the plati- 
num metals, and of being little liable to 
dissociation at high temperatures and re- 
duced pressures. These latter character- 
istics are required, because it is desirable 
to carry out the fusion of certain platinum 
metals in a vacuum, as in the case of 
palladium and rhodium. Thoria has been 
used as the refractory in all melts, both 
in air and in vacuum, when the highest 
purity was required. 

“Very pure zirconium oxide is difficult 
to obtain. The best oxide available, pre- 
pared by ignition of Kahlbaum’s zirconium 
nitrate, was used as the refractory in a 
few melts of platinum. The quality of 
the resulting metal as judged by the 
thermoelectric test was not as good as that 
fused in lime or thoria.” P 


The melting point of palladium in atmos- 
phere has been determined by Arthur L, 
Day and R. B. Sosman as 1549.2°C., the 
crucible used being of pure magnesia, * 

The use of an alloy of palladium with 
platinum has been practised to an undue 
extent of late, despite the timely protests 
that have been made against it. The admix- 
ture has run from 25 per cent. up to even 
35 per cent., and as palladium was not long 
since worth but $56 an oz., while “hard 
platinum” (with 10 per cent. of iridium) 
was worth $124 an oz., this would bring 
down the value of platinum with 25 per 
cent. palladium to but $102 an oz. Then we 
must consider the great difference in specific 
gravity between the two metals, platinum 
(with iridium) being about 22, while pal- 
ladium is less than 12, giving the combina- 
tion 75 per cent. platinum and 25 per cent. 
palladium a specific gravity of 19.50, almost 
exactly that of gold. Another most im- 
portant consideration is that several acids 
which platinum resists will attack and 
tarnish palladium. Mr. Julius Wodiska de- 
serves praise for having insisted upon these 
conditions in his advocacy of a high standard 
of purity in platinum. He warns the manu- 
facturer who buys his platinum from 
irresponsible refiners, or from doubtful 
sources, regarding the risk he runs of 
getting the adulterated metal. ? 





1“Realization of Absolute Scale of Tempera- 
ture,” No. 456 of Papers from the Ceophysical 
Laboratory, Carnegie Institution of Washington 
(1922). 

2 Jewevers’ Circurar, Nov. 22, 1922. 


[THE END] 








The measure of damages from purchase 
of goods induced by fraudulent misrepresen- 
tation of their quality, is the actual pecu- 
niary loss sustained as a direct result of 
the seller’s wrong, and does not include 
profits which the buyer could have made 
from the sale of the. goods. (New York. 
140 N. FE. Rep. 220.) 
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Men’s Collar and Cravat Jewelry 





Mons. A. Grebel, the eminent Paris jewel- 
ry designer, whose very original drawings 
have decorated numerous issues of Le Grand 
Négoce (and from which we borrow the 
present illustration), now affords his patrons 
a full collar and necktie garniture as a nov- 
elty. He says it should be in black enamel 
and engraved crystal, and that “it will leave 
the collar free in accordance with the fash- 

















SUGGESTION FOR JEWELRY FOR COLLARS AND 
CRAVATS BY A PARIS DESIGNER 


ion, being fastened by means of a circular 
eccentric or a lever cam. It protects the 
collar points and makes them droop in a 
natural manner.” 








GET VALUABLE LOOT 





“Sledgehammer Yeggs” Break Open Two 
Safes and Escape with $21,350 in 
Jewelry, Cash and Gold 

Los ANGELES, Nov. 7.—A band of sledge- 
hammer “yeggs” forced open two safes here 
early on the morning of Nov. 1 and escaped 
with approximately $21,350 worth of 
jewelry, gold and cash. Of this total 
$20,000 worth of novelty jewelry, $1,000 in 
gold findings and $100 in cash were taken 
from the American Art Jewelry & Leather 
Co.. 1734 S. Los Angeles St. The burglars 
gained entrance by climbing to the roof of 
a one-story building adjoining and forcing 
2 window into the company’s office. There 
the combination knob was hammered off the 
safe and the door forced open. 

Apparently the “yeggs” proceeded with 
the utmost coolness. They carefully sorted 
the jewelry, taking only the more valuable 
and scattering the rest on the floor. Every 
compartment in the safe had been opened. 
The loot is believed to have been carried 
away in an automobile. 

A safe in a small restaurant on S. Hill 
St. was also found to have been opened in 
a similar manner the same morning. There 
the burglars obtained $250 in cash. Finger- 
prints found in both places were declared 
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to be identical. 
prints 
southern California but so far no clue to 
the whereabouts of the men has been 


Photographs of the finger- 
have been broadcast throughout 


reported, 








JEWELERS PLAY GOLF 


Members of Southern California Jewelers’ 
Golf Association Hold Tournament 
at Pasadena 


Los AwnceELes, Nov. 7.—Thirty-four 
jewelers from Los Angeles and vicinity 
participated in the recent tournament of the 
Southern California Jewelers’ Golf Associa- 
tion held at Pasadena. A report of the 
results follows: 

Low net 36 holes—Perpetual cup donated 
by the A. Bullion Co., and permanent prize, 
silver-mounted cigar box donated by the E. 
W. Reynolds Co., won by W. E. Welton 
of Brock & Co. 

Low net 18 holes—Permanent prize, 
Dutch silver cigar box donated by the Jas. 
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following: Claud F. Stamm, diamond setter; 
M. G. Egian, jeweler; A. L. Mendelssohn, 
watchmaker, and Curtis Elliott, designer. 
All were unanimously elected. Hartman & 
Runnels, jewelers, and Durkee & Cummings, 
also jewelers, had been elected at the last 
preceding meeting. The four just received 
were introduced and congratulated by Presi- 
dent Kinsey. 

The election of officers for the coming 
year resulted as follows: President, Ray D. 
Vercler; vice-president, E. A. Miller; secre- 
tary Edward B. Nicoll; treasurer, Robt. 
Killian; corresponding secretary, George H. 
Marcher. In response to a call for an 
address Mr. Vercler expressed his apprecia- 
tion of the honor conferred on him, pledged 
himself to do his best to promote the in- 
terests of the association and appealed to 
his fellow-members to co-operate with him 
and not to decline when he called upon them 
to do committee work or otherwise assist 
him. He then asked all who would agree 
to comply with this request to rise. All 
arose. Then he asked all who would 





MEMBERS OF SOUTHERN CALIFORNIA JEWELERS’ GOLF ASSOCIATION DURING 
TOURNAMENT AT PASADENA 


A. Apffel Co., won by A. B. Ebner of the 
E. W. Reynolds Co. 

Second low net 36 holes—Permanent 
prize, 19th hole liquor set, donated by Koke, 
Slaudt & Livermore, won by F. B. Adams 
of Brock & Co. 

Second low net 18 holes—Permanent 
trophy golf cup, donated by Wm. E. 
Phillips, won by Ben Klein. 

Low gross 36 holes—Perpetual cup, do- 
nated by the association, and permanent 
prize, sterling silver compotier, donated by 
Jas. D. Bridges, won by Geo. J. Germain. 

Runner-up low gross 36 holes—Perma- 
nent prize, sterling silver flask, donated by 
Feagans & Co., won by Kenneth Sischo of 
C. F. Sischo & Co. 








HOLD ANNUAL MEETING 


Members of Los Angeles Jewelry Crafts Asso- 
ciation Enjoy Banquet and 
Elect Officers 


Los ANGELES, Nov. 7.—The Los Angeles 
Jewelry Crafts Association held its annual 
meeting last Wednesday. The total attend- 
ance was 65, including a few invited guests. 
The president, Gilbert B. Kinsey, occupied 
the chair and called the meeting to order 
after the banquet. The report of the treas- 
urer, A. W. Ballard, showed a healthy finan- 
cial condition. “Secretary E. B. Nicoll re- 





ported applications for membership from the 


promise to bring in at least one new member 
during the coming year to rise, and again 
practically all arose. 

Mr. Kinsey, the retiring president, was 
also called upon and expressed his gratitude 
for the cordial support he had received from 
the members. Both speakers were loudly 
applauded. Afterward an engrossed ex- 
pression of the association’s appreciation of 
his services was presented to Mr. Kinsey. 

After the conclusion of the business pro- 
gram a vaudeville entertainment specially 
arranged for the occasion was presented. 








William Haseltine, of Haseltine Bros., 
Kokomo, Ind., has begun his 55th year as 
a merchant in Kokomo, Ind. It is a record 
unequaled by any other merchant in the 
community. For 54 years Mr. Haseltine 
has been continuously behind a retail 
counter in a Kokomo jewelry store and 
always as a proprietor. Furthermore he has 
been all that time on Main St. in three or 
four different locations, but always within 
a square of the intersection of Main and 
Walnut Sts. Not a man who was engaged 
in either the mercantile or manufacturing 
line in Kokomo when Mr. Haseltine began 
business there on Oct. 29, 1869, is left. The 
only professional man who was there then 
and is still there is Milton Bell. As jeweler 
and optometrist, Mr. Haseltine has supplied 
wedding rings for as many as three genera- 
tions, in several Kokomo families. 
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Dallas Auction Ordinance 





Retailers of Texas City Secure Passage of Legislation Regulating Jewelry 
Auctions After Two Years’ Fight 














DALLAS, Tex., Nov. 8.—After two years 
of effort the retail jewelers of Dallas have 
secured the passage of an ordinance regulat- 
ing the auction of jewelry. The ordinance 
has gone into effect but has not been en- 
forced because the form of bonds, invoices, 
affidavits and declarations to be required of 
persons conducting auctions have not been 
prepared by the city. 

Speciai attention to the need of the ordi- 
nance was called to the City Commission by 
Dallas jewelers during State Fair week here, 
when there were thousands of visitors in the 
city. Eight auction sales were conducted in 
Dallas during fair week. Some of them had 
come from Houston, where an ordinance 
had been passed a few weeks before and 
which had put the auction sales out of 
business. 

Two years ago the city passed an ordi- 
nance at the request of jewelers but this was 
repealed when its validity was questioned 
on account of class legislation. 

This year a new method was inaugurated 
for presenting the ordinance. Arthur A. 
Everts, former president of the American 
National Retail Jewelers’ Association; Mar- 
cus Berwald, State president; Hugo Swan, 
secretary of the Better Business Bureau, 
and Sam Fowlkes, secretary of the Retail 
Merchants’ Association, set out to show that 
those conducting the jewelers’ auction sales 
were committing a fraud on the public. 

Pretending to be a customer, Mr. Swan 
of the Better Business Bureau purchased a 
number of articles at auction sales. 
“pearl” necklaces were exhibited. One 
necklace Mr. Swan had bought at auction 
for $12.25 and another at $21.75. He said 
the auctioneer represented them to be im- 
ported pearls and that the amount bid on 
them would not pay the import duty. Ex- 
perts testified the pearl necklaces could be 
bought wholesale for about $1 each. A 
watch was exhibited which sold at auction 
for a higher price than a watch with genuine 
gold case would have sold at retail. Ex- 
perts pronounced the works of the watch to 
be genuine but the case very cheap. 

Mr. Swan said that the auctioneer in of- 
fering the pearls for sale, threw them on 
the floor and invited customers to “walk on 
them to show they were genuine.” 

City Attorney Collins, who has had 20 
years’ experience in municipal law, gave as 
his opinion that the law will stand the tests 
of the State courts. 

The ordinance provides that all persons 
conducting jewelry auction sales must take 
out a license and pay the license fee of $5. 
He must state the period of time he intends 
to conduct the sale, his name and address, 
where he conducted the last sale and how 
many sales he has conducted. He must file 
an inventory of the goods to be offered for 
sale and an invoice showing the wholesale 
cost of goods. These must be kept on file in 
the city tax collector’s office and the stocks 
of goods must always be open to inspection 
of the collector. 





Two ° 


The person conducting the auction must 
give a surety or personal bond to protect 
the purchaser from misrepresentation and 
fraud. 

Another section of the ordinance provides 
a penalty for any auctioneer who makes a 
false or misleading statement. It also pro- 
hibits “capping” or fake bidding. The auc- 
tioneer must plainly designate the person 
making each bid. 


A fine of up to $200 a day may be im- 
posed upon any auction outfit failing to. com- 
ply with the ordinance. 

The ordinance will not prohibit a legiti- 
mate jewelry store from conducting an auc- 
tion, jewelers say. Auction houses have not 
attempted to contest the ordinance but land- 
lords who are renting buildings to auction 
concerns have employed a lawyer to give 
them an opinion on the ordinance. 

Following is a copy of the Dallas ordi- 
nance: 


AN Ordinance licensing and regulating the sale at 
public auction of jewelry, diamonds and other 
precious or semi-precious stones, watches, clocks, 
pitchers, paintings, bric-a-brac, or such like arti- 
cles and prescribing a penalty and providing for 
an emergency. 


Whereas, on account of the general complaint 
which has grown out of the practices of unregu- 
lated auctions and auctioneers of the hereinafter 
described kind and character of goods and the great 
amount of impositicn made upon the public by 
misrepresentation and practices of deceit and fraud 
growing out of unregulated and irresponsible auc- 
tioneers and auctions it is deemed advisable by the 
Board of Commissioners to pass suitable regulations 
governing the same so as to secure hcnesty and fair 
dealing and avoid such evil practices that have 
grown up on account of the want of proper regula- 
tions; now, therefore, 

Be it ordained by the Board of Commissioners 
of the City of Dallas: 

Section 1. That it shall hereafter be unlawful 
for any person, firm or corporation to sell, dispose 
of or offer for sale in the City of Dallas at a public 
auction, or cause or permit to be scld, disposed of 
or offered for sale at a public auction within the 
City of Dallas, jewelry, diamonds, or other precicus 
or semi-precious stones, watches, clocks, gold or 
silverware or plated ware, stationery, glassware, 
porcelain, bric-a-brac or such like articles whether 
the same shall be their own property or whether the 
sale of the same shall be by and through agents or 
emploves or others, without first complying with the 
provisions of this ordinance and obtaining a license 
from the Assessor and Collector of Taxes of the 
City of Dallas, and making an applicaticn therefor 
as herein provided, however, that this section shall 
not apply to judicial sales or sales made by execu- 
tors or administrators, nor to sales made by or in 
behalf of licensed pawnbrokers of unredeemed 
pledges, which are made in the manner provided by 
law. 

Sec. 2. That any persen desiring to hold an auc- 
tion sale for the sale of the goods hereinabove de- 
scribed shall make application to the Assessor and 
Collector of Taxes as herein provided for and shail 
state in the said application the period of days any 
such perscen desires to hold the said auction sale and 
the said Assessor and Ccllector of Taxes shall issue 
to any such person a license upon complying with 
the terms of this ordinance for the period of time 
so designated, provided, that no license shall be 
issued for a Icnger period than one year. 

Sec. 3. Said applicaticn for a license shall be 
in writing, and sworn to, stating the name of the 
applicant, his residence, the street and number of 
the proposed place of sale, the length of time for 
which the license is desired. and if the applicant 
has heen previously engaged in a like or similar 
business, to designate the places where the sale was 
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conducted and shall furnish the Assessor and Col- 
lector of Taxes with such further evidence as shal} 
be necessary and reasonable to establish the truth 
of the statements made in said application and the 
right of the applicant to a license. 

Sec. 4. Said application for a license shall have 
attached to it a sworn inventory of such stock or 
merchandise setting out the quality, quantity, kind 
or grade of each item and invoice cost thereof. To 
such inventory there shall be attached an affidavit 
that such inventory is in all respects true and cor- 
rect. In the case of an individual, such affidavit 
shall be made by him as such; in the case of a 
firm it shall be made by one of the partners, and 
in case of a corporation, it shall be made by the 
President, General Manager, Secretary or Treas- 
urer. Such inventory and affidavit when so made 
shall be kept on file in the office of the Assessor 
and Collector cf Taxes as a part of the public 
records pertaining to the sale. No merchandise 
shall be sold at such auction sale except that te 
ferred to and included in the inventory made part 
of the application. That whenever any extension 
of the license so granted hereunder is granted to 
any person holding an auction, an application shal} 
be made therefor as provided herein, which shall 
be granted by the Assessor and Collector of Taxes, 
provided, that shculd it appear to the said Assessor 
and Collector of Taxes, from the application so 
inade, that new or additional articles are added to 
the list of articles made by any such person, then 
it shall be the duty of the said person to furnish 
an additional bond in the amount as hereinabove 
described for the sale of the additional articles, or 
as is required for the sale of the original articles. 

Sec. 5. That all persons desiring a license shall, 
upon complying with the application herein pro- 
vided for, and before a license shall be issued to 
any such perscn, shall tender a bond to the City 
of Dallas, duly executed by the said applicant, : as 
principal, in the sum of One Thousand Dellars, 
which bend shall be made payable to the City , of 
Dallas, at Dallas, Dallas County, Texas, and when 
in compliance with the terms of this ordinance 
shall be approved by the Commissioner of Finance 
and Revenue of the City of Dallas, and shall be 
conditioned that the said principal therecn shall pay 
all losses and damages which may lawfully be 
claimed against him on account of any material mis- 
representaticns of fact and belief or any materia) 
suppression of facts concerning the merchandise to 
be auctioned at such sale, or which may grow out 
of a violation of any of the terms of this Ordinance. 
Such bond shall be made amenable to any person 
who miy sustain any loss or damage on account of 
any such misrepresentation, and shall cover all auc- 
tion sales of merchandise described in the inventory 
made and required to be filed with the Assessor and 
Collector of Taxes and any such person sustaining 
any damage or loss may bring suit in any court of 
competent jurisdiction to recover the same and the 
provisions of the said bond shall be construed lib- 
erally in favor of any such person on account of 
any loss or damage sustained by any such person 
either directly or indirectly. All remedies upon or 
under such bond shall be in addition to any cumu- 
lative of all cther remedies the parties may have 
at law or in equity for recoupment of any such 
losses or damages. The hond shall be signed by 
two or more sureties, one of whom shall be a surety 
company dcing business in the State of Texas and 
the cther shall be a resident of Dallas County, 
Texas. Cumulative recoveries may be had on said 
bord to the full amount thereof. 


Sec. 6. That the Assessor and Collector of Taxes 
may inspect and investigate any part or all of such 
stock or merchandise coming within the purview of 
this ordinance before issuing the license in order 
to determine the truth of the statements made in 
the application and the inventory. 


Sec. 7. That before any license shall be issued 
the applicant shall pay to the City of Dallas a 
license fee in advance in the sum equal to $5 per 
fiay for each of the days during which the auction 
is entitled to be held according to the license. 

Sec. 8. It shall be unlawful for any person 
acting as auctioneer to make any statements which 
are false in any particular, or which have a ten- 
dency to mislead any person present, or to make 
any misrepresentation whatsoever or at all as to the. 
quality or quantity or character, or present condi- 
tion, or value, or cost, or general selling price, or 
whether new or second hand, or partly so, of any 
property offered for disposal by auction sale. 

Sec. 9. It shall be unlawful for any person to 
act as by-bidder or what is commonly known as a 
“capper” or “booster” at.any- such ayction or place 
where any such atiction shall take place, or to offer 
or make any false bid or to offer any false bid to 
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” Caniz ADDRESS 
SCHARCO, New York” 


SCHLESS-HARWOOD Co. 
DIAMOND S 
170 BROADWAY 


NEw YORK 


WE HAVE KEPT FAITH 





We are proud of the fact that we have never 
lost a single customer, since this business has 
been established, 


Here the promise has always been fulfilled. 


We adhere strictly to our original policy 
of honesty and fair dealings, which warrants the 
faith and confidence of our friends and customers. 


Our efficient organization is such that we 
are in position to co-operate with our trade to 
the utmost degree. 


'" Ours has been a constructive policy,co-operating 
withour customers and a desire to help them get a 
maximum turnover with a minimum investment is the 
backbone of our structure. 


C8 FS UO PO oO OS ot St 


We manufacture the largest and most varied 
assortment of diamond rings in the trade, 


We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that 
success is assured by getting as near as possible 
to the source of production. 


We have a legitimate line to offer at prices - 
that invite keenest competition. 


We sell exclusively to the jobbing trade. 
In justice to yourself, our line should be 


given first consideration. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS, 


oo Le Phissoof @ 
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buy or pretend to buy any such article sold or 
offered for sale at any such auction. 

Sec. 10. It shall be the duty of the auctioneer 
to make some description of the person making a 
bid every time a bid is announced and also to point 
or designate the position on the premises of the 
bidder. 

Sec. 11. It shall be the duty of the person, firm 
or corporation whose merchandise is thus being sold 
at public auction to give each and every purchaser 
of an article, the selling price of which amounts to 
the sum of $2.50 or more, an invoice, containing a 
full description of the article, the selling price 
thereof, together with a statement giving each and 
every warranty under which the article was sold. 
Duplicate ccpies of said invoices shall be kept. 

Sec. 12. That the term ‘‘person’”’ as used herein 
shall include and comprehend any person, firm, or 
association of persons or any corporation, their 
agents, servants or employes. 

Sec. 14. That any person, firm, association of 
persons, or any corporation, their agents, servants 
or employes violating any of the provisions of this 
ordinance shall, upon conviction in the Corporation 
Court, be fined in any sum not exceeding Two 
Hundred ($200) Dollars, and each and every day 
that a violation of this ordinance occurs shall be 
deemed a separate offense. ‘That in addition to the 
penalty herein provided for any such person con- 
victed in the Corporation Court or upon appeal 
thereof, the judge of the said Corporation Court, 
or any judge upon appeal thereof, may revoke the 
license under which the said auction is being held 
and it shall thereafter be unlawful for any person 
whose license is revoked to hold any auction under 
the terms of this ordinance provided, however, that 
any person whose license is revoked, may make 
application to the Mayor and Board of Commission- 
ers, and after a hearing upon such application for 
a reissuance of any such license, and may have a 
new license granted any such person upon the order 
of the Mayor and Board of Commissioners to the 
Assessor and Collector of Taxes, provided, that any 
such person whose license is revoked shall comply 
with the terms and prcvisions of this ordinance. 

Sec. 15. That should any portion or part of this 
ordinance be held for any reason invalid or unen- 
forceable, the same shall not be construed to affect 
any other valid portion hereof, but all valid portions 
hereof shall remain in full force and effect. 

Sec. 16. Whereas, on account of the promiscuous 
auction sales made by traveling auctioneers as well 
as on account of the many acts of extortion and 
oppression growing out of misrepresentations and 
deceits practiced on the public by the regulated 
auctioneers engaged in the sale of the articles here- 
inabove described creates an urgency and an emer- 
gency in behalf of the preservation of the public 
peace, health and safety that require this ordinance 
to become effective upon its passage and it is ac- 
cordingly so ordained that this ordinance shall be- 
come effective immediately upon its passage as in 
the charter in such cases is made and provided. 


Approved as to form: 
James J. Coxuins, City Attorney. 


Passed Oct. 25, 1923. 
Correctly enrolled Oct. 25, 1923. 


James J. Coiiins, City Attorney. 
J. C. Harris, 
For Board of Commissioners. 
Approved Oct. 25, 1923. 
L. Buiaytock, Mayor. 


Attest: M. G. James, City Secretary. 








Hindu and Musalmans’ Jewelry 





66 HE taste of Hindus and Musalmans 

differ widely in the matter of jewelry. 
When a bead necklace is worn, the wearer 
is a Hindu, and it usually bears the image 
of some deity; while that of the Musalmani 
has merely a conventional pattern or geo- 
metrical ornamentation. 

“The Hindu woman pierces her ears in 
one or two places above and in the lobe. 
When the openings are numerous, and are 
found extending in a line completely along 
the helix, and where the rings are of silver, 
the wearer is certainly a Musalmani; and 
her nose-ring is usually much less con- 
spicuous than that of the Hindu.”—WILLIAM 
CROOKE. 
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FIGHTING FREE ENGRAVING 


Members of Milwaukee Jewelers’ Club Wag- 
ing Campaign to Discourage Practice 


MILWAUKEE, Wis., Nov. 8.—Free en- 
graving is the latest of the prevailing 
practices that has incurred the unrelenting 
wrath of the progressive members of the 
Milwaukee Jewelers’ Club, who plan to 
leave no stone unturned in an effort. to 
arouse their less far-sighted colleagues in 
discontinuing the evil. A large part of the 
next meeting of the association will be de- 
voted to a discussion of the problem, and 
plans for definite action toward eliminating 
free engraving will no doubt result from 
the mutual expression of opinion. 

It is pointed out by leaders of the associa- 
tion that if the tremendous overhead of the 
average jewelry establishment of today is 
to be substantially cut down, all so-called 
“poor business policies’ must be weeded 
out, and free engraving due to the nature 
of the case, should be the first to go. In 
addition to the actual work of engraving, 
attention is called to the excessive amount 
of time spent in taking orders and instruc: 
tions for the engraving, and in making the 
various records that must be kept. While 
the cost involved in making a single engrav- 
ing is not enough to cause serious excite- 
ment, the total expense caused by the 
unprofitable department over a period of 
time is seen to be considerable. 

Milwaukee jewelers see no reason why 
engraving, which is an entirely separate 
process, requiring the employment of skilled 
artisans, who have devoted much time in 
becoming skillfully trained in the art of 
doing just this particular work, should be 
included free of charge with the sale of the 
articles in question, and it is declared to 
be merely a matter of arousing the less 
progressive members of the industry to take 
concerted action in the right direction. 

Engraving, it is pointed out, is a highly 
developed art, in no way connected with 
the manufacture of jewelry articles, which 
has come to be generally unappreciated by 
the general public, for the very reason that 
no charge was made for it. In every other 
line of business, from shirts to motor cars, 
an additional charge is made for lettering 
of any kind, although the making of a 
monogram for these types of articles, is a 
very simple process as compared with the 
engraving of metal. No jeweler would 
think of taking in a stone of any kind and 
cutting it with initials, without making a 
heavy additional charge, and yet it means 
practically the same expenditure in time, 
money, and skill, to engrave a metal, the 
leading opponents of the practice declare. 

Department stores today are selling 
jewelry articles in many instances for 
higher prices than those demanded by the 
jewelers, and in practically every case they 
are charging extra for engraving work, 
just as they charge for monograms on sta- 
tionery, belt buckles, and umbrella handles. 
Prominent jewelers here are asking them- 
selves why they should give away some- 
thing for which competitors receive a just 
compensation. 

“Outside of the money question involved,” 
declared Henry Rank, of Rank & Motteram, 
one of the most determined leaders in the 
fight for the elimination of free engraving 
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in Milwaukee, “the practice of making no 
charge for engraving, has the effect of 
creating a misconception of the process in- 
volved in the minds of the public, They 
naturally suppose that that which can be done 
for no extra charge is a trivial matter not 
deserving of a high rank in the arts. While 
some of the best work in the history of 
engraving has been done in the time just 
past and even during the present, it has 
been not at all appreciated by the public, 
simply because it was free. 

“We believe that every effort should be 
made to show the public the amount of skill 
required to create the beautiful engravings, 
which they have come to consider simply 
something they can demand in order to get 
their money’s worth, The art of engraving 
should be raised to the highest possible 
standard in order to encourage men with 
artistic inclinations to spend their efforts in 
producing artistic work in metals, 

“The elimination of free engraving will 
mean not only the cutting off of one of the 
sources of high overhead expense, but will 
open up for the jewelers a new avenue of 
legitimate profit. The jeweler is just as 
much entitled to a fair return on the work 7 
of the engraver as he is on the work of 7 
any of his other employes.” 1s 

John P. Hess, of Fond du Lac, Wis. 
president of the Wisconsin Jewelers’ Asso- 9 
ciation, has made a special campaign in the Jj 
State to eliminate all unsound business |) 
practices, and has made the free engraving | 
one of the chief evils to be removed from | 
the jewelry business. 








Free Lectures on Art and Design at the | 
Metropolitan Museum of Art | 
Among the forthcoming lectures at the 9) 
Metropolitan Museum of Art of interest to | 
the jewelry industry the following have i 
been announced : i 


SUNDAYS, 4 P. M. ADMISSION FREE 


Nov. 25, “The Evolution of Design,” L., 9 
by A. D. F. Hamlin, Columbia University. © 

Dec. 2, “The Evolution of Design,” IL.,§ 
by A. D. F. Hamlin, Columbia University. 

Dec. 9, “Color in Design,” by Henry Hunt} 
Clark, Boston Museum of Fine Arts. 

Dec. 16, “Education in Design,” by Joseph i 
B. Ellis, Carnegie Institute of Technology. i 

Dec. 30, “The Fine Arts: Definitions and 
Education,” by Walter Scott Perry, Director} 
School of Fine & Applied Arts, Pratt Inst. | 


SATURDAYS, 4 P. M. ADMISSION FREE 


Dec. 1, “Greek Art: Recent Discoveries,” 
I., by A. 4, B. Wace, British School, Athens.@ 

Dec. 8, “Greek Art: Recent Discoveries,” 
II., by A. J. B. Wace, British ee, 
Athens. 

Dec. 15, “Syria: Its Contribution to Art] 
by John Shapley, Brown University. 

Dec. 22, “How the Early Arts Affected) 
European Art,” I., by A. D. F. Hamlin, 
Columbia University. 

Dec. 29, “How the Early Arts Affected 
European Art,” IL, by A. D. F. Hamlin,’ 
Columbia University. 
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Announcement has been made that C. Mi 
Joye, of the Joye Jewelry Co., Gastonia, Ni 
C., has sold his business to W. B. Morris | 
of Gastonia. 
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KARPELES COMPANY 
15 Snow Street 
Providence, R. I. 
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DENIES INSOLVENCY 





Creditors Start Bankruptcy Proceedings 
Against Cady & Olmstead Jewelry Co., 
but President of the Concern 
Asks for a Jury Trial 
Kansas City, Mo., Nov. 7.—The bank- 
ruptcy petition filed against the Cady & 
Olmstead Jewelry Co., the application for 
appointment of receiver, and the appoint- 
ment of a receiver, have created considerable 
of a sensation both in the trade and with 
the public here. The petition in bankruptcy 
was filed Nov. 5, late in the evening. The 
petitioners, and the amounts claimed by 
them as due and unpaid, were as follows: 
International Silver Co., $7,412; Hayden W. 
Wheeler & Co., $9,075; Hoefer Jewelry Co., 

$2,067. 

The petition alleges insolvency; and the 
technical acts of bankruptcy alleged, as 
basis for the petition for adjudication, were 
the payment within the past four months of 
amounts to certain creditors, as preferential 
over other creditors. These amounts are 
small, and of recent date, as follows: Oct. 
3, Kiggins & Tooker, $100; Oct. 2, C. A. 
Vanderbilt, $100; Oct. 2, Robt. Stoll, $300; 
Oct. 5, Towle Mfg. Co., $615; Oct. 6, Laz- 
arus & Rosenfeld, $500; Oct. 11, Oppenheim 
& Strauss, $600. 

The application for appointment of a re- 
ceiver, which was filed early Tuesday 
morning, contained the quite explicit re- 
quest that the receiver be appointed for the 
purpose of continuing the business, to carry 
it through the holiday season when the re- 
tail jewelry trade is at its best. The appli- 
cation stated that a stock of $150,000 of 
jewelry was in the store. Harry C. Jobes 
was appointed receiver; and he assumed his 
duties under the court instructions at 11 
o'clock Tuesday morning. 

The next legal step was from another 
angle—an answer from Cady L. Daniels, as 
president of the Cady & Olmstead Jewelry 
Co., declaring that the application for re- 
ceiver had been filed and acted upon without 
notice to the company; that the company 
was not insolvent, and demands trial by 
jury of the issues made by the petition and 
by this answer. This answer by Mr. Daniels 
also contains the following language: 

“Your petitioner further states that the 
bringing of said involuntary petition, and 
the request for the appointment of a re- 
ceiver, is brought about by and through 
collusion between the said petitioning credi- 
tors and certain of the stockholders, officers 
and directors of your petitioner; that said 
proceedings constitute a fraud upon the 
bankruptcy act and in equity and good con- 
science should be denied.” 

He asks, therefore, for vacation of the 
order appointing the receiver. (There had, 
of course, been no adjudication as to bank- 
ruptcy. ) 

The court set a hearing of the answer and 
the matter for Wednesday, Nov. 7, but the 
hearing was postponed. Meanwhile, the re- 
ceiver is in charge of the store, continuing 
it. He stated that at least for the present 
the operation would be continued and the 
personnel retained. 

Another legal filing in the case was by 
one of the creditors of theretail firm. This 
creditor, Hamilton & Hamilton, Jr., of 
Providence, in its document stated that the 
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Cady & Olmstead Jewelry Co. owed it 
$1,154; that to the best of its knowledge no 
cause of bankruptcy exists; that “the said 
alleged bankrupt is not insolvent,” and that 
there is no absolute necessity for the ap- 
pointment of a receiver. It asks, therefore, 
that the order appointing the receiver be 
vacated. 

Behind these petitions is, of course, the 
personal element. It is understood that Cady 
L. Daniels, president of the company, has 
been unable to give personal attention to the 
business for the past several months, be- 
cause of the illness of his wife, who must 
reside for her health in another State. Be- 
cause of this situation, it is said, he desired 
to dispose of his interests in the store, and 
had made arrangements for the sale of his 
stock to another local business man, reported 
to be a prominent retail jeweler and head 
of a house of long established reputation. 

Some of the creditors, hearing of this con- 
templated or consummated sale, are said to 
have feared that the best interests of the 
creditors as a whole might be jeopardized by 
such transfer of the control of the com- 
pany—Mr. Daniels owning or controlling 
1,017 shares, a majority of the stock. The 
creditors did not, it is said, have a certainty 
that there was any jeopardy; but in order 
that they might ascertain all the facts, and 
resolve any doubts due to lack of complete 
information as to the possible future con- 
duct of the business, and its perpetuity, the 
bankruptcy proceedings were resorted to. 
An incident of the case was also, it is said, 
the protection of minority stockholders’ in- 
terests—which appeared in this case, it is 


reported, to affect the interests of the credi- _ 


tors also. 

The present reported basis for the “collu- 
sion” referred to in the application of Mr. 
Daniels, would, therefore, under this hypo- 
thesis, be the common interest of the minority 
stockholders, and of the creditors. 

It is a factor of significance that two of 
the petitioning creditors have their offices 
in the upper floor of the building in which 
the Cady & Olmstead concern’s retail store 
is located. 

Because of this condition of controversy 
within the retail store company’s organiza- 
tion, it is said that some means of liquida- 
tion has been advisable. 
C. P. Woodbury, vice-president and secre- 
tary of the company, had sought to buy the 
Daniels interests, but there had been failure 
to agree on terms of sale. 


The Cady & Olmstead Jewelry Co. was 
established by two young men, forming a 
firm, in 1870. Mr. Olmstead died many 
years ago, and L. S. Cady died about four 
years ago. Upon the death of Mr. Cady, 
his interests succeeded to Cady L. Daniels, 
his grandson. Mr. Daniels, a year or so 
later, brought into the firm, as a stockholder 
and officer, Charles P. Woodbury, a boy- 
hood friend, who had been practicing law in 
Kansas City for about 10 years. Mr. Wood- 
bury is said to have proved himself a good 
merchandiser and business man. The store 
put over the nationally known exploit con- 
nected with the presenting of a sword to 
General Pershing, and this incident not only 
gave wide fame to the company, but pro- 
duced much business. .Many other similar 
incidents have given the firm prestige. Dur- 
ing the past year special sales, with ag- 
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It is reported that. 
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gressive advertising and price adjustments, 
are said to have produced. a_ substantial 
volume of trade. 

The company is incorporated and capi- 
talized for $300,000, of which $200,000 is 
common and $100,000 preferred stock, Mr. 
Woodbury has a substantial but minority 
interest. 


DEATH OF GEORGE GORDON 


Well Known Wholesale Jeweler of Chicago 
Succumbs to Heart Failure In 
His 70th Year 











Cuicaco, Nov. 8.—George Gordon, active 
in the jewelry trade in Chicago for the 
past 40 years, died suddenly on the morn- 
ing of Nov. 
very short illness. 


1, of heart failure after a 
The funeral was con- 





THE LATE. GEORGE GORDON 


ducted on Friday afternoon at Furth’s 
Chapel which was followed by interment in 
Waldheim Cemetery. 

Deceased was born in Courland, Ger- 
many, on Dec. 24, 1853. He came to Chi- 
cago in 1883, and immediately became asso- 
ciated with the jewelry business of Chicago. 
About 35 years ago he founded a wholesale 
jewelry business in which he was soon after 
joined by P. Morrison, which business was 
conducted as Gordon & Morrison until 
early in 1916, when Mr. Gordon retired 
from the business which was continued as 
Morrison & Co. For the succeeding five 
years Mr. Gordon lived a retired life and 
three years ago opened a wholesale busi- 
ness at 8 S. Dearborn St., as Gordon & 
Co., having associated with him his son 
David. He remained active in this busi- 
ness until a few days before he died. 

During the many years that Mr. Gordon 
was associated with the jewelry trade he 
gained an enviable reputation among the 
manufacturing, wholesalers and_ retailers 
throughout the country by his courteous 
treatment of all and his honorable methods 
in business. 

Mr. Gordon is survived by one son, David, 
and three daughters, Mrs. Arthur M. 
Strauss, Mrs. -Hugo-*Marks and Mariam 
Gordon. Mrs. Gordon ‘@iéd about two years 
ago. 
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Thousands of 
successful mer- 
chants are asking 
us, 


*“*How do we do 
it?’’ 

Our answer to 
the above is: 
quantity pro- 
duction, _ selling 
direct from our 
factory; low cost 
of operating, 
and above all, 
volume sales. 


This gives the 
merchants the 

best advertised pearl line 
at rock bottom prices. 


That is the secret! 


Our merchandise is the 

same year in and year out, 

and we are positive that 

there are no better pearls 

made. 

Compare our goods with those of 
other responsible concerns, and 
you will find that our statements 
are nothing but the truth. 


Our sales have increased three 
times over last year, this tells you 
the story of our success. 


Write to your jobber, or direct, 
for our latest catalog. 


Millions of 


Omar Pearls 
have been sold by 
us, with our bus- 
iness steadily in- 
creasing. Why? 
Because our pearl 
necklaces never 
peel or discolor. 
Every string is 
perfectly matched 
and graduated. 
Above all, Omar 
Pearls are sold 
with an ironclad 
guarantee, that 
we will replace 
any item which is 
not exactlyas represented. 





Omar fpearle manu- 
factured in 20 qualities, a 
true reproduction of just 
as Many genuine gems. 





And now for our most 
important statement: 


Weare the Largest Pearl 
Merchants in the World and grow- 
ing larger every day. Good pro- 
duct, volume business and our 
guarantee have done this. 

If you are not one of regular cus- 
tomers write to us today for sample 
assortment. 

This advertisement may sound 
strenuous, but we want you to 
know the truth. 


INDRA PEARL COMPANY, Inc. 


392 FIFTH AVENUE, NEW YORK 


PARIS (AT 36TH STREET) 


Omar Pearls Are Nationally Advertised 


BARCELONA 


None Better Made- Look for Guarantee Tag 
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Jewelry Business Reported as Very Good 











Statement of Federal Reserve Bank of Boston Shows Large Increase in Sales 
This Year Over Corresponding Period of 1922 with Prospects 
for New England Industry Very Bright 














Boston, Mass., Nov. 7.—Bearing out the 
analysis of the conditions in the jewelry 
trade made by THE JEWELERS’ CIRCULAR 
from the taxes reported to the government, 
the Monthly Review of the Federal Reserve 
Bank of Boston, Thursday last, in an 
analysis made from manufacturing condi- 
tions, shows that the business to the first 
half of this year exceeded that of the same 
period of 1922 by over 30 per cent and that 
prospects with the big Fall and holiday sea- 
son ahead are very bright. It says: 

“The jewelry industry is essentially sea- 
sonal in character, with manufacturing ac- 
tivity reaching its highest level during the 
last six months of the year. Sales during 
the first quarter of 1923, if allowance be 
made for this seasonal factor, were of fair 
volume, showing a gain of more than 30 
per cent. over the same months of the pre- 
ceding year. The principal demand was for 
novelties and medium and lower priced 
goods, but toward the end of the quarter gold 
jewelry received a fair share of attention 
and prices were advanced slightly in some 
instances. A seasonal dullness was experi- 
enced during the latter part of July and 
early August, though sales were better than 
during the same period of either of the two 
preceding years. 

“Increased activity in the jewelry business 
usually occurs about the middle of August, 
when orders begin to be placed for the 
Christmas trade. This year the buying of 
the retailer, especially in the northwest, 
where agricultural recovery has been least 
pronounced, has been conservative. This 
condition is spotty, however, as fair business 
is indicated where the principal crop grown 
is one that commands a price more in line 
with the commodity price level as a whole. 
Clocks, watches and silverware are meeting 
with active demand, and the same is true 
of a considerable range of novelties. 

“Wholesalers have placed orders of more 
nearly usual volume with manufacturers 
and anticipate a good holiday season. There 
is, however, a well defined tendency to watch 
employment figures closely, as full employ- 
ment at good wages means liberal purchases 
of jewelry by the final consumer, while the 
effect of curtailed employment is quickly 
felt in curtailed volume of sales. The rate 
of turnover in the jewelry business is slower 
than in most lines, and this tends to breed 
caution in years when the business outlook 
is deemed uncertain. 

“There was a disposition during the earlier 
months of the year, when commodity prices 
were advancing rapidly, for jewelry manu- 
facturers to advance prices, but resistance 
in distributive channels, based on a well de- 
fined fear of consumer resistance, prevented 
any considerable change in quotations. Oc- 
casionally there were readjustments, as 
when solid silver prices were reduced, but 
plated advanced about July 1. 

“During the second and third weeks of 
October orders were placed with manufac- 
turers in increased volume, and this was 


quickly reflected in a more optimistic tone 
in the industry. The credit situation re- 
mains, however, a troublesome one; collec- 
tions are slow and in many cases bad, with 
no commonly accepted explanation of the 
cause. In some quarters it is felt that the 
exceptionally heavy purchases of automo- 
biles during the current year may have di- 
verted funds that normally went into jewelry 
purchases.” 

In the charts prepared for the report, 86 
per cent. of the jewelry shops are shown on 
full time in September. While all the indus- 
tries reporting in the State showed 80 per 
cent. and less employed full time since June 
with about 75 per cent. now, the jewelry 
trade showed 85 per cent. in June, 90 per 
cent. in July and 86 per cent. now. 


HOLD QUARTERLY MEETING 











Members of Fox River Valley Jeweler’s 
Club Elect Officers and Discuss 
Trade Problems 


AppLteTon, Wis., Nov. 10.—About 40 
jewelers from cities in the Fox River Val- 
ley, between Fond du Lac and Green Bay, 
attended the quarterly meeting of the Fox 
River Valley Jewelers’ Club at the Conway 
Hotel in Appleton last Wednesday. J. 





J. R. CHAPMAN, 


PRESIDENT 


R. Chapman, of Oshkosh was elected presi- 
dent of the district organization. Other of- 
ficers elected are: John P. Hess, Fond du 
Lac, first vice-president; Walter H. Grunert, 
Green Bay, second vice-president; H. A. 
Kamps, Oshkosh, treasurer, and A. W. An- 
derson, Neenah, secretary. Mr. Anderson 
is also secretary of. the Wisconsin Retail 
Jewelers’ Association as well as of the Na- 
tional organization. Vice-president Hess is 
also president of the Wisconsin association. 

The jewelers of the district decided to 
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hold a Summer conference at Green Bay, 
and a Spring conference in Oshkosh. The 
annual State convention will also be held in 
the Fox River Valley, it having been voiced 
as the last convention to again select Fond 
du Lac, the home of President Hess. 

Gustave Keller, well-known Appleton 
jeweler, whose activity in State and national 
associations have given him a nation-wide 
acquaintance, addressed the district club on 
the Value of Organization. He enumerated 
in his usual interesting style various bene- 
fits to be derived from association work 
and the frequent mixing with retailers en- 
gaged in similar lines to discuss problems 
and experiences and be mutually helpful. 

John P. Hess, president, and A. W. An- 
derson, secretary, of the Wisconsin associa- 
tion, also delivered addresses on the excise 
tax and free engraving problems that are 
confronting the retail jewelers of this and 
other States. Both officials have been on 
a tour of Wisconsin addressing district 
meetings on those subjects, as previously 
noted. A few days previous they were in 
Wausau, where some 30 jewelers of that 
city, Mosinee, Antigo, Marshfield and sur- 
rounding territory gathered for dinner which 
was followed by a meeting devoted to dis- 
cussing excise tax. 








DEATH OF HENRY N. HART 





Chicago Philanthropist, Widely Known in 
Jewelry Circles Was 85 Years Old 


Cuicaco, Nov. 9.—The funeral of Henry 
N. Hart, who died at his home here, 5044 
Drexel Blvd., early Wednesday morning, 
was conducted this morning at the Furth 
Chapel, 936 E. 47th St., after which burial 
was at Mount Mariv Cemetery. 

Deceased was well known in the jewelry 
trade here, having been for a number of 
years one of the largest stockholders of 
H. F. Hahn & Co., and one of his sons, 
Merwin M. Hart, is now president of the 
Hart Jewelry Co., and one daughter is mar- 
ried to William C. Swartchild, of Swart- 
child & Co. 

Mr. Hart was born in Eppelshein, Rhenish 
Hesse, 85 years ago, and came to the United 
States and settled in Chicago when he was 
15 years of age. Mr. Hart remained active 
up to the time of his death. The evening 
before he died he played cards with mem- 
bers of the family and retired in good spirits 
and apparently in good health. 

Henry N. Hart was well known in Chi- 
cago on account of his active participation in 
the Illinois Humane Society and various 
charitable organizations. He became best 
known to Chicago through his work for the 
Humane Society. He acted as a street 


worker for the organization in the early | 


days when this work was dangerous. 
For 25 years he was chairman of the 
Michael Reese Hospital Association. At the 


time of his death he was honorary president | 
of the Kehilath Anshe Hayriv congregation | 
and secretary of the Mount Mariv Ceme- | 
He was also a member | 
of the United Hebrew Charities and a di- | 


tery Association. 


rector of the Humane Society. 


Mr. Hart is survived by five daughters | 
and two sons, Mrs. William G. Swartchild, | 
Clarence 7 
Helilore Schiller, Louise | 


Mrs. Emanuel Buxbaum, Mrs. 
ag Mrs. 


. Herbert C. and Merwin Hart. 
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“Che Necklace of Quali ty 


Wheeler imitation Pearls are manufactured for us in the finest laboratory in 
France. They have been imported and sold exclusively by our organization 
for years. Every beauty and the exquisite lustre of the natural pearl is retained 
in these necklaces. We believe there isno superior on the market. Their out- 
standing Quality has proved to be entirely in keeping with the highest 
standard of excellence represented by the Wheeler trade mark and they carry 
the guarantee of satisfaction that applies to all Wheeler merchandise. 



















Every woman appreciates that Wheeler Pearls are not the ordinary kind 
and she is pleased to find their cost is no higher. If you want the best value 
in imitation pearl necklaces you should see this remarkable Wheeler product. 
We are always glad to submit these necklaces for the closest examination and 
comparison. 


The Wheeler trade mark is ‘your 
guarantee of Quality and Satisfaction. 


ESTABLISHED 1852 


HAYDEN-~W-WEHEELER ®& CO. hu. 


+ 58 West Fortieth ( (HJ) Street -<New YorkR,: * 
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National Council of Retail Associations 











Representatives of Many Organizations of Retail Distributing Trades Meet at 
French Lick, Ind. and Arrange to Cooperate on General Lines 














INDIANAPOLIS, Ind., Nov. 8.—Temporary 
plans for the formation of a national coun- 
cil of large retail associations in the United 
States were completed at a meeting of 
executives at French Lick recently. Herbert 
Sheets, Argos, Ind., secretary of the Na- 
tional Retail Hardware Association, was 
elected temporary secretary of the organiza- 
tion. Mr. Sheets will move to Indianapolis 
with his organization about Jan. 1. George 
B. Johnson, president of the National Re- 
tail Dry Goods Association, was named 
temporary president. 

The organizations and their representa- 
tives at the meeting follow: 

National Retail Dry Goods Association, 
G. B. Johnson, president; Lew Hahn, man- 
aging director, and Harold R. Young, Wash- 
ington representative. 

American National Retail Jewelers’ As- 
sociation, A. W. Anderson and Ralph Roes- 
sler of Marion, Ind., acting for president. 

National Association of Retail Clothiers 
and Furnishers, Charles E. Wry, executive 
director. 

National Garment Retailers’ Association, 
John W. Hahn, executive secretary. 

National Association of Shoe Retailers, 


J. J. Slater, president, and George M. 
Spangler, manager. 
National Retail Hardware Association, 


Hamp Williams, president, and Herbert P. 
Sheets, secretary. 

National Association of Retail Druggists, 
S. C. Henry, secretary, and J. H. Webster, 
acting for president. 

National Federation of Implement Deal- 
ers, H. J. Dodge, secretary. 

National Association of Retail Grocers, 
H. C. Balsiger, secretary, and John Coode, 
acting for the president. 

It was voted to call the organization the 
Retailers’ National Council. The organiza- 
tion will have a total membership of 149,000 
retailers, who do an annual business of more 
than $10,000,000. The purpose of the or- 
ganization is co-operation on problems of 
common and national interest generally, 
with opposition to national legislation that 
might be regarded detrimental to the retail 
interests of the country as a specific purpose. 

Permanent officers and the perfection of 
the permanent organization will be effected 
at a meeting to be held later, probably in 
Chicago. It was pointed out that many of 
the special representatives of the various 
trade associations would have to make a re- 
port to the boards of directors of their or- 
ganizations for sanction to proceed. It is 
believed the temporary name selected will 
be made permanent. 

Mr. Hahn, temporary president, who is 
from New York city, gave out the follow- 
ing statement: 

“The purposes of the council will be to 
form helpful contacts among the associa- 
tions representing the retail distributing 
trades. The council idea springs from the 
recognition by association executives that 
there is an essential oneness in the problems 


which retailers are facing and although the 
several national associations, serving effec- 
tively for the development of better and 
more economical methods of distribution 
there has been a lack of co-ordination. 

“The Council will afford the opportunity 
for an exchange of information on all sub- 
jects and also will operate to create a united 
voice to express retail opinion whenever 
necessary. Representation in the council 
will be by three chosen delegates from each 
association and meetings will be held from 
time to time at the call of the chairman or 
upon written request from any three mem- 
ber associations.” 








Statistics of German Imports and Exports 
of Precious Metals Manufacturers 


WasuInctTon, D. C., Nov. 8.—Precious 
metals and manufactures imported by Ger- 
many during the first six months of the 
current year totaled 286 tons as compared 
to 147 tons in the first half of 1913, an 
increase of 139 tons or 85 per cent., accord- 
ing to a report by the Statistische Reich- 
samt transmitted to the Department of 
Commerce by Consul Orsen Ni Nielson, 
at Berlin. Imports of precious metals and 
their manufactures this year registered an 
increase of 171 tons or 148 per cent. over 
the same period of last year when the total 
amounted to only 115 tons. Precious 
metals were among the very few com- 
modities, the importation of which increased 
over last year. 

Exports of precious metals and manu- 
factures from Germany in the first 6 months 
of this year totaled only 130 tons, as com- 
pared to 485 tons in the first half of 1913, 
a loss of 355 tons or 73 per cent. Ex- 
ports were also nine per cent lower than 
Jast year, the total for the first half of 
this year amounting to 130 tons, as com- 
pared to 144 tons in the first 6 months of 
1922. 

Unfortunately all comparisons of Ger- 
many’s foreign trade before and after the 
war must be made upon a quantitative 
basis, since the progressive depreciation and 
the great fluctuation in the value of the 
paper mark during 1922 and 1923, make 
any comparisons with the pre-war gold 
mark misleading. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
NOW Givses 32 Pg Holiday Holiday 
NOW:  Zeveas 32 65% 63% 
Nees Sisiccs 32% 65% 63% 
NOV: Shivwe 32 fs 65% 63% 
Now. 10:3.35% 32% 65% 63% 
Nov. 12..... 33 Ys 66% 64% 
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Survey of the Market for Clocks and Watches 
in Hongkong Made by United 
States Consul Webber 


A recent issue of Commerce Reports, pub- 
lished by the Bureau of Foreign & Domes- 
tic Commerce, Washington, D. C., con- 
tained an interesting survey of the market 
for clocks and watches in Hongkong, China. 
This report was written by Consul Leroy 
Webber at Hongkong and reads as follows: 

“There is a good demand in Hongkong 
at all times for clocks and watches. The 
value of the average imports is approxi- 
mately $600,000, about 35 per cent. of which 
is re-exported to other nearby markets. Ap- 
proximately 70 per cent. of the total im- 
ports of clocks and watches comes from 
Switzerland, France, England, Germany, 
Holland and Belgium, 20 per cent. from 
Japan, and 10 per cent. from the United 
States. 

“All varieties of watches are imported, in- 
cluding pocket watches, wrist watches and 
bracelet watches, in 18-carat gold, 14-carat 
gold, 9-carat gold, silver, nickel, gold-filled, 
plated, mother-of-pearl, and enamel cases; 
also wrist watches with diamond settings. 
The present demand appears to be chiefly 
for wrist watches. 

“The following sizes and styles are now 
being sold: Wrist watches, sizes 11”, 10%”; 
pocket watches, sizes 15”, 16” and 17”, in 
18-carat and 14-carat gold-filled cases, ro- 
man figures; and wrist watches with fancy 
dials. Most of the watches are imported 
from Switzerland and the United States. 

“Manufacturers usually appoint a local 
agent to canvass for orders on a commission 
basis. Some manufacturers send out travel- 
ers once a year for orders. In some cases 
goods are sent out on consignment, and pay- 
ment is effected when the goods are cleared. 
But the usual practice is for the buyer to 
establish a letter of credit through a bank, 
against which the seller will draw against 
shipping documents at 30, 60, or 90 days, as 
arranged. 

“The usual packing in tin-lined boxes for 
shipment by parcel post is employed. Some- 
times watches are shipped by freight, also in 
tin-lined cases. 

“The kinds of clocks imported are alarm 
clocks, hanging clocks, table clocks, drop 
octagons, office regulators, gallery clocks, 
crystal regulators, swing ball clocks, auto- 
mobile clocks and novelties. American 
manufacturers specialize in the first six 
styles; Germany specializes in office regula- 
tors and novelties, and Japan along the same 
general lines as the American manufacturers. 

“The types of clocks most in demand are 
alarm clocks, drop octagons, hanging clocks, 
table clocks, office regulators and lever 
clocks. The popular sizes of drop octagons 
are 8-inch and 10-inch; lever clocks, 4-inch 
and 6-inch. Roman figures and enamel dials 
are in demand. Of wood clocks mahogany 
is a favorite color. Japanese clocks are the 
cheapest in the market; Japanese and Ger- 
man prices are 50 per cent. and 35 per cent., 
respectively, below American prices. 

“Goods of this class are generally packed 
in strong cases. Precautions should be taken 
against theft or breakage in transit. Clocks 
are usually handled by the same dealers who 
handle watches, and are sold in a similar 
manner.” 
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Established 1866 


Office and Cutting Works 
6 West 48th Street, New York 


AMSTERDAM; 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 















OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE : : : NEW YORK | 


GOODFRIEND BROS. 
PEARLS 


Gem Emeralds and Sapphires 


542 Fifth Avenue 
— a Saee oe paises 
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The News from England 











Diamond Market Reflects Improvement—New Designs in Umbrella Handles— 
Gem Thief Sent to Prison—Family Heirlooms Being Pawned and 
Sold to Meet High Taxes 














Lonpon, Nov. 1.—Diamond and other 
precious stone factors report that the dis- 
tinctly improved tone of the market is being 
maintained and that the outlook is now 
more promising than it has been for months. 
This optimism is all the more welcome since 
it appears to be pretty general in the jewelry 
trade this side. The Diamond Syndicate is 
overwhelmed with orders and the Bulfontein 
shipment of rough goods, a sight of which 
was given this week, could have been dis- 
posed of repeatedly. As Backes & Strauss, 
the big diamond merchants of Holborn Via- 
duct, say: “The distinct improvement in our 
trade which became apparent about the sec- 
ond week in September has been maintained, 
and although it may be some time before 
things can be described as really goad, the 
outlook is much more promising than it has 
been for many months.” This firm informs 
THe JEWELERS’ CrRCULAR that with every 
class of goods in demand it is not surpris- 
ing that the rough syndicate is overwhelmed 
with orders, and although the sale of fine 
goods is still a bit slow, all other articles, 
from the fine piques down, are being eagerly 
applied for. The Bulfontein shipment which 
is being shown here this week could, ac- 
cording to Backes & Strauss, have been sold 
many times over. In polished diamonds the 
demand has certainly strengthened. Fine 
and medium eight-cuts are maintaining their 
popularity, especially in sizes running from 
60 to 100 per carat, while cheaper grade 
mélées continue lively. In sizes running 
from quarters up to six grainers the finest 
qualities still are rather neglected, but me- 
dium grades, from slightly imperfects to 
strong spotteds, are easily salable. ‘While 
the unstable conditions ruling on the Con- 
tinent are a factor to be taken into consid- 
eration as adverse to a general revival in 
trade, the feeling all around is certainly more 
optimistic and confidence is gradually re- 


turning, 
2s 


The girdle of massed diamonds to which 
a touch of gold is introduced here and there, 
is now very fashionable with the dress in 
which the decorative scheme is chiefly one 
of diamante and crystal embroidery. The 
diamond and gold girdle has been popular- 
ized by Lady Reading, and many wonderful 
dresses now being made here for use in In- 
dia during the Winter season will be fea- 
turing this girdle. 

x *k x 


New designs in umbrella handles are 
much out of the ordinary, ivory, ivorine, 
cornelian and other media being used in their 
construction. One design is that of an owl 
in carved ivorine. The wings, outspread, 
meet and form a circle as handle. Another 
handle takes the form of a Japanese girl. 
The coloring is brilliant and various semi- 
Precious material is used in its construction. 
A brown silk umbrella has a stick, ferrule 
and handle of cornelian and ivory balls ar- 
ranged alternately. The jewelers find these 


umbrellas are worth handling. The demand 
for them is good and the profit substantial, 
for some of them are highly priced. 


* *e 


Steven Ronchi, dealer, who was charged 
with the theft of pearls valued at $700,000 
and diamonds valued at $60,000 from several 
London merchants, was sentenced to four 
and a half years’ penal servitude at the Old 
Bailey last week. The pearls were the prop- 
erty of B. J. Warwick. Information subse- 
quently given by Ronchi led to a consider- 
able portion of the property being salvaged. 
But there still are heavy losses. 

*x* * * 


An interesting diamond ring case has just 
ended in the King’s Bench Division here, a 
New Bond St. costumer being given a ver- 
dict in her claim to return within five years 
a $6,400 diamond ring purchased from Rob- 
ert Jay, diamond merchant, and receive back 
her purchase money, less 10 per cent. The 
customer said she used to buy diamonds as 
an investment. Under her purchasing agree- 
ment, she said, she had the option to return 
the ring any time within five years of pur- 
chase, she paying $650 for the use of the 
ring. William Lewis, the Hatton Garden 
gem merchant, valued this particular ring 
in 1920, and judged the diamonds in it to 
be worth $4,000. They were Silver Cape 
stones, he said, and drew a little color. Mr. 
Jay, the diamond merchant, denied the re- 
purchase agreement and said his managers 
had no authority to enter into such an agree- 
ment. He said, “Jay’s special repurchase 
agreement” contained in the jewelry catalog 
prior to 1916 was discontinued that year. 
He instructed his managers that the repur- 
chase guarantee was to be used “sparingly.” 
The court said it could place no reliance on 
the diamond merchant’s evidence and award- 
ed the woman $2,900 and costs. A stay of 
execution was granted, with a view to an 
appeal. 

* *k x 

South American Gold Areas, Ltd., an- 
nounces that it has applied to the London 
Stock Exchange Committee for permission 
to deal in 65,000 issued shares ol the com- 
pany. The company was incorporated in 
August, 1921, to acquire the freehold gold- 
bearing properties (San Bento) of 3,000 
acres in Minas Geraes, Brazil. It paid for 
the properties $500,000 in paid-up shares 
and $55,000 cash for machinery and plant 
thereon. 

* * x 

Heavy taxation is considered to be the 
cause of the present tendency to part with 
valuable jewelry of a family heirloom na- 
ture. West London jewelers say they have 
never received so much good jewelry from 
their Mayfair clients as they are getting to- 
day. Some of this generation-old jewelry is 
being pawned, but very much more of it is 
being sold outright. One Bond St. jeweler 
has just acquired a beautiful diamond tiara 
that it has been waiting for for years. We 
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knew we should get it eventually, said a 
member of the firm, it was only a question 
of time. The price paid was $10,000, and 
the owner was loath to part. But needs 
were pressing. It had been worn at many 
courts. The owner had a replica of it made 
in paste before selling it. The new rich, as 
a set, are acquiring much of this jewelry, it 
seems. Historical jewels that were the rage 
at the court of Queen Victoria are now 
passing into the hands of the 20th-century 
millionaires. Americans also are acquiring 
considerable of this old-time jewelry for 
their wives and daughters, the London 
jewelers say. Paste replicas are made first 
of nearly all these Victorian pieces. In this 
way the owners who are compelled to part 
with their treasures ease their conscience. 








Dean of Wisconsin Jewelers Receives 
Felicitations of Friends On Ninety- 
first Birthday Anniversary 


Fonp pu Lac, Wis., Nov. 8—German 
Scherzinger, dean of Wisconsin jewelers 
with a record of 75 years in the jewelry 
business, observed his 91st birthday anni- 
versary at his home in this city on Saturday, 
Oct. 27. Mr. Scherzinger is one of the highly 
esteemed citizens of the community and en- 
joys the acquaintanceship of jewelers 
throughout the United States. No formal 
observation of his birthday was held this 
year, owing to the fact that last year on the 
anniversary Mr. Scherzinger had the sad 
duty to perform of receiving the body of a 
son into his home from the west. However, 
many friends and associates called to extend 
felicitations and others wired to or sent other 
expressions of sentiment for the occdsion. 

Mr. Scherzinger’s record in the jewelry 
business dates back 75 years and is believed to 
eclipse that of any other jeweler of the coun- 
try. For the last 70 years Mr. Scherzinger 
has been at the head of a business of his 
own. He was born in Germany in 1832 and 
began to learn the watchmaking trade in 
1848. He came to America, settling in New 
York in 1851, and opened a watch shop and 
jewelry store in Fond du Lac in 1855. Sev- 
eral sons are now associated with him in 
the jewelry store here. Despite his advanced 
age Mr. Scherzinger is active in his busi- 
ness and affairs of the community. He may 
be seen daily at the “bench” in the store on 
South Main St. 

A belated observation of his 90th anni- 
versary was held last Summer on the closing 
night of the State convention of the Wis- 
consin Retail Jewelers’ Association. At the 
banquet Mr. Scherzinger was the guest of 
honor, when the association presented him 
with a loving cup and a birthday cake with 
90 candles. The pioneer jeweler has not 
missed an annual convention of Wisconsin 
since its organization. 








The North Carolina Retail Jewelers’ 
Association will hold their annual convention 
March 11 and 12, 1924. According to an 
announcement W. A. Frazier, the secretary 
of the association, the meeting was to be 
held in Pinehurst, but the association has 
been notified that the city could not accom- 
modate them at the time, and it was de- 
cided to change the place of the meeting 
rather than the date. 
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LATEST CUSTOMS RULINGS 





Board of United States General Appraisers 
Hands Down Decisions as to Duty on 
Industrial Diamonds and Shot 
or Ball Chain 


INDUSTRIAL DIAMONDS 


Decisions of interest to the jewelry 
trades handed down during the past week 
by the Board of United States General Ap- 
praisers, fix the correct tariff classifications 
of industrial diamonds and so-called shot or 
ball chain composed of brass. The indus- 
trial diamonds in question, imported by G. 
W. Sheldon & Co., of Chicago, were re- 
ferred to by the customs appraising officers 
as split pieces of rough diamonds called 
triangle ends. Duty was taxed at the rate 
of 30 per cent ad valorem under Par. 214 
of the Tariff Act of 1922. This rate is 
afirmed in a rather lengthy opinion by 
Judge Hay. The importers claimed duty at 
but 10 per cent ad valorem under Par. 1429 
of the 1922 Tariff Act. 

SHOT OR BALL CHAIN 

The so-called shot or ball chain, imported 
in the name of the American Shipping Co., 
was assessed with duty as materials or metal 
suitable for use in the manufacture of 
jewelry at the rate of 50 per cent ad valorem 
under the last part of Par. 356, Tariff Act 
of 1913. The importers made several claims 
for a lower duty, all of which are denied in 
an opinion by Judge Sullivan. “The evi- 
dence is overwhelming,” Judge Sullivan 
writes, “that the merchandise is suitable for 
use in the manufacture of jewelry. It is, 
therefore, removed for dutiable purpose 
from every other paragraph of the Tariff 
Act of 1913.” 








Milwaukee Police Arrest Man Who Smashed 
Window in Store of Anthony Leising 


MiLwAuKEE, Wis., Nov. 8.—Quick work 
on the part of the Milwaukee police depart- 
ment resulted in the arrest of Joseph Hof- 
man, aged 28, of 825 Central Ave., within a 
few minutes after he had hurled a_ brick 
through the show window of the jewelry 
store of Anthony Leising, 487 12th St., and 
was making his get-away with about $800 
_ of watches and other jewelry on dis- 
play. 

Hofman was seen loitering about the store 
at 3:30 Friday morning. A passerby or 
neighbor suspected that he was there for no 
good purpose, being suspicious of his actions, 
and called the central police station. De- 
tectives were immediately dispatched to the 
scene in an automobile. Half a block from 
the store they heard the crash and tinkle of 
breaking glass and on approach saw a dark 
form reaching into the window and dart 
away. The police gave chase, and when 
Hofman fled through an alley and failed to 
comply with the demand to halt, both de- 
tectives fired at him. He was caught in a 
yard with 13 watches and sundry other arti- 
cles of jewelry in his cap, clutched in one 
hand, He gave the name and address men- 
tioned above. 

_ Friday a warrant charging burglary was 
issued by the district attorney. No previous 
record has been found thus far to connect 
the man with other burglaries. It is pre- 
sumed that he is an amateur who was proba- 
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bly “hard up” and used this method of re- 
plenishing his funds. All the stolen jewelry 
was recovered. : 








GET JEWELER’S ASSAILANT 


Robber Who Assaulted New Orleans 
Jeweler In Attempt to Steal Diamonds 
Caught by the Police 


New Or eans, La., Nov. 8.—An attempt 
to rob a jewelery store, of which Sol Rosen- 
weisen is the proprietor, was made the latter 
part of last week. Mr. Rosenweisen’s estab- 
lishment is at 202 Baronne St. At 4:30 
o’clock on that day, a man named Albert 
Baron, otherwise known as Long, 20 years 
old, assaulted Rosenweisen, and then pro- 
ceeded to take charge of the establishment. 

On entering the store, Baron remarked to 
the proprietor that he had about $300 to 
spend. The proprietor thereupon unwrapped 
five diamonds which Baron asked to see, 
and while doing so, Baron drew a black 
jack, and swung it at Rosenweisen’s head. 
The latter ducked and warded off the blow 
with his left hand, at the same time snatch- 
ing the diamonds, valued at $1,400, from 
Baron, who had started to escape with the 
property. The robber, being frightened, ran 
up Baronne St., but was caught by the of- 
ficers before he could make his escape. 

When captured, Baron admitted being 
wanted in New York for the theft of 
$1,000 from the New York Interborough 
Rapid Transit Co., where he had been em- 
ployed at one time as a collector. The New 
York authorities were notified. 











to Watch for 
Stolen Money Orders 


Jewelers Warned These 


PittspurGH, Pa., Nov. 9.—Thieves are 
still active robbing post-offices of money or- 
ders, as indicated by the issuing of a list of 
stolen orders, together with their numbers 
and the offices from which they were taken, 
as reported by the Postal Authorities, Wash- 
ington, D. C. 

These orders are likely to turn up in any 
jewelry store or other retail establishment, 
and if the list is posted where it can easily 
be observed, the thief may be captured if a 
stolen order is presented. . 

The co-operation of merchants generally 
is asked with that end in view by the post- 
office department. The help given in the 
past by jewelers has greatly aided the gov- 
ernment in helping to run such thieves down. 
The dates of the stolen orders, showing when 
and where they were taken, follows: 

Franklin, Ark., Nos. 10,123 to 10,200, inclusive. 
Oct. 11, 1923. 

Priors, Ga., Nos. 1,235 to 1,400, inclusive. Sept. 
15. 1923. 

Ewa, Hawaii, Nos. 34,463 and 34,464. Oct. 4, 
1923. 

Chicago, station 160, Ill., Nos. 49,930 to 50,000, 
inclusive. Sept. 20, 1923. ; 

Stanton, Minn., Nos. 10,994 to 11,000, inclusive. 
Date unknown. 

Buffalo, station 28, N. Y., Nos. 32,434 to 32,600, 
inclusive, Oct. 2, 1923. 

Arapahoe, N. C., Nos. 9,657 and 9,658. Date 
unknown. ; 

Gibsonia, Pa., Nos. 37,444 to 40,000, inclusive. 
Sept. 19, 1923. 

Stratford, S. Dak., Nos. 19,434 to 20,000, in- 
clusive. Sept. 27, 1923. 

Palmer. Tenn., Nos. 14,501 to 14,600, inclusive. 
Oct. 1, 1923. 
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HELD UP AND ROBBED 





Metropolitan Jeweler and His Clerk Bound 
and Thrown Into a Closet by Gunmen 
Who Escape with Loot Worth $40,000 


Just after Julius Howard opened his 
jewelry store at 1576 Broadway, New York, 
last Wednesday morning, three bandits 
walked into the place, bound the proprietor 
and his clerk hand and foot with picture 
wire, shoved them into a closet, and then 
looted the safe of about $40,000 worth of 
diamonds and jewelry. <A curtain draped at 
the back of the show window and the fact 
that the door sets back several feet from the 
store front makes it almost impossible for 
passersby to see inside the place. This al- 
lowed the robbers to work without being 
seen by anyone outside. The trio of hold- 
up men are believed to have made their 
escape in an automobile which was standing 
at the curb. 

Mr. Howard has been in the jewelry busi- 
ness for a number of years. Some time ago 
he sold out, but last July bought back the 
store and had the place completely reno- 
vated and new stock installed. 

He had opened his store at 9:30 o’clock 
on Wednesday morning and, after opening 
the safe, sat down at his desk in his private 
office in the rear of the place. His clerk, 
Murray Kantor, was just preparing to take 
the merchandise out of the safe to put it on 
display in the window and showcases when 
a man carrying a valise walked in and asked 
to see the proprietor. Mr. Howard was in- 
formed that a salesman wanted to see him, 
and turning around in his chair, he asked 
the man what he wanted. The supposed 
salesman was standing in the doorway of 
the office, and asked Mr. Howard if he was 
in the market for ring watches. The jewel- 
er replied that he was not, and was just 
about to turn around to his desk when a 
revolver was thrust into his face. At the 
same moment two other men walked into 
the place and covered the clerk. 

Mr. Howard and Mr. Kantor were then 
thrust into a closet in the rear of the store. 
While one man stood guard, the other two 
emptied trays of jewelry and diamonds, 
which they took from the safe, into the 
valise which the first man brought in with 
him. After they had finished the job, they 
warned Mr. Howard and his clerk to be 
quiet and then walked out of the store. 

As the jeweler heard the door slam, he 
threw himself against the door of the closet 
and after some effort the door opened. The 
clerk, whose feet were not tied very tightly 
with the wire, was able to hobble out in 
front of the store, where he gave the alarm. 
A policeman on duty at the corner of 47th 
St. and Broadway rushed in, and after un- 
tying the pair, sent out an alarm. Detec- 
tives were on the scene in a few moments 
and an investigation showed that the bandits 
had stolen practically everything of value in 
the safe, including mounted and loose dia- 
monds, watches and other articles of jewelry, 
as well as checks and a number of pawn 
tickets. Mr. Howard estimates his loss at 
about $40,000, which he claims is covered by 
insurance. 








The business of William Robinson, Rapi? 
City, S. Dak., is now in the name of. Mrs.’ 
Mary C. Robinson. 





Pe ENE OE SE EY Se SES IER a en 

















November 14, 1923. 







THE JEWELERS’ CIRCULAR 


ee herty Co.lnc. 


eS. an wate oh Os LOLURY , a 
7-11 West 45¢Street, New York. 


Pearls, Pearl Necklaces 
and Pearl Ropes 















FREDERICK W. RAUCH 

522 Fifth Ave. New York 

Pearl NecKlaces 
Pearl Ropes Loose Pearls 













Black Pearls ‘™ “sr 
Fancy Cut Diamonds and Precious Stones | 


PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up | | 

















SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 












































November 14, 1923. 


ATTEMPTED ROBBERY FAILS 


Fall River, Mass., Jewelry Store Entered 
by Thief Who Leaves Loot Behind 
After Packing It Up 


Fatt River, Mass., Nov. 10.—Another 
retail store of this city, the fourth within 
less than three months, was broken into 
last Tuesday night but fortunately the 
thief was frightened away and property 
valued at nearly $3,000 that he had packed 
up was left behind. 

Just before midnight a resident of a 
tenement over the retail store of Pruno 
Sulsiani, 655 Bedford St., was awakened by 
a noise in the store and summoned the 
police to make an investigation, but when 
the police arrived the thief had taken 
warning and fled leaving his booty behind. 
Mr. Sulsiani was summoned and found that 
the thief had not only cleaned out everything 
of value in the show cases but had suc- 
ceeded in picking the combination on the 
safe and selected such articles as he wanted 
from the many pieces of jewelry in the well 
stocked safe. 

The thief had gained an entrance to thc 
store by cutting out a pane of glass in a 
rear window and reaching in and unfasten- 
ing it. He departed without leaving any 
clue to his identity. 








BURGLARS LOOT SAFE 





“Can Opener” Used to Rip Open Strong 
Box in Factory of New York 
Jewelry Manufacturer 


Evidently taking advantage of the fact 
that Election Day was a holiday in New 
York and that the downtown section of this 
city would be practically deserted until 
Wednesday morning, a band of cracksmen 
smashed their way into the factory of the 
Levitan-Crawford Co., 129 Fulton St., some 
time between Monday night and Tuesday 
morning of last week, and after ripping open 
the safe, stole jewelry and loose precious 
stones of considerable value. Before the 
thieves were finally frightened away by step- 
ping on a wire which set off a burglar alarm, 
they visited a restaurant in the same building 
and also attempted to break into a clothing 
store on the ground floor. 

The Levitan-Crawford shop was closed at 
the usual time on Monday night at 6 o’clock. 
One entrance to the shop leads from a hall- 
way and is guarded by a huge iron door 
which is fastened with a padlock. As there 
was no evidence to show just how the men 
_ gained entrance to the building, it is be- 
lieved they hid in a closet in the hall. After 
all was quiet in the building the burglars 
ripped out a staple holding the padlock 
which locked the iron door and in this man- 
ner gained entrance to the shop. 

They then started work upon the smallest 
of three safes and by using an electric drill, 
which they carried with them and which 
they attached to a socket a few feet away, 
apparently had no trouble in drilling a hole 
in the upper corner of the safe door. A 
“can opener,” which in reality is a sectional 
“jimmy,” was then inserted in the hole and 
the door ripped off the safe. The burglars 
looted it of its contents, and even removed 
books from which they tore most of the 
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pages and destroyed them. Fortunately, 
this small safe contained less valuable mer- 
chandise than the two others, one of which 
was in the shop and the other in another 
office. In the safe were loose precious 
stones, including diamonds, emeralds, rubies 
and other gems, as well as mountings and 
guard rings. 

After the thieves finished their job in the 
jewelry shop, they evidently went to the floor 
below, where they broke into a restaurant 
and stole some cash and refreshed them- 
selves with several bottles of near beer. The 
burglars were evidently trying to break their 
way into the clothing store on the ground 
floor of this building when they set off the 
burglar alarm. 

In the Levitan-Crawford shop the police 
found some burglars’ tools, including a “can 
opener,” but an investigation showed that 
the thieves used gloves, as no finger prints 
could be found. The loss, it is reported, is 
covered by insurance. 








Watch for These Movements which Dis- 
appeared in Transit 


It became known last week that a case 
of watch movements consigned to the Gruen 
Watch Co., 512 Fifth Ave., New York, was 
stolen in transportation from Europe to this 
country. In the case were about 225 move- 
ments, 17 jeweled and 12 size, temperature 
adjustment. The theft was not discovered 
until the arrival of the steamship in New 
York several days ago. The police and pri- 
vate detectives are now searching all pawn- 
shops for these movements, 

They run in series from 536001 to 536006; 
from 536031 to 536048; from 536061 to 536- 
078; from 536091 to 536096; from 536121 to 
536126; from 536133 to 536150; from 536157 
to 536162; from 536175 to 536186; from 
536193 to 536198; from 536739 to 536744; 
from 536751 to 536756; from 536799 to 
536804; from 536817 to 536840; from 536865 
to 536876; from 536955 to 536960, and also 
these miscellaneous movements bearing the 
following numbers: 601455; 601883; 601- 
884; 610417; 610517; 610694; 610800; 610- 
802; 610804; 610807; 610841; 610872; 610- 
887; 610933; 610934; 610943; 610944; 610- 
946; 610947; 610949; 610950; 610951; 610- 
952; 610953; 610964; 610967; 610973; 610- 
975 ; 610986 ; 610987 ; 610989; 610990 ; 610992; 
610993 ; 610996 ; 611001 ; 611002; 611004; 611- 
009: 611010; 611011; 611013; 611014; 611- 
021; 611022; 611023; 611024; 611025; 611- 
026; 611047; 611048; 611049; 611050; 611- 
051; 611053; 611054; 611055; 611056; 611- 
057; 611058; 611061 611062; 611070 and 
611072. 

Jewelers and pawnbrokers are asked to be 
on the look-out for any of these movements 
and if offered for fitting or casing, or for 
sale, notification should be immediately sent 
to Harry C. Larter, president of the 
Jewelers’ Co-operative Bureau, 15 Maiden 
Lane or to THE JEWELERS’ CircuraR, 11 
John St., New York. 








A concern in Helsingfors, Finland, is en- 
deavoring to secure an agency for cheap 
jewelry in that country. For further in- 
formation write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D. C., or any of its branches, and refer to 
File No. 8048. 
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RED CROSS ROLL CALL 


G. H. Niemeyer, Head of Jewelry Trade 
Committee, Asks for Prompt and Liberal 
Response to $5,000 Quota 


The jewelry interests of New York city 
are co-operating actively with the Red 
Cross in its annual Roll Call, which opened 
Armistice Day, Nov. 11, and continues until 
Thanksgiving, for the enlistment of new 
memberships to maintain the organization’s 
manifold peace-time program of relief and 
public health work. G. H. Niemeyer, of 
Handy & Harmon, 59 Cedar St., is chair- 
man of a special jewelers’ group, formed 
in accordance with the campaign plan of 
organizing the entire city into various in- 
dustrial, mercantile and professional groups 
to facilitate the “roll call” effort. A spe- 
cial “roll call” committee of representative 
leaders in the jewelry interests are function- 
ing under the chairmanship of Mr. Niemeyer 
to secure the maximum response to the “roll 
call” throughout the interests, and plans 
are under way to reach every person in the 
interests directly with the Red Cross ap- 
peal, 

Mr. Niemeyer has appointed the same 
committee to assist him in this drive as the 
one which assisted him in raising the relief 
fund for the stricken Japanese. The names 
of those who served on this committee were 
mentioned in the issue of THE JEWELERS’ 
CIRCULAR, Sept. 12, page 73. 

In his appeal to the jewelry trade Mr. 
Niemeyer has sent out the following letter: 





“To THE TRADE: 

“The jewelry trade in New York city has 
been asked by the American Red Cross to 
raise $5,000 for its annual roll call campaign. 

“The work of the Red Cross is so well 
known that it is not necessary to tell you 
why you should support the efforts of this 
great American institution. 

“Just recently, President Coolidge called 
upon it in an emergency, and every one of 
us is proud of the prompt and substantial 
response to his appeal. Not one dollar of 
the money raised for the Japanese Relief is 
available for work among our disabled sol- 
diers, or other relief work of the Red 
Cross in our country. 

“We are counting on your help to raise 
the quota for our industry, and ask for a 
prompt and liberal response. 

“A return envelope and a_ subscription 
blank are enclosed for your convenience. 

“Respectfully, 
“G. H. NieMeEvYEr, 
“Chairman Jewelry Division.” 


In order that the trade may reach its 
quota all members of the industry are urged 
to send their subscriptions to Mr. Niemeyer 
or to hand them to any member of the com- 
mittee. 

Help for the ex-service man and his 
family, including legal assistance, loans of 
money, advice on domestic matters and 
medical care, disaster relief, and a public 
health program, are features of the work in 
New York for whose maintenance the an- 
nual “roll call” is conducted. The public 
health program includes the supplying of 
surgical dressings to, 22 local hospitals, 
nursing service, first aid, and work in home 
— and care of those who are 
sick, 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 
ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 








Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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The same “@la Mine Diamond House”’ 
at the same old stand, in the same old busi- 
ness of buying and selling Diamonds for Cash. 


Our Prices Meet Present Values 


Cuas. S. Crossman & Co. 


3 MAIDEN LANE Our Forty-Third Year in Business 
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DEATH OF THOMAS A. FERNLEY 





Secretary of National Wholesale Jewelers’ 
Association a Victim of Acute 
Bright’s Disease 
PHILADELPHIA, Pa. Nov. 9—Thomas 
Adamson Fernley, secretary of the National 
Wholesale Jewelers’ Association, died in the 
Germantown Hospital Tuesday, Nov. 6, after 

a brief illness. 

All the local jewelry firms as well as 
many friends and business associates from 
Cincinnati, Buffalo, Pittsburgh, Cleveland, 
New York and this city were represented 
at the funeral, which was held Friday after- 
noon from his late residence, 225 W. Tulpe- 
hocken St., Germantown. 

Mr. Fernley was well known, not only in 
this city but throughout the entire country, 





THE LATE THOMAS A, FERNLEY 


as secretary of a number of national trade 
associations, chief among which was the 
Wholesale Jewelers’ Association. 

With his father, T. James, and his brother, 
George A., they conducted an establishment 
at 505 Arch St., where the commercial af- 
fairs of the associations with which they 
were affiliated were carried on. 

Mr. Fernley was 44 years old. His death 
was caused by acute Bright’s disease. He 
is survived by his widow, Mary E. Fernley, 
and two children, Thomas A., Jr., 13 
years old, and Harriet M., nine. 

Born in this city in 1883, Mr. Fernley at- 
tended the public schools and later graduated 
from Central High School. Soon after 
graduation he entered the employ of his 
father and was later made a partner in the 
firm of T. James Fernley & Sons. In 1913 
he was made secretary of the National 
Wholesale Jewelers’ Association to succeed 
his father, who was retained to serve in an 
advisory capacity. 

Mr. Fernley was held in the highest esteem 
by the members of the jewelers’ association 
and a reception to celebrate his 10th year 
as secretary was planned by his friends for 
the near future. 

Louis J. Sickels, prominent local jeweler, 
was a pallbearer at the funeral and the 
official representative of the Wholesale 
Jewelers’ Association. Many of Mr. Fern- 
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ley’s friends, who are also members of the 
association, attended in an unofficial capacity. 

Mr. Sickels, when asked concerning his 
association with Mr. Fernley, paid a glow- 
ing tribute to his departed friend. 

“Never in the history of our association 
have we enjoyed a more peaceful and pros- 
perous career than during Tom Fernley’s 
10-year term as secretary of our organiza- 
tion,” said Mr. Sickels. 

“Most of our business was conducted by 
him and although connected with many na- 
tional trade organizations in an official ca- 
pacity, he entered into our business and 
social affairs with the utmost enthusiasm. 

“Members of the Wholesale Jewelers’ As- 
sociation mourn the loss of their business 
companion, obliging counsel and staunch 
friend.” 

Mr. Louis P. White, another well-known 
jeweler who attended the funeral, was 
equally as enthusiastic in praising his de- 
parted friend. 

“Only men who were intimate with Mr. 
Fernley and associated with him during 
business sessions as well as social functions 
can appreciate our feelings on losing such 
a capable friend,” said Mr. White. 

“Always ready to give his best he was 
willing to make personal sacrifices if, in so 
doing, he would benefit or befriend our or- 
ganization or its members. 

“Although Mr. Fernley was never en- 
gaged in the jewelry business he was thor- 
oughly acquainted with every phase of the 
game. No question was ever raised by the 
members of the National Wholesale Jewel- 
ers’ Association as to the wisdom and policy 
of Mr. Fernley’s judgment in handling our 
affairs.” 

It is thought that a resolution expressing 
the sincere grief of the members of the 
Wholesale Jewelers’ Association will be 
adopted at the next meeting and a copy 
forwarded to his bereaved family. 








ROBBED OF JEWELS AND CASH 


Two Bandits Hold Up St. Louis Jeweler 
and Escape with Loot Valued 
at $2,100 


St. Louis, Mo., Nov. 7.—Vernon M. Huff, 
jeweler, was held up in his store on Nov. 2 
by two robbers, who took $100 in money and 
jewels valued at $2,000. 

Mr. Huff was at the telephone when the 
robbers entered. They compelled him to 
hang up the telephone and walk into a closet 
room, which they barricaded. The un- 
locked safe in the store was rifled. 

Mr. Huff told policemen he believed the 
robbers were the same pair who called at 
the store earlier in the day and examined 
some phonograph records. Huff freed him- 
self from the closet after the men had de- 
parted. 











A very handsome trophy, donated by 
Stanton Pilcher, Petersburg, Va., is to be 
presented at the close of the football season 
to the member of the Petersburg High 
School team who is voted the best all-around 
player. The trophy consists of a silver 
plated football mounted on a dark wooden 
base. A two-third vote will decide the 
winner and much rivalry is expected. 
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EXPORTS OF WATCHES 





Statistics of Shipments of Domestic Watches 
and Parts Sent to Foreign Coun- 
tries During September 


Wasuincton, D. C., Nov. 9.—The Bu- 
reau of Foreign and Domestic Commerce 
has just made public the statistics of do- 
mestic exports for the month of September, 
and included in these are the detailed figures 
of the watches and parts of watches sent out 
from the United States during the month. 
The total value of the watches sent out dur- 
ing the month amounted to $58,099, and the 
total value of parts of watches shipped to 
other countries amounted to $32,063. 

As far as watches are concerned, our prin- 
cipal customers were England, Canada, Aus- 
tralia, New Zealand and Scotland. 

The full list of the countries to which we 
shipped these products is given below, as 
follows: 





Complete 
watches Parts of 
—~, watches 
Countries Number Value Value 
RE io dadcaevesoneseed 2 $100 aia 
eer 1 75 $1 
Italy Terre ee eee eoee 2 125 eoee 
OUWEE ve ctccdvelscowcucee 4 150 osige 
DE, SHécadeceneducneé 31,365 27,564 6,053 
SOME ce Ccctancticesiwedeus 1,008 785 Pry 
Canada—Maritime Prov..... .... ee 58 
Quebec and Ontario.. 8,027 5,936 21,482 
Prairie Provinces..... 2 39 4,162 
Brit, Col. & Yukon.. 1 50 one 
British Honduras ......... 12 11 prates 
FIOMOUNOR oii dice ccarxensceues 516 682 5 
UII OE ails winaarcaenaaeis 24 35 pre 
i 120 125 
NEG eiaicid smacisicdwedanesia 366 843 
Newfoundland and Labrador. 432 385 
Other British West Indies... 90 95 weere 
CU eideinetecdenesadnnes 151 126 area 
Dominican Republic......... 47 39 eee 
MEE a i diesisicdededcean wees 12 12 
CONNOR isatiiietiaanceeetws 2 32 sal 
IN hore anda-aecaaaneeed 50 48 ine 
Britieh Gea: 4 cicccccccs 162 174 
PONE vccineriacenname 432 350 
(a 144 155 ane 
Co tiadesnercccnsaees 1 90 nme 
Java and Madura........0. 144 116 aula 
Philippine Islands.......... wei err 60 
ne A 15,592 13,696 242 
oe 6,848 6,028 wets 
British South Africa....... 224 233 
MOR hiedctenecenians 65,781 $58,099 $32,063 








A Correction 


In referring to the recent death of Bernard 
Goldstein at Toronto, and a reference in the 
obituary to the effect that he was the in- 
ventor and patentee of the Sta-Lokt cuff 
button was slightly inaccurate as it failed to 
make clear the fact that the cuff buttons in 
question are manufactured by the Gold- 
stein Mfg. Co., Ltd., of Toronto, and in the 
United States by the Goldstein Mfg. Co. of 
Buffalo, N. Y., and are distributed by J. F. 
Sturdy’s Sons Co., Attleboro Falls, Mass., 
this concern being also sole distributors for 
all foreign countries excepting the Dominion 
of Canada. 








Leon C. Beck, Fort Wayne, Ind., has 
leased from the Berger Caplin company 
for five years and six months the front 50 
feet of the store room at 112 W. Washing- 
ton Ave., South Bend, Ind. Mr. Beck is 
owner of a chain of jewelry stores in the 
middle west. The opening of the store is 
planned for about Feb. 1. 
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MAZER BUSINESS BUILDERS! 


There are countless designs in Diamond Mounted Rings shown by manufac- 
turers. Some are salable, and some are not. Our designs are business builders. 


One of our representatives—either Mr. Joseph Mazer or Mr. Max Hirsch 
will be in your vicinity soon—ask us when! They are also carrying the best 
values in loose diamonds. 


The Interests of the Jobbing Trade Are Fully Protected. 


JOSEPH. MAZER Co., INC. 


DIAMONDS 
170 BROADWAY -:- -i- NEW YORK 
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TATA MNO NNO NO NNO OOOO NNN OTN NNT 


Samuel Lenkowsky & Son 
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Importers of DIAMONDS 














Squares, Emerald cut and Marquise Diamonds always on hand. 
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170 Broadway, New York 


(Suite 306-307) 
AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue de la Victoire ANTWERP, 76 Rue du Pelican 


AWAY. 
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Henry E. Oppenheimer & Co. 
9-11 Maiden Lane, New York 


Importers and Cutters of 


DIAMONDS 





Importers of 


PEARLS AND PEARL NECKLACES 


Loose Pearls for Enlarging 
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NEW PROTECTIVE COMMITTEE 


Largest Holders of Preferred Stock of 
Gorham Mfg. Co., Organize to Pro- 
tect Their Interests During 
Reorganization 
ProvipeNnce, R. I., Nov. 10.—A protective 
committee consisting of George H. Newhall, 
Rhode Island Bank Commissioner; Preston 
H. Gardner, vice-president of the Rhode 
Island Hospital Trust Co.; J. Cunliffe Bul- 
lock, vice-president of the Industrial Trust 
Co. with William S. Innis, of the Rhode 
Island Hospital Trust Co., as secretary, 
representing some of the largest holders of 
Gorham Mfg. Co. preferred stock, has been 
organized to look after the interests of the 

preferred stockholders. 

The Gorham Mfg. Co. has been unable 
to meet dividend requirements on its pre- 
ferred stock since January, 1921, and in addi- 
tion the company has a considerable bank 
indebtedness now outstanding, and also has 
$350,000 bonds maturing Feb. 1, 1924. The 
banks have extended their loans on the as- 
surance by the company that a plan of re- 
financing or reorganization will be formu- 
lated in the near future and it is to protect 
the interests of the preferred stockholders 
when such reorganization takes place that 
the protective committee has been formed. 
This committee has issued a circular letter 
requesting that all preferred stock be de- 
posited with it immediately so that the com- 
mittee may be in a position to function when- 
ever necessary. 

Coincident with the announcement that a 
reorganization of the Gorham Mfg. Co. is 
in process of formulation, the statement is 
made that the eight-story building owned 
by the corporation for several years at the 
southeast corner of 32nd St. and Fifth Ave., 
New York city, has been given over to the 
new owners to take possession May 1, 1924. 

The Gorham Mfg. Co. is controlled by 
the Silversmiths Co., which owns prac- 
tically all of the Gorham common stock. 
The Silversmiths Co. has been in financial 
difficulties for some years and protective 
committees for both the bond and stock- 
holders have been working for several 
months on a plan for reorganization of that 
company. Inasmuch as the Silversmiths Co. 
is the dominant factor in the Gorham man- 
agement it is to be expected that any plan 
for the reorganization of the latter company 
will be completed only when the Silversmiths 
reorganization is worked out. This, it is 
understood, will probably be in the near 
future. 

The following letter has been sent by the 
newly formed protective committee to all 
the preferred stockholders of the Gorham 
Mfg. Co.: 

“The Gorham Mfg. Co. has been un- 
able to meet the dividend requirements 
of its preferred stock since January, 
1921. The company, in addition to a 
considerable bank indebtedness, has bond 
indebtedness of $350,000 maturing Feb. 
1, 1924. The bank credit has been con- 
tinued on the assurance that a plan of 
refinancing or reorganization would be 
formulated in the near future. The in- 
terests of the stockholders demand that 
some plan should be devised to provide 
for these obligations and restore the 
stock to a dividend-paying basis. 
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“Practically all of the common stock 
of the Gorham Mfg. Co. is owned by 
the Silversmiths Co. and is now con- 
trolled by a protective committee with 
which over 99 per cent of each class 
(both preferred and common) of the 
Silversmiths Co.’s stock has been de- 
posited. 

“Under these circumstances it seems 
necessary for the protection of the pre- 
ferred stock of the Gorham Mfg. Co. 
should also be placed in the hands of a 
committee where it can be voted as a 
unit and exercise its full influence in any 
plan for reorganization, refinancing or 
consolidation. 

“A large amount of the preferred 
stock has already been deposited. The 
immediate deposit of stock is requested, 
as it is important that the committee 
should be in a position to act promptly 
for as many stockholders as possible. 

“Stock should be deposited with the 
Rhode Island Hospital Trust Co., Provi- 
dence, as depositary. In exchange for 
the deposited stock the depositary will 
issue negotiable certificates of deposit. 
Stock certificates must be indorsed in 
blank by the registered holder thereof 
(the indorsement corresponding exactly 
with the name on the face of the cer- 
tificate) and duly witnessed. All stock 
deposited should be accompanied by a 
check or money order to the order of 
the Rhode Island Hospital Trust Co. 
to the amount of two cents per share to- 
cover the amount of stock transfer 
stamps required. 

“The deposit agreement is lodged 
with the depositary and printed copies 
thereof may be obtained from the de- 
positary or from the secretary of the 
committee.” 








SECURITY ALLIANCE 


New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 

A regular monthly meeting of the execu- 
tive committee of the Jewelers’ Security 
Alliance was held last Friday afternoon, at 
the organization’s headquarters, 15 Maiden 
Lane, New York. Those present included 
H. H. Butts, chairman; J. W. Alford, presi- 
dent; C. C. Champenois, vice-president; 
Bernard Karsch, treasurer; J. H. Noyes, 
secretary, and Henry Abbott, Alpheus L. 
Brown, W. T. Gough, Frank T. Sloan, 
Leopold Stern and Leo Wormser. 

The secretary reported that during the 
month of October, 25 new members were 
admitted in Class B. During the meeting 
George G. Gambrill, president of the Eisen- 
stadt Mfg. Co., St. Louis, Mo., was appoint- 
ed a member of the advisory committee of 
the Alliance for that district. Mr. Gambrill 
is successor to the late Morris Eisenstadt, 
who served in that capacity for many years 
previous to his recent death. 

During the month of October, there were 
two safe burglaries with losses of $16,000, 
but neither of these victims were members 
of the Alliance. Store burglaries during 
the month numbered 30, with losses of $21,- 
645. Of this number, 13 of the robberies 
occurred at stores of members, who lost 
merchandise valued at $7,701. In one case 
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80 per cent. of the loss was recovered. 
There were 33 window smashings amount- 
ing to $78,477, while the loss sustained by 
members amounted to $10,225. According 
to the secretary, the operations of sneak 
thieves during the month claimed 21 vic- 
tims, with losses of $23,548. Eight of these 
thefts occurred at the stores of members, 
with losses amounting to $898. There were 
eight hold-ups with losses of $50,900. Only 
two of the victims were members of the 
Alliance, who lost $265. Swindlers claimed 
11 victims during the month and as the re- 
sult of their operations secured loot worth 
$1,163. Of these victims six were members 
of the Alliance who lost $663. 

During the meeting six rewards were 
ordered paid. 








THE “SHEFFIELD” SUITS 





Ontario Silver Co. and S. E. Bernstein 

Answer Complaint of Federal Trade 

Commission Over Use of This Term 

Wasuincton, D. C., Nov. 12—The On- 
tario Silver Co. and Samuel E. Bernstein, 
Inc., both of New York city, charged by 
the Federal Trade Commission with the mis- 
branding of silver-plated ware, have filed 
answers generally denying the commission’s 
complaint, through their attorneys, Shattuck, 
Glenn & Ganter, and Leslie H. Buckler. The 
commission’s complaints alleged that brand- 
ing silver-plated ware of domestic manu- 
facture as “Sheffield” is an unfair method 
of competition deceptive to the trade and 
public and prejudicial against competing 
concerns not employing this practice in the 
marketing of silver-plated ware. The 
answers filed with the commission were 
identical and read as follows: 

“The respondent in the above entitled 
proceeding by its attorneys, Shattuck, Glenn 
& Ganter and Leslie H. Buckler, for its 
answer alleges as follows: 

“1, Respondent denies each and every 
allegation of fact and conclusion of law con- 
tained in paragraphs numbered respectively, 
‘Paragraph Two,’ ‘Paragraph Three,’ ‘Para- 
graph Four,’ and ‘Paragraph Five’ of the 
complaint.’ ” 

The use of the word “Sheffield” in con- 
nection with domestic silverware was de- 
clared to be in violation of the Federal 
Trade Commission Act, in the commission’s 
complaint. The defendants had 30 days in 
which to answer the charges brought by the 
commission and both cases now will be set 
down for trial on their merits. 








Julius Goodman has been making some 
investments in Memphis real estate evidenc- 
ing his confidence in his home city. A 
handsome residence on Overton Park Ave., 
between McLean Blvd. and Overton Park 
has been purchased by him from B. F. Carr. 
The home was erected for his own use by 
James Alexander, the celebrated Memphis 
contractor, who is now building the Audi- 
torium, Tri-State Hotel and other notable 
structures. It is of tapestry brick and stone, 
two and one-half stories, and represented an 
investment of $50,000. Mr. Goodman re- 
cently erected a store building at 268 Union 
Ave., with apartments above and in conjunc- 
tion with Dr. M. B. Herman is now erecting 
a building at 291-99 Union Ave. 
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WE CUT THE DIAMONDS WE IMPORT 


— PRESSEL S:ICEDEBERG. INC. 
DIAMOND, D CUTTERS SIME -IMPORTERS 





MIDE Y LANE? 
EX DP 
AND THIS IS ALSO TO YOUR ADVANTAGE 
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SON & PRINS 
IMPORTERS OF DIAMONDS 


SIZES AND MELEES 
FANCIES AND LARGE STONES 
SQUARES FOR WEDDING RINGS AND BRACELETS 





Write for Memorandum Selection 


31 N. STATE ST., CHICAGO 


AMSTERDAM: I7 NiIEUWE ACHTERGRACHT ESTABLISHED 1892 
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SAPPHIRES - EMERALDS) 


ALL SIZES. EMERALD CUT and SQUARE 


CALIBRE Upward to 5 carats for single stone rings 
FANCY SHAPES cut to order from the rough 


Jie RUBIES ANd FANcy cut DIAMONDS 


Lee 
EN RY G REE Importer 


Mh 
1 527 FIFTH AVE. NEW YORK Fee 
SONOS 
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TO RAISE FIGHTING FUND 





Retail Jewelens of New York City to Be 
Asked to Aid in Campaign for 
Elimination of Excise Tax 
Within the next few days every retail 
jeweler in Greater New York city will be 
asked to subscribe to a fund which is being 
raised by the American National Retail 
Jewelers’ Association for its fight on the 
elimination of the excise war tax. The cam- 
paign in New York is being handled by a 
committee of retailers, headed by Victor 
Lambert, which is a sub-committee to the 
Special Excise Elimination Committee. In 
the national campaign which was started 
some months ago, practically every jeweler 
is being appealed to for financial and moral 
assistance, in the fight to have the excise 

tax laws repealed. 

The committee representing the jewelers 
in New York held a meeting last Wednes- 
day night at the Belmont Hotel, at which it 
was agreed an appeal would be issued to 
all retailers in the Metropolis. In addition 
to Mr. Lambert, the committee consists of 
William G. McDougall, Prentice Luckey, 
Alfred Morrell, Albert M. Kohn, Joseph P. 
Hartnett, M. L. Korsunsky and Hugo 
Falkenstein. Practically all of the members 
of the committee were present, and in addi- 
tion Mr. Rossier and Emil Kohn were 
guests at the meeting. Some day this week 
letters asking for subscriptions to this fund 
will be sent out. It was agreed to put these 
funds in the hands of the committee conduct- 
mg the fight for the A. N. R. J. A., which 
is in charge of Edward H. Hufnagel, presi- 
dent of the national organization. At the 
meeting Mr. Lambert was selected to serve 
on the national committee as representa- 
tive of the New York committee. 

All jewelers wishing to subscribe to this 
fund should send their subscriptions direct 
to William G. McDougall, treasurer of the 
committee, who is located at 935 Eighth 
Ave., New York, 








A NARROW ESCAPE 


Rochelle, Ill., Jeweler Held Up and Shot 
by Desperate Criminals but Wound 
Does Not Prove Fatal 





RocHELLE, Ill, Nov. 7.—In an attempted 
hold-up last Monday, W. I. Hackett, a 
jeweler on Cherry Ave., was shot in the 
left breast by two desperate thieves who 
made their escape in a waiting automobile. 
Police of this city and neighboring towns 
were organized into searching parties, but 
the men eluded their pursuers. 

The attack occurred about 8:45 o'clock 
on Monday morning while the jeweler was 
alone in his store. The two men entered 
the establishment and one of the pair handed 
Mr. Hackett a watch, asking him to give 
an estimate on repairing the timepiece. The 
Jeweler took the watch to his repair bench, 
looked it over, and then handed it back to 
the man, telling him just what would have 
to be done and how much the work would 
cost, 

Just as he finished one of the pair drew 
a revolver and commanded the jeweler to 
“stick ’em up.” Instead Mr. Hackett be- 
gan shouting for help and one of the 


THE JEWELERS’ 





bandits, becoming angered, told the one hold- 
ing the gun to shoot the jeweler. The 
thief fired..one shot and then the pair 
backed out of the place, without getting 
any loot, jumped into a waiting automobile 
and sped away. 

The jeweler felt the sting of the bullet, 
but was able to run to the street and shout 
for help. An examination showed that 
the bullet had entered the left side of the 
breast at a point near the heart. For- 
tunately the bullet struck a rib and came 
out of the jeweler’s side. The wound was 
not serious and after being dressed, Mr. 
Hackett was able to continue in his store. 
The police were given a good description of 
the thieves. 








Proprietor of New York Jewelry Store 


Held Up and Robbed 


While crowds were passing the jewelry 
store of Anthony Prezner, 14th St. and 
Third Ave., last Friday, thieves were holding 
up the proprietor of the establishment and 
robbing him of several hundred dollars 
worth of jewelry. The bandits walked un- 
noticed into the store late last Friday after- 
noon and after knocking the jeweler un- 
conscious with a club dragged him behind 
the counter and then left him there while 
they rifled the window of its  con- 
tents. 

After putting the loot in their pockets the 
men walked out of the place, mingled with 
the crowd and made their escape. Some- 
time later the jeweler regained conscious- 
ness, and with a bad wound in his head, 
walked several blocks before he found a 
policeman. He reported the robbery and the 
jeweler was then taken to a hospital where 
a surgeon dressed his wounds. 








The buying offices of R. H. Macy & Co., 
Inc.. New York, were opened Monday in 
their new quarters in the 19-story addition to 
Macy’s. ‘They occupy the entire 15th floor 
of the building and provide 49 private 
offices for the store’s buyers as well as a 
number of others for general use. Among 
the latter are six dressing rooms for models 
who may accompany visiting salesmen. 
These dressing rooms open on a_ large 
assembly space in the center, 36 by 28 feet, 
which can be used for conferences of buyers 
as well as style shows for the store’s per- 
sonnel. When the offices opened, the dis- 
tinction of securing the first order in the 
new building went to Eugene Pretzfelder, 
of the firm of Bayer, Pretzfelder & Mills, 
importers of watches. Among the service 
features provided in the new buying offices 
are: A check room, where salesmen can 
check their valises and packages over night; 
a special trunk room to accommodate 
bulkier samples; and several packing rooms 
where salesmen can re-pack their samples 
in privacy without subjecting the mer- 
chandise to the scrutiny of others. Two 
high speed elevators will run from the 34th 
St. entrance of the new building direct to 
the 15th floor. At the entrance to the buy- 
ing offices will be posted a guide to all the 
store’s buyers, classifying them by name and 
by kind of merchandise they purchase. 
G. H. Garty, superintendent of the buying 
offices, will be in charge. 
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SMASHER AT WORK 


WINDOW 


Thief Gets Jewelry Worth $2,700 from 
New Haven, Conn., Store 


New Haven, Conn., Nov. 10.—About 
8:30 o’clock last Wednesday evening the 
window in the jewelry store of A. A. Perry, 
22 Congress Ave., was smashed by a thief, 
who stole jewelry worth $2,700. The thief 
used a heavy inkwell wrapped in a turkish 
towel, which was later found in the window. 

The fall of crashing glass was heard by 
several nearby merchants who ran to the 
street to investigate. A clerk in the Perry 
store was also on the street immediately 
after the window had been broken, but the 
thief, who was seen to run away, made 
good his escape after gathering up the loot. 

Detectives searched nearby cellars, halls 
and garages, but were unable to get any 
trace of the man. 


PLAN TO FIGHT CRIME 











New York Committee Organized to Combat 
Jewelry Trade Assaults and Rob- 
beries Holds Meeting 


The committee organized several weeks 
ago in New York for the purpose of study- 
ing ways and means for combating crime 
in the Greater City held a meeting last 
Thursday at 12 o’clock noon at the Ma- 
chinery Club. This gathering was called 
at the instance of Chairman G. H. Nie- 
meyer, president of the National Jewelers 
Board of Trade, and was attended by every 
member of the committee, including, J. War- 
ren Alford, president of the Jewelers Security 
Alliance; Frederick H. Larter, president 
of the Jewelers’ Protective Union; William 
T. Gough, president of the Jewelers’ Safety 
Fund Society and M. D. Rothschild, president 
of the American Jewelers’ Protective Asso- 
ciation. 

Nothing definite was done at the meet- 
ing, although it was an_ interesting 
session. During the meeting several sug- 
gestions were made and the question of 
combating crime in the jewelry trade was 
gone into very carefully. The suggestions 
that were made were given careful considera- 
tion by each member present. It is the in- 
tention of this committee to have further 
meetings and to ask various people to at- 
tend who can throw some light on the sub- 
ject of combating crime. The committee 
will make a thorough study of the problem 
and will make no recommendations until 
such time as the committee thinks it has 
developed a really workable and a prac- 
tical plan of procedure. 








Form Must Be Independently Perfect 
669 T may be laid down as an axiom in 

decorative art, that form must be per- 
fect in itself and should not resort to 
applied decoration, in order to conceal 
defects and incompleteness. 

“The disregard of this principle explains 
the reserve so long entertained respecting 
industrial arts, where a tasteful decoration 
is often applied to forms ill-constructed or 
insufficiently studied.”.—HENr1 MAYEvUx. 








B. L. Blanchflower has engaged in jewelry 
business at 605 State St., Madison, Wis. 
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H. NORDLINGERS SONS 
7O West 40th. St. 


New York, N. Y. 


PRECIOUS 
SEMI-PRECIOUS 
AND IMITATION 


STONES 


Calibre Emeralds 
Rubies and Sapphires 
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Stone Necklaces 


of every description 


Reports from all over the country 
show that necklaces are the biggest 
selling items in the jeweler’s stock 
to-day. To meet this enormous de- 
mand, we have combed the European 
Stone Markets for all available 
merchandise and believe that we 
have now an assortment of neck- 
laces, second to none, in quantity 
and variety. 


We will be glad to submit you a selection 
on memorandum 


Giuseppe D’Elia, 


INCORPORATED 


45 W. 34th St. 
New York 








LOUISENSTRASSE 
OBERSTEIN 44s 


GERMANY 509 Westminster St. 
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When a Salesman Makes a Mistake in Price* 








By Elton J. Buckley 

















NE of the readers of these articles has 
laid a case before me which will in- 
terest everybody who buys and sells mer- 
chandise. The case involves the question: 
When a salesman makes a mistake as to 
the price of his goods and contracts with a 
buyer to sell him at far below the regular 
price, can the salesman’s employer be com- 
pelled to fill the order? 

In the case submitted to me a salesman 
quoted his goods at .025 per foot. This was 
so low that the buyer thought he saw a 
good chance to get in, and he ordered 4,000 
feet. The salesman filled out a regular order 
blank, had the buyer sign it and left a carbon 
copy. It contained the date, the name of 
the buyer and seller, how shipped, terms, 
name of salesman and finally the description 
of the goods and the price—.025 a foot. It 
was a complete memorandum and would 
have entirely satisfied the Sales Act. 

When the seller received the order he 
sent it back with the explanation that the 
salesman had made a mistake; the price 
was .0563 cents, over twice the price in the 
order. The seller wrote that the salesman 
had noticed the mistake when he got back 
to his hotel and had tried to get the buyer, 
but couldn’t reach him. Then the salesman 
certainly showed a high degree of intelli- 
gence by sending the order in to his house 
anyway. 

The buyer refused to accept the seller’s 
refusal and got this answer: 


All orders taken by our representa- 
tives are subject to confirmation of price 
by the home office and naturally we 
would not approve this price which was 
made in error by our representative. 
While we do not wish to appear arbi- 
trary in the matter, we feel that you 
yourself were also aware that there was 
an error somewhere, because the price 
quoted is so decidedly out of line. The 
size of your order would also denote 
that you were anticipating your require- 
ments on this particular material for 
quite a lengthy period of time. To fur- 
ther justify our position, if you can fur- 
nish us evidence that you have secured 
any like material at a price of 2% cents 
per foot we would be very pleased to 
execute your order at the same price. 


The question asked of me is, can the buyer 
compel the seller to fill this order? I have 
told him that I did not think he could. The 
reason is that the price quoted—if the buyer 
was at all posted on the market—was so 
obviously low as to give the buyer notice 
of the mistake. A price less than half the 
market would naturally convince any posted 
buyer that something was wrong. 

Where one party to a contract makes a 
mistake in his figures so obvious that the 
other party knew of it, or should have 
known of it, the deal is off. The law will 
not let a man be taken advantage of in such 
away. There are many cases on the point, 
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covering all sorts of transactions. The 
point in all of them is that the party seeking 
to take advantage of the mistake—usually 
the buyer—must have seen it or had reason 
to see it. Otherwise the deal stands. 

A case showing where the line is drawn 
was recently brought to my own office. A 
large manufacturer asked several carton 
people for a quotation on several hundred 
thousand cartons. He got various prices, 
ranging from $2.40 to, I think, around $3 
per thousand. He accepted the $2.40 quota- 
tion, writing a formal acceptance on an or- 
der blank which contained all necessary ele- 
ments and was in full conformity with the 
Sales Act. This acceptance was deposited 
in the mails and was duly received by the 
seller. He declined to fill the order, how- 
ever, on the ground that the figure $2.40 
was a stenographical error—it should have 
been $3.40. When the case was brought to 
me I advised the buyer that when he de- 
posited his acceptance in the mails there was 
a binding contract from which the seller 
could not escape on any such ground as he 
was using; that the client should buy his 
cartons at the next best of the quotations, 
which happened to be $2.70, and sue the 
defaulting seller for the difference. Since 
this was only $90, the litigation did not 
promise to be profitable and I emphasized 
that, but pointed out that if the client wished 
to strike a blow for principle, this was the 
time. A demand was made upon the seller 
for the $90 and refused. The seller took 
the mistaken ground that he was not bound, 
until he received and accepted the buyer's 
acceptance, whereas the law is clear that 
there is a contract the minute the accept- 
ance is deposited, correctly stamped and ad- 
dressed, in the mails. 

Suit was then brought. The seller was 
amused. He never heard of such a thing 
before, neither had his counsel—the idea of 
suing for $90 just because somebody backed 
out of a contract! To make a long story 
short, when the case was within two days 
of trial the defendant backed down and paid 
the full claim as well as interest and 
costs. 

You see, the point was that the difference 
between $2.70 and $2.40 was not so great 
as to give the buyer notice that $2.40 was 
wrong, therefore the seller would have been 
held to his bargain. 








Charles W. Myers, of the Joseph-Meyers 
Jewelry Co., Memphis, Tenn., has disposed 
of his interest to M. B. Joseph, president. 
Mr. Myers will engage in business under 
his own name in a location on Main St., 
to be announced later. Mr. Myers has been 
in the retail jewelry business for 23 years 
and was one of the founders of the firm of 
Joseph, Rosenstein & Myers, from which 
the Joseph-Myers Jewelry Co. developed. 
In addition to Mr. Joseph as president and 
Mr. Myers as secretary-treasurer, [red 
Muller has been vice-president of the con- 
cern for some time. 
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By LawIS FRED | 
It’s a far cry to Queen Isabella of Spain, 
but had not that good lady pawned her 
jewels in order to provide Columbus with 
ships, you would not now be reading these 
lines. 
* * x 
The merchant who is progressive waits 
on trade, and the one who is backward, 
waits for it. 
xk ek x 
Time is money, but some people’s time 
‘s only worth German marks, 
x * x 
No business is too small to use big-busi- 
ness methods. 
* * x 
Order is the first law of nature, and 
getting orders, the first law of a salesman. 
* * OF 
The dumbbell has two heads, but neither 
one rings, 
* * x 
The fellows who possess lots of pep are 
the salt of the earth. 
*k ok Ok 
The silver lining in the clouds will be 
hard to distinguish if you invest your sav- 
ings in blue-sky stock, 
* * * 
A beautiful diamond ring not only reflects 
the light, but also credit on the wearer. 
* ok 2 
Always give the exact measure, but never 
try to weigh courtesy. 


i tt oe® 
Grey-matter commands greater respect 
than grey hair. 
* * x 


The art of salesmanship dates back to 
the Garden of Eden, where the snake by 
using sales psychology, sold an apple to 
Mother Eve. 

* x * 

If you try to sell a customer an article 
that is “just as good,” you may find your 
customer patronizing a merchant that is 
better. 

* * x 

The average man thinks he is a little bit 
above the average. 

* * x 

One reason why some merchants show a 
loss at the end of the year is because figur- 
ing “overhead” expenses seems to be over 
their heads. 

a 

If it he true, as it is said on good 
authority, that our remote ancestors were 
monkeys, this only goes to show what being 
progressive can do for you. 

x * * 

The trouble with a mulish fellow is that 

he lacks horse-sense, 








The Memphis News Scimitar recently de- 
voted considerable space to a description and 
photographs of the factory of Geo. F. Brod- 
nax, Inc. The photographs showed a gen- 
eral view of the manufacturing departments, 
the engraving section and the furnace with 
a workman pouring molten platinum into a 
mold. The manufacture of jewelry was de- 
scribed in detail. 
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MEDIUM and 
FINE QUALITIES 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK CITY 


LONDON 
26 Holbern Viaduct 


FROM MINES TO MARKET 


PARIS 
44 Rue Lafayette 
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SEED PEARL 


Repairing 
Renovating 


Suggestions and estimates 
on wequest. 


Frank C. Osmers 


2 West 47th St., New York City 
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STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co,, Inc 


51 Maiden Lane New York City 











Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER STONES 


THE DOUBRAVA CO. 
61 Beekman St. New York 














SEMI-PRECIOUS 
STONE NECKLACES 


OF EVERY DESCRIPTION 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 


71 Nassau Street New York 


Providence Office, 44 Washington St. 
E. S. BOROD, Representative 


58 Rue Laffitte, PARIS 














LAPIDARIES 


Cutters of Precious and Semi-Precious 
Stones, Fancy Onyx and Drilling. 
QUICK SERVICE 


Rooder & Brown “xé"2.* 








i['mMFTrORTER OF 
FRENCH PEARLS 
Specializing to the Wholesale Trade 
1. Fe wee Ee seOGLOU 
2 Rector St. New York 


5033-4 








18K White Gold Hexagon, Oc- 
tagon, Square or Emerald tops, 
with 14K Green Gold Shanks, 

$30.00 to $60.00 per dozen. 


All 18K White By So4 00 to $70.00 per dosem 

Memorandum packages sent on request to rated dealers. 

WILLIAM M. CROSS, Manufacturing Jeweler 
515A Congress Street, Portland, Maine 














GENUINE BUTTERFLY 


incased in Pendants, 1/10 Gold 

or Sterling (lovecharms), dif- 
% ferent sizes. We send_ as 

samples for $18.00 dozen. Cash 

with order. 

Money refunded if not satisfactory. 

Butterfly Novelties and 


Jewelry Imp. Corp. 
33 Bromfield St., Boston, Mass. 
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The Sensation of the Jewelry World 


THE FLOATING OPAL 


Something radically new in gems 


a eee ped rename er be 


A Fascinating Jewel with Animation, Motion, Life. 
The Most Charming of all Charms. 
The Most Novel of all Novelties. 


This new gem consists essentially of small pieces of fine opal floating in a dense q 
liquid sealed into a heavy transparent bulb. The pieces of opal are free to move i 
about—to change their relative positions. There is internal movement—a new i 
phenomenon in Gemdom. (Pat. 6-27-22.) 


The visual effects of this new gem are startling. The beauty of the opal is mag- 
nified and enhanced by the liquid. The movements of the changing colors are 
most entrancing. 


The gem is mounted in 14K green gold. Retail prices: Pendants $20, Earrings $27, 
Bracelets $12. (Jewelers’ Circular Key.) Manufactured exclusively by the patentees. 


H. H. Welch Co., — 






























REAL STONE NECKLACES || sappHiRES EMERALDS 


CUBE CUT ° ° ° 
ont Oriental Australian Synthetic 
pane SHAPES All shapes and sizes in stock, ready to 


. : be furnished and set in your mountings. 
Crystal, Amethyst, Carnelian, Amazonite 


FINE STRANDS 
of 


Ox Blood, Pink, White and Pink, White, Coral 


sna ie, nn LOUIS BEITCHMAN 
BORRELLI & VITELLI Importers—Cutters and Setters 


15 West 34th St New York 108 Fulton Street New York City 





Quallty—Seevieo—Cinltemenahie 











MONEY MAKES MONEY Select 
Modern Mercantile Co., Inc. 14Kt. Cameo Jewelry 


299 Broadway New York Cameo Brooches, Cameo Rings, Cameo 





Ca aan ae oe aa 











We purchase High Grade Business Notes and Scarf Pins ee Pendants. Also a H 
Trade Acceptances. Will make advances on complete line of Italian Charms and Onyx ; 
your outstanding accounts without disturbing Jewelry. . H 
the relationship with your customers. Send for illustrated catalogue. 

oO Telephone Worth 7392 y% R. G ar ofalo | 
Specializing to K. KORONES Manufacturer and Importer of Cameo Jewelry 
Ge Jewalry Feat Pree 72 BOWERY NEW YORK, N. Y. 





THE BUYERS’ DIRECTORY 


Price, $1.00 


The Jewelers’ Circular Publishing Company, 11 John St., New York 
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LL HISTORY proves that ornamen- © 
tation, if it be of real artistic merit, 
enchances the value of everything 

to which it is. applied. The most valued - 
and treasured things that man has made 
are, almost without exception, ornamented, 

A table may be a plank with four sup- 
porting posts, a ring a plain band of metal, 
a spoon a crude scoop~-each serving a pur- 
pose. But man can make a table, ring, 
and spoon so that, besides supplying a need, 
each will be a thing of beauty and add to 
the joy and happiness of living. By so 
shaping and embellishing these things we 
increase their beauty and also their value. 

Rogers, Lunt & Bowlen Company do 
not simply make Sterling Silver Tableware, 
but they also create genuine works of art 
in tableware. The Adam Style, here illus- 
trated, is Silver Tableware of exceptional 
worth. No one except an artist could 
have designed such a pattern. The design, 
the details of ornament, and the composi- 
tion show that this is no work of mere 
designers. It is the work of artists, men 
who thoroughly know the history of orna- 
ment and how to select and apply it to 
tableware. 

The Period Styles now being produced 
in Treasure Silver are unequaled in beauty 
and value, and are winning much favor 
with the better class of trade. 
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Greenfield. Mass. 
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Levi J. Roy, of this city, has been granted 
4 patent on a pin and like securing device. 

Mr. and Mrs. William L. Mauran are in 
New York for a few days’ recreation visit. 

A patent has been granted to Axel H. 
Staff, of this city, on a spoon or similar 
article. 

George L. Kerr, retail jeweler of Frank- 
lin, is organizing a diamond club for the 
holiday season. 

Alfred K. Potter, of the Gorham Mfg. 
Co. was a business visitor in New York 
the past week. 

William T. Wilson has taken additional 
space for his offices at corner of Union and 
Washington Sts. 

Benjamin M. Walpole, of this city, has 
been granted a patent on an improved an- 
nealing apparatus. 

Alexander G. Hagstrom and Nicholas A. 
Ellin are the proprietors of the Zelotta 
Co., 174 Chestnut St. 

S. K. M. Robertson has resigned as a 
member of the Republican State Central 
Committee from Warwick. 

Eugene Abbott has just returned from an 
extended trip through the western territory 
for Potter & Buffinton Co. 

Gregory Krichbaum was a business visitor 
in New York and vicinity the past week in 
the interests of L. Krichbaum & Co. 

R. 11. King and Fred: Haller, of the Chi- 
cago office of the Ostby & Barton Co., have 
been visiting the firm’s factory here the past 
week, 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity the past week 
on business. 

William T. Chase, of C. H. Cooke Co., 
was in New York the past week, where he 
was met by Mrs. Chase, returned from a 
visit to Annapolis. 

Creditors of Roy S. Williston will hold a 
final meeting at the office of the referee in 
bankruptcy at 1001 Turks Head building, on 
Noy. 17 at 10 o'clock. 

Mr. and Mrs. [:dward B. Hough have 
closed their Summer home, Buttonwood 
Gardens, at Buttonwoods, and are at their 
town house for the Winter. 

Hamilton & Hamilton, Jr., has been 
granted permission to erect a steel garage 
on its property on Georgia Ave., where it 
is building a new factory building. 

The final meeting of the creditors of Rob- 
ert FE. Budlong, Jr., in bankruptcy, will be 
held at the office of the referee, 1001 Turks 
Head building, at 2 o’clock, Nov. 15. 

The third annual banquet of the Retail 
Credit Men’s Association of this city will 
be held at the Providence Plantations Club 
on the evening of Thursday, Nov. 15. 

Benjamin S. Shepardson has joined the 
sales forces of Chris. W. O’Brien of this 
city. Mr. Shepardson has been connected 
with the Union Plate & Wire Co., Attleboro. 

M. S. Rodenberg Co. has given the con- 
tract for the erection of a new brick manu- 
facturing building on Baker Ave., which 
will have a ground space of 800 square feet. 

The Roman Pearl Works, manufacturers 
of pearl jewelry and novelties, has removed 
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from 433 Richmond St., where it has been 
located for several years, to larger quarters, 
110 Elm St. 

George H. Wild, formerly of S. S. Wild 
& Son, was married last Saturday to Miss 
3eatrice H. Pearce and on their return from 
their wedding trip they will reside at 8&4 
3ridgham St. 

C. M. Williams is the firm style of a 
new concern that has started in business at 
311 Prairie Ave. for the manufacture of 
sterling silver hollowware. Charles M. 
Williams is the proprietor. 

Bernard M. Goldowsky is chairman of the 
committee in charge of the annual ball to 
be given at the Elks’ Auditorium on Thanks- 
giving night for the benefit of the Jewish 
Orphanage of Rhode Island. 

The case of L. Krichbaum & Co. against 
the Smith Process Co., which was on the 
calendar of the Superior Court for Provi- 
dence County for a jury trial on Thursday, 
was passed for re-assignment. 

Announcement has just been made that 
George F. Kunz, the precious stone expert 
of New York, will be the speaker at the 
Roger Williams Park Museum lecture 
course here on April 20, his subject being 
“Precious Stones.” 

William A. Henry, who has been con- 
ducting a wholesale jewelry business at 36 
Pine St., has taken G. A. Drummond into 
partnership and as Henry & Drummond a 
general wholesale business will be continued 
at 76 Dorrance St. 

Leo Grossman has been appointed chair- 
man of the Providence committee for the 
Jewish Theological Seminary endowment 
fund campaign. Members of the committee 
include Mr. and Mrs. Archibald Silverman 
and Sam M. Magid. 

Harry Payton, of H. Payton Co., 40 Clif- 
ford St., reported to the police that Orlando 
Petrocci, a 14-year-old errand boy, lost a 
tray containing three dozen sterling silver 
rings valued at $72 Saturday afternoon while 
on Custom House St. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Mr. Braster, of the Calhoun- 
Robbins Co., New York city; Mr. McDer- 
mott, of Frank & Seder, Inc., Pittsburgh, 
and Jacob Schorsch, of New York city. 

A new retail jewelry store has been opened 
at 216 Broad St., Pawtucket, under the style 
of the Guerriaro Jewelry Co. The _ pro- 
prietor is Mrs. Clotilde Guerriaro, whose 
husband, Edward Guerriaro, conducts a 
watch repairing business at the same address 

In the plan of reorganization of the Re- 
publican State Central Committee the fol 
lowing were among those appointed on the 


finance committee: George H. Holmes, 
Archibald Silverman, Harold W. Ostby, 
Walter S. Lederer and Mrs. Charles E. 


Hancock. 

The Circular Tool Co., Inc., is the style 
of a new concern that has started business 
at 71 Willard Ave. making high grade cir- 
cular saws and special cutting tools for 
jewelers. W. H. Hopkins is president and 
treasurer; G. A. Swanson, superintendent, 
and G. H. Nye, sales manager. 

The case of the Bickford Engraving & 
Electric Co. against James C. Doran & Sons 
was heard before Judge Rueckert in the civil 
session of the Sixth District Court last 
Tuesday for a balance alleged to be due on 


CIRCULAR 





105 





book account. Decision was entered for the 
plaintiff for $379.22 and costs. 

The L. J. Teller Optical Co., which -re- 
cently removed from 46 Clifford St., is rap- 
idly getting settled in its new quarters, 80 
Clifford St., where it has more than four 
times as much space as formerly. It has 
considerably increased its machinery and 
equipment so that it now has a capacity of 
more than triple its old plant. 

A delegation of students from the jewelry 
and silversmithing department of the Rhode 
Island School of Design visited North At- 
tleboro and Plainville last week and were 
shown through the various manufacturing 
jewelry establishments. One of the students 
is from India, who, upon completing his 
studies will return to his home to introduce 
the modern methods of making silverware. 

Foster’s, corner of Weybosset and Dor- 
rance Sts., has had a large illuminated elec- 
tric sign erected on one of the masts sup- 
porting the antenna of its radio broadcasting 
station so as to identify it. It bears the firm 
name Foster’s and the station call “WSAD.” 
Foster’s is the first jewelry concern to so 
identify its radio station. The sign is visible 
for several miles while the station’s waves 
have reported regularly for 500 and 600 
miles. 

The committee of plant superintendents 
recently appointed to study into the best 
methods of securing a larger attendance at 
the jewelry and silversmithing department 
courses at the Rhode Island School of De- 
sign have held several informal meetings 
and expect in a few days to hold a formal 
session at which a definite report may be 
drawn up for presentation at another lun- 
cheon meeting of the plant representatives. 
As a result of the agitation, however, sev- 
eral additional students have already been 
enrolled in the department. 

The plant of Stevens & Co., Inc., 472 
Potters Ave., this city, is being dismantled 
and the business removed to Rochester, 
N. Y., where it will be united with that of 
Rausch & Lomb Optical Co., who purchased 
the concern about a year ago. Frederick 
A. Stevens, who established the local busi- 
ness, will remain in Providence. The 
Stevens plant has been located in the present 
location for about 20 years. The building, 
known as the Braitsch building, erected by 
the old-time manufacturing jewelry firm of 
Ifearn & Braitsch, will now be offered for 
sale. 

George J. Lederer, of this city, filed a suit 
in the Superior Court for Providence 
County, Wednesday, Nov. 7, against Miss 
Ilelen luerth, as executrix under the will of 
the late Adolph Lederer, a manufacturing 
jeweler, seeking to recover $20,000 for 
alleged breach of contract. In his declara- 
tion the plaintiff sets forth that he entered 
into an agreement with Adolph Lederer on 
\ug. 15, 1921, whereby the latter was to pay 
not less than $7,000 and not more than 
$10,000 into the Jeannette Jewelry Co., to 
carry on a solid gold ring branch of the 
business, but that Adolph Lederer failed to 
carry out the terms of that agreement. The 
plaintiff further sets forth that he filed a 
claim for $20,000 damages against the estate 
of Adolph Lederer, at the time of the pro- 
hation of the latter’s will which named 
Miss Fuerth as executrix, but that the de- 
fendant as executrix disallowed the claim. 
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E. Litchfield and M. Megher are now as- 
sociated with the Joseph M. Kirby Co., 
wholesale jewelers, in the material depart- 
ment. 

Felix Vorenberg was re-elected president 
of the retail board of the Chamber of Com- 
merce last week. M. N. Smith, of the 
Smith-Patterson Co., also was chosen a 
councillor. 

Horatio H. Souther, long identified with 
the china and crockery business, died at his 
home in Roxbury Nov. 1. He was con- 
nected for many years with the Jones, Mc- 
Duffee & Stratton Co. He was in his 79th 
year. 

Several of the traveling men who have 
been on the road for 25 years were the guests 
of the proprietor of the Bangor House, 
Bangor, Me., last week. More than 200 
travelers were present and many congratula- 
tory speeches were made in commemoration 
of the occasion. 

Esmond Wheeler, Salem, was a _ winner 
in the Apple contest held last week. It was 
“Apple Week” in that city, Mr. Wheeler’s 
front window being ornately decorated with 
this fruit. The Daniel Low Co. also won 
a prize for a similar display. All the stores 
in the “Witch City” competed. 

J. Kingsley has leased a store on Boylston 
St. It is being fitted up in a unique style, 
virtually all the space being devoted to in- 
dividual booths where customers can obtain 
seclusion. Little space will be used up in 
display windows, the diamonds and other 
valuables being brought from safes when 
customers visit the store. 

Irving Wilson, of Southbridge, known to 
many jewelers and optometrists, is able to 
get around for a short while each day, after 
an automobile accident which necessitated 
his absence from business for several weeks. 
The automobile in which he was a pas- 
senger ran into a telegraph pole. Mr. Wil- 
son suffered a broken jaw, among other 
injuries. It was broken in three places. 

The E. Howard Clock Co. has had in- 
stalled a Magnavox in connection with the 
radio service which it takes from the Ar- 
lington station, enabling the company to re- 
ceive the exact time at noon each day. The 
announcer at Arlington just before 12 
o'clock states in a stentorian voice that at 
the signal of a single dash it will be exactly 
noon. The message is picked up by the 
Howard receiver on its way from Arlington 
to the navy yard at Charlestown. The an- 
nouncer’s voice can be heard throughout the 
Washington building where the Tloward’s 
company’s offices are located. 

Jewelry thieves in Boston have hit upon 
a new trick to reach the closely guarded 
trays of those who deal in gems and costly 
trinkets. At least three victims, whose 
names are withheld by the police, have re- 
ported their losses in the Jewelers’ building, 
Washington and Bromfield Sts., this week. 
The system is new to Boston. Each store, 
in turn, received a telephone call during the 
noon hour, when the office girl and other em- 
ployes were out for lunch. And in each 
instance the man calling the jeweler de- 
clared he was an attendant at the Boston 
City Hospital. The voice would say that a 
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young lady had just been brought in and 
asked that the jeweler be notified. The 
jeweler made haste to call a taxi and hasten 
to the hospital. During his absence he 
would have a caller at the office or shop. 
Trays later were missed. The jeweler was 
under the impression the woman at the hos- 
pital was his wife or daughter. Of course, 
when he arrived at the hospital he learned 
that the call was a hoax. 
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A delegation of students from the Rhode 
Island School of Design visited the local 
plants recently. 

William M. Bride, superintendent of the 
W. H. Bell Co. for 20 years, died last Iri- 
day at the Emerson Hospital in Boston. 

George Sekowski, of the Sekowski Tool & 
Die Co., Wallingford, Conn., spent the week- 
end in North Attleboro with his parents. 

Harry Hull and W. Goodwin had charge 
of the solicitation in the jewelry factories 
for the annual Red Cross roll call held this 
week. 

Cliff Emerson, who traveled for the 
Cheever & Tweedy Co. for a number of 
years, has joined the sales force of the T. I. 
Smith Co. 

A truck has been added to the equipment 
of the local postal department to be used in 
delivering parcel post packages to the 
jewelry factories. 

Many of the salesmen have returned to 
town and are preparing their lines with the 
new articles for Spring. They will go out 
about Thanksgiving Day. 

The Jewelers’ Club, which has been lo- 
cated in the Anawan building for many 
years, will remove to the old bank building 
on Washington and Bank Sts. 

Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, Mass., was a speaker 
at the annual banquet held a short time 
ago by the Plainville Fire Department in 
the Walter L. Rice memorial building. 

Louis Viard, who has been associated 
with the J. J. Sommer Co. for the past 26 
years, has gone into the manufacturing 
business under the firm name of the Viard 
Mfg. Co. The new concern will manu- 
facture a high grade line of jewelry. 

Francis G. Pate, the oldest retired manu- 
facturing jeweler in North Attleboro, was 
one of the guests at the banquet which was 
tendered Governor Channing Cox on 
Thursday evening by the Republican Club. 
Mr. Pate attended the first Republican 
State convention ever he!d in Massachusetts. 
Over three hundred people attended the ban- 
quet, Joseph W. Martin, Jr., officiated as 
toastmaster and Orin W. Clifford, of the 
Webster Co., was chairman of the commit- 
tee of arrangements. Among the guests 
were Congressmen Robert Luce and William 
S. Greene. 








W. E. Lawrence, who has been located 
in a part of the Security Bank building, 
at Burbank, Cal., is now moving into the 
rooms a couple of doors east, occupied by 
the San Fernando Valley real estate com- 
pany. 
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IX. P. Griffin, prominent jeweler of Mans- 
field, La., is in the city on both business and 
pleasure. 

J. E. Hennessey, traveling man for W. E. 
‘Taylor Co., Inc., has just left on an extensive 
business tour through Louisiana and Texas. 

Miss Beatrice Delahaye, of the watch re- 
pair department of Hausman, Inc., will be 
married during the month to Edward Cor- 
bett, who has grown wealthy in the oil busi- 
ness at Shreveport, La. Mr. and Mrs. Cor- 
bett will reside in Shreveport. 

John A. Stampley, formerly watchmaker 
at A. B. Griswold’s, is arranging to open a 
jewelry establishment, in conjunction with 
R. Rodrigues, on Broad St., between St. Ann 
and Dumaine Sts. Both are excellent busi- 
ness men, and stand well with the trade. 

A new jewelry store will be opened at 445 
St. Charles St., in a day or two, Henry Cas- 
taing and Harold KE. Dreyfus being the 
proprietors. The store will carry a full line 
of jewelry and watches and will also main- 
tain an extensive repair department. Messrs. 
Castaing and Dreyfus are both well known, 
thoroughly capable, and have the confidence 
of the community in their new venture. 








regular meeting of the Rochester Retail 
Jewelers’ Association will be held Thursday, 
Nov. 8, at Powers Hotel. 

The Klem jewelry store, Main St. W., an 
old business landmark, is being renovated 
in preparation for the holiday trade. Mr. 
Klem and Covill & Covill are the only 
jewelers on Main St. W. from the business 
center to the new street constructed over the 
old bed of the Erie Canal. 

Monday, Oct. 29, the stock of Williams- 
Meisch, Inc., wholesale jewelers, North St., 
was sold and $3,800 was realized. The sale 
of the company’s stock came up for con- 
firmation before Referee Nelson P. Sanford, 
Wednesday morning. E. W. Edwards & 
Son Co., department stores, Main St. E., 
bought the merchandise. 

Secretary Charles E. Sunderlin, of the 
New York State Retail Jewelers’ Associa- 
tion, has sent out an appeal and subscrip- 
tion blank for the National Jewelers’ Pub- 
licity Association to members of the State 
organization. The jewelers are requested 
to make an agreement to donate or sub- 
scribe an assessment in three parts, first 
when called on; second, one year after the 
first payment, and the final one, a year after 
the date of the second payment. All pay- 
ments should be made to the association’s 
headquarters, 165 E. Ontario St., Chicago, 
Il. Secretary Sunderlin has also sent out 
by mail the request of President Harry N. 
Clark to jewelers asking them to wire of 
write Secretary Andrew Mellon,, of the 
Treasury Department, or Honorable Calvin 
Coolidge, President of the United States, 
that the jewelers want relief from the five 
per cent tax. 
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TRADE CONDITIONS 


»-ncorts from several of the leading retailers in- 
dicate that present business is excellent, and that 
the Fall outlock is quite good. George P. Kendrick 
of William Kendrick’s Sons remarked: ‘‘We have 
had very nice business so far, and are very well 
pleased with the Fall volume, while general condi- 
tions warrant the belief that December business will 
be abnormally large.” At the store of G. F. Geiger 
& Son, Walter Hartenstein reported that the com- 
pany had been very well pleased with Fall business, 
that more than 30 pieces had been laid aside al- 
ready on Christmas orders, and that the conipany 
is anticipating and prepared for big business. 
William M. Jrion was also found in an excellent 
humor. He reported more than the normal number 
of pre-holiday selections laid aside for customers, 
and remarked that he believed a big business will 
be handled this season. 





Herschel MacPherson, formerly with the 
George Katzman Co., as office manager, fol- 
lowing a period on the road, has returned 
to that company, and is again traveling out 
of the Louisville headquarters. 

There is a sale of stock of the Rieger 
Jewelry Co., an outgrowth of the old busi- 
ness of George Rieger. This means that at 
least three auctions sales will be in opera- 
tion over the Fall and holiday season. 

The Louisville Retail Jewelers’ Associa- 
tion has not held a meeting in several 
months, but will probably get together for 
a meeting late this month, which will be 
the last effort until after the holiday business 
is disposed of. 

George P. Kendrick, of William Ken- 
drick’s Sons, Louisville, has recently re- 
turned from a 3,500-mile motor trip to the 
Great Lakes, Niagara, New York State, 
and back by Pennsylvania and Ohio. W. C. 
Kendrick is back at work after spending a 
vacation of a few days at French Lick 
Springs, Ind. 

Although election day was on Nov. 6, 
W. P. Brandenburg, Louisville jeweler who 
ran for a place on the Board of Aldermen, 
under the Democratic ticket, does not know 
whether he won or lost. Statements at first 
indicated that the Democrats carried. Later 
statements indicated they lost, and official 
figures are still lacking. 

Roth Bros., operating on 4th St., near 
Chestnut St. have announced an auction 
sale, and stated that the concern is planning 
to retire from business, its lease expiring 
on Jan. 1. An auction sale was started in 
this establishment today. It has been ar- 
ranged with S. Siegel & Co., Chicago, to 
handle the auction. 

Miss Mae Hickey, Leavenworth, Ind., and 
Carl J. Kelly have been freed from custody, 
the girl having served five months in jail, 
charged with being an accomplice of Kelly, 
who was charged with stealing a diamond 
ring from the jewelry store of C. M. Wise- 
man & Son. Wiseman on the stand admitted 
that he did not miss the ring until an hour 
after the couple had left the store and that 
other persons had come into the store in the 
interval. The girl at first pleaded guilty and 
accepted a jail sentence, stating that she 
was financially unable to bring witnesses 
from Leavanworth, Ind., who could prove 
she was visiting there at the time of the 
theft. However, Wiseman was unable to 
positively identify Kelly and the evidence 
was not sufficient to warrant conviction, es- 
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pecially as Kelly insisted on trial, and held 
that he could establish an alibi. 

S. E. Ledman & Son, after almost a half 
century in business on Market St., just 
west of 4th St., have announced plans for 
coming on 4th St., and will move from the 
north end of the business district to the 
south end, taking space in one of the new 
storerooms in the Brown Hotel. Ed Led- 
man, head of the concern, has announced 
that due to the expiration of the lease on 
the old quarters he had arranged to move 
to the Brown Hotel and that starting Nov. 
6, an auction sale is being conducted, sales 
being held daily at 10:30 to 1 o'clock and 
from 2.30 to 6 o’clock. Mr. Ledman has 
not stated as to what time the new store 
will be opened other than that he did not 
think he could move until after the first of 
the year. 











Several of the factories were closed Mon- 
day in observance of Armistice Day. 

Joseph Bloom, of the D. & D. Chain Co., 
was in New York last week on business. 

Joseph Finberg, the well-known manufac- 
turing jeweler, is being urged to become a 
candidate for the city council. 

S. O. Bigney attended the banquet ten- 
dered to Governor Channing Cox last Thurs- 
day evening in North Attleboro. 

The Francis & Olsen Co., designers and 
cutters of glassware, reported to the police 
last week that their place of business at 209 
S. Main St. had been entered and a number 
of valuable pieces of glassware stolen. 

Harold E. Sweet, of the R. F. Simmons 
Co., was elected moderator of the Murrav 
Universalist Church at the annual mecting 
held last Thursday night. His father, 
Joseph L. Sweet, was elected a trustee for 
three years. 

Frank Womack, a 20-year-old Pawtucket 
youth who had recently graduated from the 
Navy, kept the local factory of Goldsmith, 
Stern & Co. in an uproar for over an hour 
last Monday when he engaged in a con- 
troversy with several of the officials. He 
was arrested by the police on a disturbance 
charge but was released Tuesday after pay- 
ing a small fine. 








Birmingham, Ala. 


A handsome loving cup and a certificate 
of honorary membership is awarded to Ed- 
gar J. Smyer by the Kiwanis Club. The 
cup is one of the most beautiful cups of the 
kind ever seen in the city of Birmingham. 
The cup was awarded as a token of ap- 
preciation from the membership of the Ki- 
wanis Club for the valuable services ren- 
dered to the city of Birmingham by Mr. 
Smyer in many ways and without charge to 
the city. 

There are already several candidates en- 
tered for the Tyler Merit Cup, offered by 
the Tyler Jewelry Co., Ensley, Ala., to the 
person who has accomplished the most for 
the good of Ensley during the past five 
years. One of the last names placed befgre 
the committee of awards for the cup is Mrs. 
Cecile Wilson, for 23 years a teacher in the 
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public schools*of Ensley. The award will 
be made by a committee of citizens about 
the first of the new year. 

John George, jeweler, who conducts jewel- 
ry auctions in Mobile, Ala., says he will test 
the constitutionality of the new State auc- 
tion laws relative to selling jewelry at auc- 
tion. This law was passed by the State 
legislature of Alabama at the session held 
last Summer. The bill was drafted and in- 
troduced in the State legislature and passed 
at the instigation of the Alabama Retail 
Jewelers’ Association. The law provides 
that auctions of jewelry can be held in the 
State of Alabama only between the hours 
of 8 A. M. and 5 p, M. Mr. George was ar- 
rested in Mobile for conducting a jewelry 
auction after 5 p. m. He says that he has 
been advised by counsel that this section of 
the law, as well as some others, is uncon- 
stitutional. This law was drafted by one 
of the best known and most able lawyers in 
Birmingham at the request of the members 
of the Alabama Retail Jewelers’ Association, 
and members of the association say that the 
law will stand the tests of the courts. How- 
ever, the outcome in this hearing is being 
awaited with much interest by the jewelers 
of Alabama. This is the first violation of 


the new law to come before the courts of 
the State. 











Traveling salesmen for the M. Bonn Co. 
report very good trade from the territory 
covered by their men, and many merchants 
throughout the middle west are banking on 
a record-breaking Christmas business. 

“Do your shopping early” signs are be- 
ginning to appear in Pittsburgh stores be- 
cause of the approach of the holidays. Just 
as soon as Thanksgiving Day has passed, 
merchants generally expect the holiday trade 
to set in strong. 

W. W. Wattles’ Sons, the Terheyden Co., 
the Grogan Co., Grafner Bros. and in fact 
most of the jewelers of the city devoted 
space in their windows the last week in the 
interest of the membership canvass of the 
American Red Cross. 

Market St. merchants are up in arms be- 
cause of the reported intention of the city 
to turn the market house into a police sta- 
tion, and the merchants of the district have 
organized to combat the matter, John M. 
Roberts being one of the members of the 
committee having the subject in charge. Mr. 
Roberts appeared before the council last 
week to protest against the action. Some 
merchants say that if the plan is carried 
through it not only will ruin the district as 
a retail shopping center but that it will 
greatly reduce the value of property. Sev- 
eral property deals which were pending have 
already been called off as a result of the re- 
ported action. The whole downtown busi- 
ness section is aroused, because the market 
house is a big factor in drawing customers 
to the region of Market St. and Fifth Ave., 
one of the busiest centers in Pittsburgh. It 
is believed, however, that the grant of the 
land on which the market stands for market 
purposes will preclude any possibility of the 
market being converted as the city has in- 
dicated. 
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One Million Fancy 
Crystals a Year— 


HAT is the amount that we FIT for the leading watch case 
manufacturers of America. 
You, yourself, can fit crystals. Our blanks are of a superior 
quality. We also make ready to fit crystals. 
Write for our catalogue and prices to 


Brozen Brothers 
251 Canal Street 
Optical Lens Grinding New York City Fancy Watch Crystals 
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The Bow-Knot 
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“Gems and 
Wrecious Stones” 


A Tabular Arrangement of 
Their Characteristics and 
Localities with Tests and 
Literature on the Subject- 


2430 


Samples Sent Upon Request 


y-N Unassembled 


Price 50c 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York The Jewelers’ Circular Publishing Co. 


11 John St. New York 





N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
NN 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 





ZZ LLL ALAA MAMA hhh hhh hdhdhh hhh dhdddddddddddddddddddddddbdddbddde 








NJ 
WLLL EEE 








The BUYERS’ DIRECTORY 


—_—_—_— 
The Jewelers’ Circular Pub. Co., 11 John Street, New York 

















November 14, 1923. 


Notes from Ohio 





Jewelers in the Akron-Canton district are 
receiving their holiday merchandise ship- 
ments. 

Jewelry valued at $1,800 was stolen from 
the store of Chibley & Hudson, Wooster, O. 
Police have no clue of the robbers, who 
made a clean get away. 

Steve Bros., operating a retail jewelry 
store at Findlay, O., has added considerable 
new equipment to their store including a 
number of new display cases. 

C. J. Duncan, prominent Massillon, O., 
jeweler, was in Canton last week and 
visited with several of the local jewelers. 
He is active in legislative affairs of the 
Canton 24 Karat Club. 

Cc. G. McBride, who for many years has 
conducted a jewelry store in Hubbard, O., 
will open a store in Cramer’s Pharmacy, 
Cleveland, O., in which he will carry a full 
line of jewelry. For the past two years 
Mr. McBride has been traveling for 
Youngstown wholesale concerns. 

George Wagner, for the past 15 years 
engraver for the George Deuble Co., 130 
S. Market St., Canton, has tendered his 
resignation to officials of the company effec- 
tive Dec. 1. He plans to remove to Florida 
where he will make his future home. His 
successor has not yet been named. 

The November meeting of the Canton 24 
Karat Club, promises to attract one of the 
largest crowds of the year. It will be held 
at Bender’s Cafe, Wednesday, Nov. 14. 
Secretary Glenn P. Heckert, Massillon, has 
mailed notices to all members. Some im- 
portant legislation is slated for discussion. 

The entire stock of jewelry was damaged 
when fire gutted the building housing the 
Stark Drygoods Co., Tuscarawas, St. E. 
Canton, recently. Loss to the stock was 
estimated at $75,000. This firm has secured 
a temporary location in the new Piper 
Arcade, where it will open a large store 
about the middle of November. 

Opening of the L. A. Wetmore jewelry 
store, in its new location E. Main St., Kent, 
0., took place recently. For many years 
the jewelry store has been conducted in 
connection with the talking machine busi- 
ness. Now the two lines have been sepa- 
rated. The jewelry store is one of the 
finest in the Kent district. A special watch 
repair department has been fitted up by 
Wetmore in the rear of his new store. 

An eight-inch bass previously the basis 
for two trials brought a civil judgment for 
$1,000 damages in Judge Charles Krich- 
baum’s court this week when a jury found 
that R. L. Garland, Alliance, O., jeweler, 
had been damaged in that amount by being 
arrested twice for catching the under-sized 
fish. The suit was brought against C. E. 
Hudson, deputy State game warden of 
Alliance. Mr. Hudson has died since the 
suit was started and the judgment was ren- 
dered against his two assistants. Garland, 
with his wife, had gone to the Mahoning 
‘iver for a picnic, the testimony showed. 
During the day they went fishing and Gar- 
land landed the bass and put it in a can. 

udson came by, found the fish and arrested 
Garland under the State law which forbids 
the taking of bass less than 11 inches long. 
Garland pleaded guilty before a Justice of 
the Peace in Deerfield, Portage County, and 
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was fined $25 and costs. Hudson then took 
him into custody again and took him to 
Ravenna, where they arraigned him for the 
same offense. The second arrest, the 
plaintiff alleged, constituted malicious prose- 
cution. Campbell discharged the case 
against him. 








Pacific Coast Notes 





The death is announced of E. W. Fowler, 
jeweler of 309 E. 72nd St., Seattle, Wash. 

J. E. Clemings, Virginia City, Nev., is 
holding a closing out sale of his jewelry 
store. 

R. L. Crouch has moved his jewelry store, 
in Spokane, Wash., to its new location in 
the E. E. Brown Co. building, 2nd St. 

J. E. Granger, of Sacramento, has opened 
a watch-repairing shop at Point Richmond, 
his store being at Washington and Rich- 
mond Aves. Granger is said to have in- 
vented one of the most perfect escapement 
gauges and pallets now on sale. 

Almer E. Hall is preparing to open a 
jewelry store in the El Capitan Hotel build- 
ing, Merced. He is an experienced jeweler, 
having worked for Ed. Howard, of Merced, 
and, later, having been employed by two 
well-known firms in San Francisce. 

Harry Jepsen, for several years assistant 
to Benjamin Levy in his jewelry store at 
Newman, Cal., has purchased a similar busi- 
ness in Ukiah, Cal., of which he will take 
possession, it is stated, on Jan. 1. Mr. Jep- 
sen is now working for a large jewelry 
establishment in Santa Cruz, Cal. 

As the holiday season approached, Burnett 
Bros. announced the inauguration of a new 
sales policy. In their retail stores in Seattle, 
Tacoma, Everett, Wash., Portland, Ore., etc., 
they are now selling goods on credit, to those 
who desire to purchase on a “Pay-as-you-are 
Paid” plan. After operating for 25 years 
on a cash basis, the firm finds that its new 
policy is bringing highly satisfactory resu‘ts, 
according to statements recently made by S. 
Burnett. 








Philadelphia 





An unfortunate error occurred in a note 
published in this column on Oct. 31, when 
mention was made of the death of Robert 
A. Stone, chief engraver for S. Kind & 
Sons. The note should have stated that 
Mrs. Stone, his wife, died Oct. 23. 

The local office of the Gorham Co. has 
removed from the Widener building to the 
new Jefferson building. 








Canada Notes 





Grosne Bedette, found guilty of breaking 
and entering McCreery’s jewelry store at 
Windsor, Ont., has been sentenced to 10 
years imprisonment. 

H. W. Chadwick, jeweler, of Simcoe, 
Ont,. is the defendant in: an action for 
breach of promise of marriage brought by 
Mrs. Ena Rose, a widow of Hamilton, Ont., 
who was formerly in business in New York. 
The parties became engaged in 1921 and 
Mrs. Rose gave up her business and re- 
turned to Canada in view of her engagement 
on account of which she claims special 
damages. 
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TRADE CONDITIONS 


The retail jewelers of Evansville report that 
their October trade was better than for the corre- 
sponding month of last year, and that the way 
November has started in, they are led to believe 
that business will continue gocd for the balance of 
the year. Collections are some better than they 
were last year. Indications point to a large holiday 
trade this year. Reports from many of the towns 
in southern Indiana, southern Illinois and western 
and northern Kentucky are to the effect that busi- 
ness is showing up well, and that it is much 
be ter than it was this time last year. Local mer- 
chants report that both their local and out of town 
trade is steadily increasing. 





Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., was a recent business visitor in 
Evansville. 

Charles F. Artes, Jr., of the Charles F. 
Artes Co., 231 Maim St., has returned from 
a business trip to Indianapolis. 

William Blackman, queensware and glass- 
ware merchant of this city, has returned 
from a business trip on the road. 

John F. Heinzle; former mayor of Boon- 
ville, Ind., and member of the retail jewelry 
firm of Heinzle & Nester, of that city, was 
a recent business visitor in Louisville, Ky. 

J. Harry Poole, formerly engaged in the 
pearl button manufacturing business at 
Rockport, Ind., is being mentioned by some 
of his friends as a candidate for the Demo- 
cratic nomination for sheriff of Spencer 
county. 

Christ Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of this 
city, reports that many orders are being 
taken for the holiday trade and that in fact 
many of the retailers have their stocks or- 
dered or laid in. 

The pearl button factories in many of the 
southern Indiana towns have been operated 
steadily most of the season and most of them 
report that they have a fairly good supply 
of shells on hand that will keep them busy 
for some time to come. 

Not many mussel camps are now in opera- 
tion along the Ohio river and other rivers 
in this section and the men who were en- 
gaged in the work for the Summer now are 
in some other line of work. It was a very 
good season for the men and they made 
good wages. 

The retail merchants of the west side 
gave a carnival and bazaar recently and one 
of the leading men who helped and one of 
the leading men who helped to make it a 
success was J. L. Thuman, retail jeweler. 
It was one of the greatest entertainments of 
its kind that the west side merchants ever 
attempted. 

All preparations have been made for the 
Fall convocation of the Scottish Rite Masons 
of the Valley of Evansville to be held here 
Tuesday, Wednesday and Thursday, Nov. 
20, 21 and 22, have been made and this 
event will be followed by the Fall cere- 
monial of Hadi Temple, Ancient Arabic Or- 
der of the Nobles of the Mystic Shrine, on 
Friday, Nov. 23. The event is expected to 
bring visiting Masons here from many towns 
in southern Indiana, southern Illinois and 
western and northern Kentucky. Local re- 
tail jewelers are expecting to enjoy large 
sales on Scottish Rite and Shrine jewelry. 
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Each Brush represents a com- 
plete line of Toilet Articles. 
Your Jeweler will supply full 
information. 
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W HILE it may be 
true that, as is 
often stated, the av- 
erage buyer of gifts 
fails to give serious consideration to his or 
her Christmas purchase until Thanksgiving 
has been passed, this is no excuse for the 
jeweler to wait until the end of the month 
before making a drive to attract the atten- 
tion of holiday purchasers. Many buyers are 
negligent simply because the matter has not 
been definitely called to their attention and 
it is up to the jeweler to do his part in 
making the public realize Christmas is but 
six weeks away and that the wise purchaser 
will begin at once to purchase holiday gifts 
and save the worry and excitement which 
the ordinary shopper undergoes in the rush 
of the last few weeks before Christmas. 
To do this, the jeweler must increase and 
complete his stock at once, give his store 
and windows a distinctly holiday appearance 
and in his advertising and announcements, 
leave nothing undone to emphasize the fact 
that Christmas is near and that the best 
selection of gifts is now obtainable. This 
is the time for the jeweler to bring home 
to the public the fact that his store is the 
headquarters for the gift of gifts,—for the 
“Gifts that Last” and that as “gift counsel- 
lor” for his patrons, he is in a position to 
give information, advice and suggestions 
which are not only of a helpful nature, but 
can be obtained from no one else. 


By all means, begin today to make the 
people in your vicinity realize that your 
store is the gift emporium of your neighbor- 
hood and identify your name and establish- 
ment so thoroughly with gifts and presents 
that the mention of one will immediately be 
associated with the other in the minds of 
your patrons. 


Start Holiday 
Gift Drive at 
Once 





HE unusual inter- 

est evinced by the 
trade recently in the 
technical works on 
precious stones that have been published in 
this country and abroad, has been reflected 
in the many inquiries received by THE 
JEWELERS’ CIRCULAR in the last few months 
as to the names of the authors of such 
books, the publishers and the prices, and we 
are glad to note that many of the younger 
people in the trade, particularly the employes, 
are beginning to realize that if they want 
to make a success as salesmen or sales- 
women they must have a knowledge of pre- 
cious stones that will at least be sufficient 
to permit them to talk intelligently to the 
customers whom they wait upon. But 
though the trade as a whole is awakening to 
the fact that education on gems is most 
necessary on the part of the retail jeweler 
and his clerks, we regret to say there still 
is a vast amount of ignorance as to the 
subject of gems displayed by employes in 
the jewelry trade, and for this reason we 
again urge all retailers, as we have many 
times in the past, to see to it that they 
themselves and the members of their sales 
forces get a fundamental ‘knowledge of 
precious stones, their mineralogical proper- 
ties and characteristics, as well as a knowl- 
edge of cutting and of value. We feel that 
no better investment could be made by the 
jeweler than the possession of a good work- 
gems that is available to 


All Public Libraries 
Should Possess 
Works on Gems 


ing library on 
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himself and his employes at all times. 

To those jewelers who feel that they are 
not in the position to buy the standard works 
on precious stones that have been published, 
as well as to those who already have or in- 
tend to have a collection of such works. in 
their establishment, we suggest that in the 
interest of their employes, of themselves 
and of the public in general, they make it 
a point to urge upon the management of 
their local libraries the necessity of putting 
such works on the shelves and have them 
available to the public. Of course, we un- 
derstand that in many of the smaller cities 
and towns the appropriation of the local 
library is limited and purchases are con- 
fined to those works which are in greatest 
demand by the reading public; but the only 
way that the libraries can gauge the de- 
mand for a work is by the number of in- 
quiries that are made for it, and for this 
reason, in addition to urging the management 
of the libraries to put in the standard works 
on gems, we suggest the jewelers have all 
their employes constantly ask for these 
works and also urge their friends and cus- 
tomers to do the same. If necessary, have 
the request for the’ possession of such works 
backed up by the local business organiza- 
tions and by their local and State jewelry 
associations. 

Of the standard works that the jeweler 
himself should possess wherever possible, and 
urge his local libraries to own, are the fol- 
lowing: “Gem Stones” by G. F. Herbert 
Smith, published by Methuen & Co., Lon- 
don, and Brentano’s, New York; “Precious 
Stones” by W. R. Cattelle, published by J. 
B. Lippincott Co.; “A Text Book of Pre- 
cious Stones” by Frank B. Wade, published 
by G. P, Putnam’s Sons; “A Book of Pre- 
cious Stones” by Julius Wodiska, published 
by G. P. Putnam’s Sons; “Precious Stones” 
by W. Goodchild, published by D. Van Nos- 
trand Co.; “A Hand Book of Precious 
Stones” by M. D. Rothschild, published by 
G. P. Putnam’s Sons. In addition there 
are many other important works on precious 
stones such as those by Edwin W. Streeter, 
Oliver Cummings Farrington, Harry Emanuel 
and others, which might be added. If pos- 
sible, it might be well to have the library 
include also one or more works on. indi- 
vidual gems, such as “The Diamond” by 
W. R. Cattelle, published by the John Lane 
Co.; “Diamonds” by Sir William Crookes, 
published by Harper & Bros.; “Diamonds,” 
a study of the factors that govern their 
value, by Frank B. Wade, published by G. 
P. Putnam’s Sons; “The Pearl” by W. R. 
Cattelle, published by J. B. Lippincott Co.; 
“The Book of the Pearl” by Drs, Kunz and 
Stevenson, published by the Century Co.; 
“The Kingdom of the Pearl” by Leonard 
Rosenthal, published by Brentano’s. In ad- 
dition, there are some interesting works on 
the symbolic significance of gems, such as 
the two well known volumes by Dr. Kunz, 
published by J. B. Lippincott Co., on “The 
Magic of Jewels and Charms, the Curious 
Lore of Precious Stones,” and on the same 
order are “Magical Jewels” by Joan Evens, 
published by the Oxford University Press, 
American Branch, and “The Magic and Sci- 
ence of Jewels and Stones” by Kozminsky, 
published by G. P. Putnam’s Sons. 

To the student of gems who can possibly 
obtain a copy, no more important work could 
be recommended than that of “Precious 
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Stones, Their Characteristics and Occur- 
rence,” by Dr. Max Bauer of the University 
of Marburg, originally published in German, 
of which an English translation by L. J, 
Spencer was published by Chas, Griffin & 
Co., London, and J. B. Lippincott Co., Phil- 
adelphia. Unfortunately this great work (at 
least in the English edition) is out of print 
but copies may still be picked up at times 
at book sales or through second-hand book 
dealers, and it is possible that copies in the 
German text may also be available. To 
those who read German, there is another re- 
cent work which should be added to the 
library, “Die Schmuck-Und Edelsteine,” by 
Dr. Alfred Eppler, published by Felix Kraig 
of Stuttgart, Germany. 

The above works, while by no means ex- 
hausting the literature on the subject of 
gems, includes a working library that will give 
information on many phases of this impor- 
tant subject. Where the jeweler can get 
these works himself he should not fail to 
do so, but where he cannot there is no rea- 
son in the world why he cannot try and get 
his local library to obtain some or all of 
them for the benefit of himself, his clerks 
and the people generally interested in pre- 
cious stones. If all jewelers will do their 
part in making such works available to the 
students in their community, they will be 
surprised at the interest that they will arouse 
in gems generally while giving themselves 
and their employes an opportunity to become 
better and more intelligent salesmen of 
precious stones. 
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Tax Must Be 1 find 
Removed, But Not ,. country “s - 
little direct comfort in 

Amended 


the proposed program 
by Secretary Mellon, of the Treasury Depart- 
ment to cut down the taxes now existing to 
the extent of $323,000,000.00 a year which 
he made public Monday in a letter to Repre- 
sentative William R. Green, who is acting 
chairman of the House Ways and Means 
Committee. Secretary Mellon’s declaration 
that the revenue now being collected by the 
Government so far exceeds expenses at 
present provided for as to leave this margin 
of over $300,000,000.00 for reduction of 
taxes, did not come as a surprise, nor did 
his program to cut down the tax on earned 
incomes about 25 per cent. or that proposing 
a repeal of the telegraph, telephone and 
admission taxes. But in his statement as 
to the so-called nuisance taxes, “which are 
a series of inconvenience to taxpayers and 
difficult to collect,” his suggestion as to the 
tax on jewelry is at least disappointing, if 
not out of accord with the principles which 
he was supposed to advocate. He says: 
“Your committee may wish to consider 
the elimination of various small miscel- 
laneous taxes which have an inconsider- 
able bearing on the general revenue of the 
government but which are a source of 
inconvenience to taxpayers and difficult 
to collect; and possibly there are some 
articles of jewelry which according to our 
standard of living cannot properly be de- 
nominated luxuries, such as, for instance, 
ordinary table silver or watches, which 
you may wish to exempt from the general 
tax on jewelry. There is not enough 
margin of revenue available to permit the 
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Baum and Albert Baum, 170 


Irving 
Broadway, sailed for the European diamond 
markets last Saturday on the Leviathan. 

A passenger on the Aquitama sailing for 
Europe yesterday (Tuesday) was Zach A. 


Oppenheimer, importer of diamonds, 68 
Nassau St. 

Henri Mandelbaum, diamond importer, 71 
Nassau St., sailed for Europe last Saturday 
on the Leviathan. Mr. Mandelbaum has 
gone on a purchasing trip to Antwerp and 
Amsterdam. 

Sherman & Henken, diamond importers, 15 
Maiden Lane, have moved their offices to 
Room 810 on the eighth floor of the same 
building, where they have larger quarters 
and better facilities. 

Louis N. Marx, well-known importer of 
precious stones, with offices at 15 Maiden 
Lane, has recently returned from his wed- 
ding trip south. Mr. Marx has been re- 
ceiving the congratulations of his friends in 
the trade. 

A charter of incorporation was filed at Al- 
bany, N. Y., last week by the M. B. Cowan 
Corp., authorizing this concern to deal in 
jewelry and leather goods in this city. The 
capital is $20,000 and the incorporators are 
M. H. and M. and G. G. Cowan. 

Robert S. Tipping, secretary of the 
Jewelry Crafts Association, this city, was 
elected councilman-at-large in his home city, 
Englewood, N. J., on Tuesday of last week. 
Mr. Tipping was the Republican candidate 
and won over his Democratic opponent by 
a majority of more than 500. 

On Monday evening, a special meeting 
was held by the members of the Jewelry, 
Leather and Fancy Goods Salesmen’s Asso- 
ciation at the organization’s clubrooms in 
the Waldorf-Astoria. The organization is 
planning to hold an affair in February and 
for this reason will hold several special 
meetings before that time to perfect ar- 
rangements. 

Wallace W. Harwood of the Schless- 
Harwood Co., 170 Broadway, is to be mar- 
ried on Nov. 22 at the Ritz-Carlton to Miss 
Edith Wimelbach of this city. On Nov. 24, 
the couple plan to leave for Europe on the 
Majestic, and will spend their honeymoon 
abroad. They expect to be gone two months 
and will visit all the places of interest in 
Great Britain and Europe. 

Major Paul M. Chamberlain, M. E., of 
the H. I. A., and well-known watch collec- 
tor, sailed for Paris, France, last Thursday 
on the Pittsburgh, accompanied by his 
daughter. While abroad Major .Chamber- 
lain will do some horological research work. 
Major Chamberlain is well known among 
watchmakers of this country through his 
interesting articles on “Masterpieces by 
Breguet,” which appeared some time ago in 
THE JEWELERS’ CIRCULAR. 

Gideon B. Wood, watchmaker and jeweler, 
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for several years employed in the jewelry 
store of George Bell, 42nd St. and Fifth 
Ave., died in the Post Graduate Hospital, 
Oct. 25. Masonic services were held on 
Oct. 28 and the remains buried in the Mount 
Hope Cemetery. Mr. Wood was born in 
Nashua, Ia., and was 56 years old. He for- 
merly lived in Davenport and in 1907 went 
to San Francisco. He left that city in 1921 
to come to New York, where he had been 
employed by several jewelers. His last place 
of employment was with George Bell. 

Word was received from Chicago last 
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‘ruptcy proceedings were instituted against 


this concern on Oct. 20. Among the largest 
unsecured creditors are: Empire Stamping 
Co., $728; All Metals Stamping Co., $256; 
J. Rogers Silver Co., $808; Michael Clark, 
$164; Eastern Metal Co., $363; Egyptian 
Lacquer, $664; J. J. Mullen, $156; Victor 
Metal, $243; Consolidated Metal, $242; Mc- 
Kinney Williams, $106; Modern Brass Co., 
$745; American Union Bank, $2,000; Joseph 
Robinson, $8,011, and J. Tucklinger, $143. 
While Emanuel Farentino, jeweler at 346 
E, 118th St., was entertaining several friends 








ing the same month. 


All October Records Beaten 


The Jewelers’ Circular published 584 pages of advertis- 
ing last month which beats all previous records for the 

_ month of October by 16 pages and is 64 pages more than 
was published by the six jewelry monthlies combined dur- 


This is the time to Advertise 


Retailers’ stocks are low and Government tax returns show 
an increase of about 20% in sales over last year. 
Jewelers’ Circular’ is the one great medium between the 


“The 





buyers and sellers. 




















week to the effect that Jabez Gorham, the 
youngest son of the late John Gorham, the 
organizer of the Gorham Mfg. Co., and a 
grandson of Jabez Gorham, the originator of 
the business, had died at his home in Chi- 
cago, aged 56 years. He is the last member 
of this famous Rhode Island family with 
one exception, a brother, Charles. Jabez 
Gorham was born in Providence in 1867, 
the son of the late John and Amey (Thur- 
ber) Gorham, and soon after attaining his 
majority went to New York and later to 
Chicago, where he engaged in _ business. 
This was previous to the death of his father 
in 1898. He is survived by his widow and 
several children. 

Schedules in bankruptcy were filed in the 
United States District Court, this city, last 
Wednesday, by the Robinson Silver Co., 103 
Mott St. These schedules list the liabilities 
at $18,412, which amount constitutes wages, 
$53; secured claims, $2,400, and unsecured 
claims, $15,958. The assets total $10,216 
and consist of stock in trade, $1,200; ma- 
chinery, tools, etc., $8,621; debts due on ac- 
counts, $375, and deposits of money in the 
bank and elsewhere, $20. Involuntary bank- 


in the rear of his store one evening recently, 
two bandits walked into the place and or- 
dered the jeweler and his guests to throw 
up their hands. They were pushed against 
a wall, and while one robber covered the 
men with a revolver, his companion pro- 
ceeded to relieve them of their money and 
valuables. Two of the jeweler’s guests 
were relieved of their watches and chains, 
when Farentino suddenly grappled with one 
of the robbers. A shot was fired at the 
jeweler, and he toppled to the floor with a 
bullet in his abdomen. Both robbers then 
ran from the store. A policeman nearby 
heard the shot and saw one of the men run- 
ning from the place. He gave chase and 
captured a man who, it is claimed, has been 
identified as one of the robbers. Farentino 
is now in the Harlem Hospital, where his 
condition is said to be serious. The prisoner, 
who described himself as Frank Serpe, is be- 
ing held without bail to await the result of 
the jeweler’s injury. 

The business of S. H. Levinson, jeweler, 
this city, was incorporated at Albany, N. Y., 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. 


e Vv 
15 Maiden Lane, New York EST ATY YEARS) 
JOHN W. SHERWOOD LOUIS J. MONTAGNON 
President Secretary-Treasurer 
M. GAMMON GEORGE SALZGEBER 
Vice-President Asst. Secretary-Treasurer 
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several days ago, with a capital of $10,000. 
- jncorporators are M. A. and P. Cutler 
and B. Ettinger. 

Elmer Feldenheimer of A. & C. Felden- 
heimer, Portland, Ore., who was in this city 
for two weeks, left last Monday for the 
Pacific Coast. 

Walter H. Young, representing Factory 
L. of the International Silver Co., left last 
Monday for a trip through the larger cities 
of New York State. 

David Pardell, formerly of New Haven, 
Conn., has purchased the watchmaking es- 
tablishment of the Venus Watch Co. Mr. 
Pardell will continue under the same name, 
and will do repairing for the trade. 

Leonard S. Katz of L. & J., diamond im- 
porters, 15 Maiden Lane, sailed for Europe 
last Saturday on the Leviathan. Mr. Katz 
is going on an extended buying trip and 
will visit the diamond markets of Europe 
on a purchasing trip in the interest of his 
concern, 

Paul Kollmar, of W. Reichert & Co., im- 
porters of European novelties, 15 W. 37th 
St., is now on his second European trip 
this year in search of merchandise for his 
firm. The Reichert concern has engaged 
Stanley Bornstein as a second city salesman. 

The trade was grieved to learn last week 
of the death of Elizabeth Howard Arm- 
strong, daughter of George W. Welsh, 
founder of George W. Welsh’s’ Sons, 
jewelers, 213 Broadway. Out of respect for 
Mr. Welsh’s daughter, the store was closed 
last Friday. 

The Westchester County Retail Jewelers’ 
Association will hold an informal dinner and 
meeting tonight (Wednesday), at the Bailey 
Park Country Club, Lincoln Ave. and White 
Plains Road, Mount Vernon. The eve- 
ning’s activities will start at 7:30 o’clock. 
The guest of honor will be Edward H. 
Hufnagel, president of the A. N. R. J. A, 
who will address the meeting. 

George T. Ryan, jeweler, for many years 
at 706 Eighth Ave., has taken a long term 
lease on the five-story building, with store, 
25 feet by 90 feet by 100 feet, located at 777 
Eighth Ave., for investment purposes, at an 
aggregate rental of $221,000. Mr. Ryan 
also purchased for investment, about a year 
ago, the land and building at 689 Eighth 
Ave., now valued at $100,000. 

The annual banquet of the Bronx Retail 
Jewelers’ Association will be held in the 
Hotel Astor on Sunday evening, Feb. 10. 
The committee in charge is still busy making 
arrangements and expect to have about 300 
jewelers and their guests at the affair. 
Tickets for the banquet will cost $5 and can 
be secured from any member of the asso- 
ciation or the committee or from Murray 
Max, secretary, 988 Tiffany St., Bronx. 
Prominent speakers will be present to ad- 
dress the jewelers. 

By some quick thinking David Agran, 
of 493 Saratoga Ave., Brooklyn, recently 
saved his stock from burglars who visited 
his store. Two thieves holding revolvers 
in their hands forced Mr. Agran to kneel 
before his safe in the back room of his 
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jewelry store and ordered him to open it. 
While the jeweler was kneeling there he 
suddenly turned and shouted to an imaginary 
person in the back and the thieves thinking 
someone was behind them turned about and 
fled. The jeweler chased the men but they 
made their escape. 

It was made known several days ago that 
Mrs. Michael Dreicer, widow of Michael 
Dreicer, who was a member of a well known 
Fifth Ave. jewelry house, is to be married 
on Saturday, Nov. 24, at the Berkeley 
Hotel, London, Eng., to Jardine Bell White. 
Mr. White was technical advisor to the 
British Admiralty in Canada and the United 
States during the war. For services during 
the war he was personally thanked by the 
King of England. He is well known in 
shipping circles. Mrs. Dreicer was formerly 
Miss Maisee Seville Chainwald, daughter of 
Mrs. Ralph Chainwald, of this city. 

Next Saturday night at 8:50 o'clock, G. 
Ernest Fahys of the Alvin Silver Co., 20 
Maiden Lane, will broadcast another of his 
talks on “Setting the Table Correctly,” 
from Station WEAF. For the past few 
days Mr. Fahys, who is the advertising 
manager of the concern, has been in at- 
tendance at the 14th annual meeting of the 
American National Advertisers, at the 
‘ Westchester-Biltmore, Rye, N. Y. Harold 
H. Horton, assistant advertising manager of 
the same concern, was also in attendance at 
the meeting. E. J. Hines was recently 
forced to discontinue traveling for the Alvin 
Silver Co. owing to ill health. In the future 
W. E. Dennis will call on the New York 
State trade for the Alvin concern. 

Sills & Hirsch, manufacturers of platinum 
diamond jewelry, 104 W. 44th St., and 
against whom involuntary bankruptcy pro- 
ceedings were instituted last August, filed 
schedules in the United States District 
Court last Friday, listing their liabilities at 
$23,683 and assets at $23,464. The liabili- 
ties consist of wages, $162; secured claims, 
$4,450, and unsecured claims, $19,071. The 
assets are composed of bills, promissory 
notes, securities and stock in trade, $18,454; 
machinery, tools, etc., $1,636; debts due on 
open accounts, $2,954; policies of insurance 
(unexpired), $285, and deposits of money in 
the bank and elsewhere, $133. Among the 


largest unsecured creditors are: Jack’s 
Restaurant, $133; Morris Katz, $1,517; 
Goldmintz (170 Broadway), $1,113; Esh 


Co., $657; Folmer Prip, $359; Levy & Wan- 
der, $378; Finkelstein Bros., $1,748; Jim 
Sussman, $266; James J. Loeb, $3,312; Sam- 
uel Kosher, $111; Bayer, Pretzfeld & Mills, 
$264; Katz & Ogush, $2,848; Hoenig & 
Hirsch, $2,316; I. Rothlein, $850; Chatham 
& Phoenix National Bank, $2,500, and L. 
R. Sadur, $375. 

Joseph Sklar, secretary and treasurer of 
the Ryt Jewelry Co., 111 Delancey St., who 
last month pleaded guilty to a charge of 
violating the New York Stamping Law, 
was sentenced on Monday to spend 10 days 
in jail or pay a fine of $50. Mr. Sklar, as 
previously reported in these columns, was 
originally arraigned on this charge Sept. 13, 
and, according to the complaint, had sold 
Thomas F. Morgan, chief inspector of the 
3ureau of Weights and Measures, a watch 
case for $2.75. This case, it was alleged, 
was marked “14” K., but when assayed it is 
claimed contained only 1114 karats. When 
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the defendant came up for sentence last 
week before Magistrates Voorhees, Herr- 
man and Kernochan, the attorney for Sklar 
pleaded that his client be let off with a sus- 
pended sentence as his business had been 
ruined because of the complaint which had 
been filed against him. The defendant stat- 
ed that the firm of which he was treasurer, 
namely, the Ryt Jewelry Co., had gone into 
bankruptcy as a result of this action. In 
view of the fact that the defendant co- 
operated with the Bureau of Weights and 
Measures in pleading guilty to this charge, 
the Court gave Sklar the privilege of spend- 
ing 10 days in jail or paying the fine of $50. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, this 
city, last Thursday by Pierre H. Ducommun, 
watch importer, 6 Maiden Lane. The sched- 
ules list the liabilities at $7,289, which 
amount constitutes secured claims; $500 and 
unsecured claims, $6,789. According to the 
petition the alleged bankrupt has no assets. 
Among the largest unsecured creditors are: 
Louis Cattin, $357; Lady Watch Co., $195; 
Henry Sandoz & Fils, $575; Leon Becker, 
$514; M. Rubeli & Co., $2,388; Gendrat- 
Delechaux, $165; Fine Gold W. Co., $500; 
Henry W. Lange, $500; New York Watch 
Glass Co., $175; Van Walen, $327; William 
Dixon, $153, and Goldsmith Bros., $266. On 
Nov. 3, D. H. Ducommun, Inc., manufac- 
turer of watch cases, 70 Fulton St., of which 
concern Pierre H. Ducommun is the presi- 
dent and treasurer, was petitioned into bank- 
ruptcy in the United States District Court, 
this city. The petitioning creditors include 
Bernstein & Jackson, with a claim for $145; 
Joseph D. Cassella, $400, and the Empire 
State Mutual Insurance Co., $25. The day 
the petition was filed Judge Hand appointed 
Mary B. Peak as receiver under a bond of 
$1,000. According to the petition, this con- 
cern’s liabilities total $6,000, while the assets 
are estimated at $2,500 and consist of stock, 
fixtures and accounts. 
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repeal of the special taxes which are 

proving productive, but the law could be 

revised to good advantage and some of 
the nuisance taxes repealed without ma- 
terial loss of revenue.” 

Jewelers in all parts of the country should 
make it clear to their representatives that 
they are in no way satisfied with the report 
of the taxes on watches and tableware such 
as Secretary Mellon proposes. The whole 
jewelry tax is unjust, inequitable and dis- 
criminating and has no more reason for 
existing than any other taxes, of which he 
urges complete elimination. The jewelry 
schedule should stand or fall as a whole and 
not be simply amended to take out a few 
of the articles discriminated against, leaving 
the others to bear the burden for all time. 

Secretary Mellon had made it clear that 
his recommendations have proceeded on the 
theory that no appropriations other than 
those already provided for be enacted in the 
future and that a soldiers’ bonus or any 
similar measure passed by Congress, would 
postpone tax reduction not for one, but for 
matiy years to come, 








Detective Captain Charles H. Burns, in 
his effort to prevent crime, has requested 
scores of jewelers here not to permit jewelry 
valued at thousands of dollars to remain in 
their windows at night after the jewelry 
store is closed. Many jewelers, practically 
all of the leading jewelers, including the 
Charles St. shops have complied with Cap- 
tain Burns’ request. Some jewelers, how- 
ever, are permitting their windows to re- 
main stocked with jewelry and diamonds at 
night. Captain Burns believes that a win- 
dow stocked with jewelry is a sore tempta- 
tion to window smashers. 

The funeral of Anto W. Fetting, presi- 
dent and general manager of the A. H. Fet- 
ting Mfg. Jewelry Co., 213 N. Liberty St., 
near Lexington, who died suddenly a week 
ago, took place Tuesday from his home, 
1517 N. Bond St. Many handsome floral 
designs were sent to the Fetting home by 
local jewelers. Mr. Fetting was ill but 
three days. Death was caused by spinal 
meningitis. A member of Concordia Lodge 
No. 13, Ancient Free and Accepted Masons, 
Mr. Fetting was buried with full Masonic 
honors. The pallbearers were members of 
Concordia Lodge. Burial was in Druid 
Ridge Cemetery. 

Louis Perel, retail and wholesale jeweler, 
806 E. Baltimore St., had the misfortune 
to be sued for $80,000 last week in the 
Baltimore Court of Common Pleas. The 


suits were brought by Mrs. Dorothy Van- 
derhoof and her husband, Lieut. James Van- 
derhoof, United States Marine Corps avia- 


tor. Four suits were filed against Perel, 
Mrs. Vanderhoof alleging personal injuries 
in an automobile accident in which Perel 
was the driver of the machine. In the suit 
Mrs. Vanderhoof alleges that she was re- 
turning from the Laurel race track in Mr. 
Perel’s machine when the jeweler lost con- 
trol of his automobile. Mrs. Vanderhoof 
was seriously injured in the accident and 
for some time she was a patient at South 
Baltimore General Hospital. Mr. Perel has 
not filed his answer to the suit, but he em- 
phatically denies the allegations as set forth 
by the plaintiff. 

Found guilty of stealing jewelry valued 
at approximately $2,000 from the J. S. Mac- 
Donald Co., Inc., 212 N. Charles St., Arthur 
C. Webb, a salesman formerly employed by 
the company, was sentenced to 18 months in 
the House of Correction by Judge Charles 
F. Stein in Criminal Court here last week. 
Webb was arrested three weeks ago by De- 
tective Sergeants M. J. Dunn and F. P. 
Coleman. Fifty-two pieces of jewelry, in- 
cluding diamond rings, lockets and bracelets, 
were recovered from pawnshops by the de- 
tectives, the MacDonald firm receiving all 
of its stolen property back through effi- 
cient work of the detective bureau. Sym- 
pathy for Webb was expressed by a mem- 
ber of the firm. “We are very sorry for 
Webb, he is to be pitied,” said an executive 
of the MacDonald firm. Criminal court 
judges, however, have shown no tendency 
for leniency toward persons convicted of 
stealing jewelry. 

Whether a negro gem thief carried a 
rabbit’s foot in his pocket when he stole a 
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watch valued at $200 from the Mitchell & 
Norwig Co., jewelers, 405 N. Howard St., 
is not known but luck was certainly with 
the thief. Entering the store the negro, 
who was well dressed and spoke good Eng- 
lish, asked to be shown a woman’s wrist 
watch. Howard O. Jenkins took a tray of 
watches from a case and placed the tray 
before the negro. Within an instant the negro 
seized a diamond-studded watch, opened 
the door and fled. Mr. Jenkins followed 
the negro for six blocks, but lost him when 
he stumbled and fell. The negro boarded 
a taxicab and went to Union Station. At 
Union Station the negro, at the sight of two 
policemen, dropped the watch over a bridge. 
Later he went to the tracks beneath the 
bridge and recovered the watch, which was 
badly damaged by the fall. The theft and 
flight of the jewelry snatcher happened Nov. 
7. Detective Lieutenant G. W. Davis in 
making an investigation learned that the 
negro boarded the 1.18 p. M. train for New 








W. H. Jackson, Rochester; Frank Gal- 
loway, Silver Creek, and C. G. Bushnell, 
Gowanda, were among the retail jewelers in 
Buffalo last week. 

Jules Schwob, vice-president of Adolphe 
Schwob & Co., Inc., Maiden Lane, New 
York, was in Buffalo last week, paying the 
wholesale trade a social call. 

The Charles F. Damm Mfg. Co., 707 Main 
St., jewelry, repair and special order spe- 
cialists, have engaged a watchmaker and 
will handle this class of repairs for the 
local trade. 

The Security Jewelry & Loan Co., 20 
W. Chippewa St., began on Saturday what 
they advertise as a removal auction. Sales 
will be held daily until the expiration on 
the store’s lease on Jan. 1. 

Harry C. McCormack, manager of 
Tanke’s new store, plans to attend the Cor- 
nell-Pennsylvania football game at Philadel- 
phia on Thanksgiving Day. His son is a 
student at the latter institution. 

Following their custom of other years, 
the King & Eisele Co., wholesalers and 
manufacturers, during November, December 
and January, will remain open until 6 o’clock 
each day and on Saturday afternoons, in 
order to adequately serve their customers. 

John E. Yox, retail jeweler at 3058 Bailey 
Ave., was last week elected vice-president of 
the Business Men’s Association of Kensing- 
ton, a suburb of this city. Although he has 
been in business for slightly more than a 
year, Mr. Yox has been active in the busi- 
ness life of this community and was instru- 
mental in the formation of the association. 

The plate glass window in the jewelry 
store of N. Malloch, on Queen St., Niagara 
Falls, Ont., was broken on Nov. 5 and some 
watches and small pieces of jewelry taken. 
Mr. Malloch declared the articles left in the 
window were not of great value. Later in 
the day a foreigner was arrested by city 
police as he was about to take a train out of 
town. His suitcase was said by police to 
have contained some of the stolen articles, 
and he is being held pending arraignment. 
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Henry Abrams, of Boston, formerly with 
the Tiffon Jewelry Co., also with the Frank- 
lin Diamond Co., has become associated with 
K. Burns & Son, 641 Broad St., and will 
have full charge of the concern’s diamond 
department. 

Mr. and Mrs. Louis M. Van Moppes, of 
120 Clinton Ave., have announced the en- 
gagement of their daughter, Miss Sara Van 
Moppes, to Sylvan S. Schwarz, son of Mr, 
and Mrs. Samuel Schwarz, of 42 Osborne 
Terrace. 

Curtis R. Burnett and Andrew T, 
Fletcher, receivers for the Riley-Klotz Mfg, 
Co., have been allowed $4,000 for their serv- 
ices, and Burnett, Sorg, Murray & Duncan, 
counsel for the receivers, have been allowed 
$2,500, in an order signed by Federal Judge 
Lynch. 

Mr. and Mrs. William J. Allsopp, who 
were married last month in Elizabeth, have 
returned from their honeymoon and are mak- 
ing their home at 20 Edwin Pl. Mrs. All- 
sopp was Miss Carrie Helen Meincke, 
daughter of Mr. and Mrs. Carsten Meincke, 
of 917 Lafayette St., Elizabeth. Mr. Allsopp 
is a son of Mr. and Mrs. William Allsopp, 
of 60 Nairn PI1., this city, and is vice-presi- 
dent of Allsopp & Son, manufacturing 
jewelers. 

A pamphlet, entitled “Broad Street, the 
Greatest Business Thoroughfare of New Jer- 
sey,” has been issued by the Broad Street 
Association. It gives a short history of the 
thoroughfare, which “saw the beginning of 
New Jersey’s history,” in 1666. The book- 
let also gives a business directory of the 
street, mentioning in the jewelry sections 
Hartdegen & Co., K. Burns & Son, Castel- 
berg’s, The Goerke Co., L. S. Plaut & Co., 
Frederick Keer’s Sons, Jean R. Tack and 
Hahne & Co. Frederick Keer is president 
of the Broad Street Association. 


The jewelry factory of Julius Koch at 126 
South St. was visited twice on the night of 
Nov. 5, not by burglars, but by burglar 
hunters. An indicator in the American Dis- 
trict Telegraph & Messenger Co.’s office 
failed to register at 7 Pp. m. a scheduled 
signal from the factory watchman. A 
roundsman was sent to investigate. He 
found the night watchman, Stephen Robin- 
son, apparently intoxicated. Mr. Koch was 
notified and went to the plant. The watch- 
man’s keys were taken from him and he was 
sent home. Soon after 2 a. M. a signal was 
received in the telegraph office indicating 
that someone was in the jewelry factory. 
The Newark District Telegraph Co., which 
also has a burglar alarm in the plant, re- 
ceived the signal, also, and sent an investi- 
gator. The discharged watchman was found 
in the alley. He was taken to police head- 
quarters, where he said he had gone to his 
home at 330 Belmont Ave. and went to sleep. 
Awakening, he said, he discovered he was 
wearing overalls and had left his street 
clothes in the factory. He returned there 
and got in through a window to get his 
clothes, setting off the burglar alarms. He 
had changed his clothes and was out in the 
alley again when the officers arrived. He 
admitted, it is claimed, he had _ been 
drinking. 
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The Jefferson Jewelry & Optical Co. has 
been incorporated here with a capital stock 
of $10,000 for the purpose of engaging in 
the sale of jewelry. The principal stock- 
holders are Simon Blitstein, 910 Napoleon 
St., Nathan Rose and Morris Efronson, all 
of Detroit. 

Gottlieb Flachsmann, aged 56 years, was 
found dead in his jewelry store at 10927 
Mack Ave., here recently. A pistol from 
which one shot had been fired was clinched 
in his hand, the police report. Flachs- 
mann’s wife told the police her husband had 
been brooding over financial worries for 
some time. 

Retail jewelers report unusual heavy 
buying for this season of the year which 
probably is due to educational work on 
the part of the Retail Merchants’ Bureau 
of the Detroit Board of Commerce in the 
interest of early Christmas shopping. The 
season is several weeks ahead of last year 
but it is believed the Christmas buying will 
be heavy right up to the last day. 

The Detroit Board of Commerce, through 
its house organ, the Detroiter, is aiding 
jeweler customers in making desirable 
Christmas selections. In a full page of 
suggestions this week the Detroiter gives 
a long list of jewelry pieces particularly 
appropriate for Christmas gifts. It is an 
extremely helpful list and includes articles 
within the range of every pocketbook. 

Shoppers are spending freely and demand- 
ing the very best. Cheap jewelry is not 
in any great demand. Much buying is 
done, however, on the credit plan and those 
shops offering this inducement are doing 
a thriving business. They seem to be 
catching the popular trade but the wealthy 
and conservative buyers still spend their 
money with the more exclusive shops. 

Practically every credit jeweler in De- 
troit reports much heavier sales than when 
he operated in the old way. Solomon E. 
Sallan, the Woodward Ave. jeweler, says 
there is no reason why high grade jewelry 
can not be sold on the installment plan 
just as well as phonographs, furniture and 
automobiles. Most people are honest, he 
says, and if proper care is taken losses 
from credit selling can be held to a very 
low figure. 

Traub Bros. & Co., jewelers, will con- 
tinue to occupy the store building at Wood- 
ward and Grand River Ave. as the lease 
has recently been renewed for a period of 
years. The S. S. Kresge Co., which owns 
the property, recently leased the adjoining 
store now occupied by the E. J. Hickey 
Co., to Feinstein Bros. for 10 years, at 
a large rental. The Feinsteins plan to open 
a women’s coat and garment store about 
May 1, 1924. 

The Liggett building in which is located 
a large number of wholesale and manu- 
facturing jewelers, is rapidly recovering 
from the fire that threatened a week ago 
to wipe out every concern in it. Losses 
to the jewelers, whose names were printed 
in THE JEWELERS’ CIRCULAR at the time, 
did not prove so severe as it was at first 
feared. While the fire did not reach any 
of these concerns, water and smoke did 


- in their houses. 
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cause them much damage and inconvenience. 
It is estimated the total loss of the jewelers 
will not exceed $10,000. The loss to the 
building and the Ettlinger department store 
will probably reach $100,000. 











The Neft Jewelry Co., 1000 First Ave., i 
retiring from business in Seattle and is con- 
ducting a retirement sale at considerable re- 
ductions. 

One of the oldest jewelry establishments 
in the city, that of L. W. Suter, Inc., is dis- 
continuing business in Seattle. Mr. Suter 
has been in business here for 18 years, for 
the last 12 in his present location, 1115 Sec- 
ond Ave. Before locating here he was in 
business in Alaska. A sale now in progress 
shows discounts of considerable size on a 
variety of merchandise. Very good busi- 
ness on general merchandise has been ex- 
perienced since the beginning of the sale. 

Three jewelry establishments in the city 
have recently inaugurated the credit system 
Burnett Bros., who main- 
tain stores in Seattle, Tacoma, Everett, 
Portland and Chehalis, have adopted the 
system in all but the last-named shop. They 
have been established in Seattle for 25 
years. S. Burnett, manager of the Seattle 
store, reports a big increase in business in 
diamonds and watches as a result of the new 
method. Weisfield & Goldberg, jewelers, 
and D. Grinstein & Son are the other two 
establishments to adopt the credit house 
business. 

The jewelry store of Hardy & Co., 901 
Second Ave., in business here for 20 years, 
will remove about Nov. 25 to new quarters 
at Fifth Ave. and Pine St., the new center 
of the exclusive retail trade. A removal 
sale is now in progress. The new store will 
be approximately the size of the present shop 
and is now being remodeled and made into 
what it is reported will be one of the finest 
stores of the kind in the city. H.C. Hardy, 
who established the business here, was for 
years in the importing diamond business in 
New York city under the name of Lyon & 
Hardy, established in 1874, and their suc- 
cessors. 

The tendency of jewelers throughout the 
Pacific Coast during the past year has been 
to extend the credit system. Three Seattle 
houses have joined the ranks of the credit 
house business men within the last few 
weeks. Business in general is: showing con- 
siderable improvement, with some Christ- 
mas business already being done. Flatware 
as yet is forming the bulk of the sales of 
importance. Novelties in jewelry are still 
popular, particularly earrings, bracelets and 
fancy beads and pendants, but the big per- 
centage of this business is being done by the 
jewelry sections of the department stores. 

3eauty shops and millinery stores are mak- 
ing an effort to secure their share of this 
easy business by installing supplies of cheap 
novelties of this description. Semi-precious 
beads, silver mesh bags, earrings, bracelets, 
fancy cigarette holders and dinner rings are 
among the novelties and costume accessories 
that are selling well these days. Window 
decorations are already taking on the 


Christmas gift persuasion angle. 
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H. W. Kellersman, traveler for the Hoyt 
Jewelry Co., has departed on a month’s trip 
through Missouri and Kansas. 

A. Hermanes, Missouri representative for 
the St. Louis Jewelry Clock & Silver Co., 
will depart next week for Oklahoma. 

The Hess & Culbertson Jewelry Co.’s 
salesmen held their monthly meeting at the 
American Annex’ on Saturday, Nov. 10. 

Otto Borger, of Carrollton, Ill., was a vis- 
itor at the Hoyt Jewelry Co. and the Gut- 
freund-Arnold Jewelry Mfg. Co. last week. 

John B. Bolland, president of the Jno. Bol- 
land Jewelry Co., has moved from his Sum- 
mer cottage on the Meramac to his apart- 
ment in the city. 

George Quictmeyer, who withdrew from 
the Bolland Jewelry Co. some months ago, 
has again returned, taking charge of the 
jewelry repair department. 

‘Clarence Henry, silver plate buyer for the 
Jno. Bolland Jewelry Co., departed for 
Springfield, Mo., on Saturday, Nov. 3, to 
attend the dedication ceremony of the new 
mosque. 

Betty Friedlob, in charge of the stationery 
department of the E. H. Kortkamp Jewelry 
Co., was married recently to Alva Moog 
and has just returned from a four weeks’ 
trip to California. 

Jackson J. Hagen, of the Jno. Bolland 
Jewelry Co., returned from Washington, 
D. C., last week, where he attended the cor- 
nerstone laying of the George Washington 
National Memorial. 

The mother of Mrs. Jane Ruth, in the 
ring department of the Mermod-Jaccard- 
King Jewelry Co., died on Thursday, Nov. 8. 
She had come from her home in Peoria, IIl., 
to visit her daughter. 

The Chamber .of Commerce is to give a 
banquet in November to all the heads of 
establishments who have been in business 
over 50 years. The Mermod, Jaccard-King 
Jewelry Co. is included in this group. 

The Stange Co., who have occupied quar- 
ters on the second floor of the Dolph build- 
ing for several years, has leased the second 
floor of the Republic building, formerly oc- 
cupied by the Harris & Kober Diamond Im- 
porting Co. 

The following were visitors at the St. 
Louis Jewelry Clock & Silver Co. during the 
past week: Louis C. Rathbur, of Iowa; 
W. G. Myerley, Rich Hill, Mo.; Mrs. Kra- 
mer, of De Soto, Mo.; Crescent Jewelry & 
Loan Co., of Shreveport, La. 

3usiness conditions in St. Louis are im- 
proving. The wholesale jewelry business is 
25 to 30 per cent. better than at this time 
last year. Collections are fair. The retail 
trade is beginning to pick up and the re- 
tailers expect a good holiday business. 

Several thousand pieces of antique 
Georgian silverware, including masterpieces 
of some of the most famous silversmiths in 
England, Ireland and Scotland, have been on 
display in the rose parlor of the Buckingham 
Hotel. The collection is owned by Lemon 
& Son, of Louisville, Ky. ° 








Stanley Vanek has purchased the jewelry 
business of J. H. Kreckelberg, at Brainerd, 
Minn, 
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6 | Oo UP = Observe your own watch and note 
| how many times cach day you will 
find it in approximatcly this position, particularly 
when you are lounging in any other than an 


upright position. 


If your watch is adjusted in this position you can be assured 
that it will keep accurate ume. 
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Chicago Notes 





H. W. Sherrill, of Sinnock & Sherrill, 
left recently for the west and will be gone 
for two weeks. 

F. E. Quinn, of the Homan Silver Co., 
spent several days last week in Milwaukee 
visiting the trade. 

Dave Mylasky, silverware buyer for the 
Lewy Bros. Co. was home last week for 
a few days suffering from a severe cold. 

Louis Green, Chicago manager for the 
Charles E. Hancock Co., returned recently 
from the south, where he spent several 
weeks, 

“Dick” Spies, of Spies Bros., is spending 
10 days at Green Briar Country Club, near 
Lexington, Ky., resting and golfing with 
friends. 

Jake Levin, Chicago manager for L. Hel- 
ler & Son, returned last week from a trip 
through the east and a visit to their New 
York office. 

Armand PBayardi, of Bayardi Bros., 57 E. 
Jackson Blvd., spent the past week at his 
home on account of the serious illness of 
his son Robert. 

W. Merritt Hurlburt, of H. O. Hurlburt 
& Son, Philadelphia, spent the past week in 
Chicago visiting the markets and renewing 
old acquaintances. 

H. M. Stewart and Roy Jacobson, of the 
Alvin Silver Co., returned to their respective 
territories last week after spending several 
days at the Chicago office. 

Frederick Gottlieb, Republic building, is 
again able to attend to his duties after un- 
dergoing a minor operation at the St. Joseph 
Hospital a couple of weeks ago. 

Solomon Spitz, Santa Fe, New Mexico, 
accompanied by his daughter, spent a few 
days here last week visiting the markets on 
his way home from a two months’ visit in 
New York. , 


D. B. Felsenthal, of the Hart Jewelry 
Co, is making a three weeks’ trip through 
Iowa. L. C. Lossau, of the same concern, 
is also making a trip through Iowa and will 
be gone four weeks. 

H. A. Arens, Chicago manager; George 
Michalks, and L. M. Nystrom, of the Ameri- 
can Silver Co., returned last week from their 
respective territories and all report business 
good in those localities. 

Sol Lachman. Detroit, Mich., spent a few 
days in Chicago last week accompanied by 
his mother. Mr. Lachman just returned 
from Seattle, Wash., where he was called 
on account of the sudden death of his sister. 

Frank Boyden, of the Boyden-Minuth Co. 
Heyworth building, is confined to his home 





on account of a severe attack of grippe. 
Mr. Boyden is reported getting along nicely 
and is expected back to the office this week. 
Charles Gustafson, of the C. H. Knights- 
Thearle Co., was home for a few days last 
week on account of an accident his son suf- 
fered while playing football with the Senn 
High School team. Young Gustafson had 
his leg broken in three different places, 
which he has in a plaster cast and is con- 
fined to his home. 
desirable loca- 
and will open 
address within 


H. I. Jacobs has secured a 
tion at 1113% Argyle Ave., 
a retail jewelry store at that 
the next week or 10 days. Mr. Jacobs is 
well known to the jewelry trade, having 
served as a representative for Hamilton & 
Hamilton, Jr., for the past two years and 
previous to that time was associated with 
Chicago houses. 

Henry Agate, of the Bonner Mfg. Co., 
accompanied by his son, Jerry Agate, left 
last week for the south and Pacific Coast 
territory. They will spend the entire month 
of December in California to take care of 
holiday business. Jerry Agate has been as- 
sociated in the Chicago office of this con- 
cern with E. G. Adler, and this is his first 
trip to the Coast. 

Milton Shalowitz lost two sample cases 
of material one day last week when he left 
these in his car while he went in to call 
on L. Usselman, 3150 S. State St. A num- 
ber of thefts have been committed from 
cars in this section in the past few months 
and several of the jewelry salesmen say that 


“anywhere on State St., between 32nd and 


47th Sts., is a dangerous place to leave 
merchandise in a car unprotected. 

The Republic Merchants’ Association, Re- 
public building, held its annual Fall festival 
and dance last Thursday evening at the 
Rainbo Gardens, which was attended by 
over 1,000 tenants, and their friends. Over 
$1,500 worth of prizes were donated by 
members of the association and these were 
given away during the evening. William FE. 
Renich, retail jeweler, retiring president of 
the association, was presented with a beau- 
tiful ivory, silver-mounted gavel. H. E. 
Waldron, of the Schaffer Pen Co., retired 
from the office of vice-president, and James 
Panton, of Mabie Todd & Co., will serve 
his second term as secretary. Charles I. 
Herron was chairman of the prize commit- 
tee, and Clarence Olsen, of Olsen & Ebann, 
assisted in the arrangement of entertain- 
ments. A very happy and enjoyable eve- 
ning was spent by all who attended and 
another event of this kind is being looked 
for next year. 





Announcement was made last week by 
Spaulding & Co, 332 S. Michigan 
Ave., of the officers selected at the annual 
meeting held on Nov. 1. Of primary in- 
terest is the announcement that Henry 
C. Tilden was elected president to succeed 
Charles F. Green who has served in this 
capacity for the past 17 years. Mr, Tilden 
has been associated with Spaulding & Co. 
for the past 22 years. In 1905 he was made 
secretary and later was elected vice-presi- 
dent and director. Prior to his -association 
with Spaulding & Co. Mr. Tilden was asso- 
ciated with Tilden-Thurber Co., Providence, 
of which his father was president for many 
years. Mr. Tilden still retains his interest 
in that company. R. C. Lusk, who has 
been associated with Spaulding & Co. for 
more than 20 years and who has been secre- 
tary for several years, was elected vice- 
president to succeed Mr. Tilden and will 
continue to act as secretary until his suc- 
cessor has been chosen. Alfred K. Potter 
was elected as a member of the board of 
directors to fill a vacancy caused by resigna- 
tion. Chas. I. Green, who retires from 
active association in the business has been 
connected with Spaulding & Co. for the 
past 33 years, 16 years of which he acted 
as managing director of the Paris office and 
during the past 17 years has been president. 
Mr. Green came to Spaulding & Co. soon 
after the concern was incorporated in 1888. 

The 9th annual convention of officers 
and branch managers of the Olsen & Ebann 
Company was held in Chicago at the 
Congress Hotel, on Sunday, Nov. 4. In 
addition to the officers and department man- 
agers of the local store, the manager of 
each of the 15 branch stores was present 
as well as other employes from some of 


them, making a total attendance of 60. 
Excellent reports were made by all the 


managers and a very large business was 
predicted for the year. The entire day was 
devoted to talks and open discussions on 
subjects of vital interest to the business. 
The principal subjects that were discussed 
were those of collections, merchandising and 
advertising with all their ramifications. At 
noon lunch was served in the Walnut room 
and at 6:30 the banquet was given at the 
hotel. During both the lunch and dinner 
those present were favored by songs ren- 
dered by Julius Krenzke, manager at 
Racine, by Ben L. Steelman, manager of 
Kalamazoo accompanied by Mr. Ebann on 
the piano. On the table at the banquet was 
a Christmas tree with a branch to repre- 
sent each store and ribbons leading to the 
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place cards. After dinner the entire party 
proceeded to Bensinger’s Bowling Alley 
where teams made up of branch managers 
and representatives from the Chicago office 
competed. Monday was devoted to select- 
ing of stock by the branch managers while 
their wives enjoyed visiting the different 
department stores in the city. In addition 
to the Chicago representatives attending the 
conference and social events the following 
branch managers participated: A. L. Allie, 
Anderson, Ind.; J. A. Milligan, Aurora, IIL; 
(0. C. Criplean, Benton Harbor, Mich; 
Floyd Bone, Canton, O.; Miss Ida Keuhn, 
Evansville, Ind.; E. K. Thomas, Grand 
Rapids, Mich.; S. G. Wehrmeyer, Ft. 
Wayne, Ind.; B. L. Steelman, Kalamazoo, 
Mich.; G. W. Geary, Kokomo, Ind.; John 
Erickson, Michigan City, Ind.; Julius 
Krenzke, Racine, Wis.; S. E. May, Rock- 
ford, Ill.; A. H. Whiteside, Saginaw, 
Mich.; W. H. Miller, South Bend, Ind.; 
and Arthur Peters, Terre Haute, Ind. 

Fred Whitney, Columbus Memorial build- 
ing, returned last week from the southeast. 

H. L. Braude, of Emil Braude & Sons, 
is spending 10 days in New York and the 
east looking over the markets. 

Milton Hess, of the National Railway 
Time Service Co., left last week for the 
east and will be gone for a couple of weeks. 

Nathan Fuerth, of Theo. L. Stern Co., 
New York, spent the past week in Chicago 
calling on the trade on his way to the middle 
west. 

Phil Laks, of the Pennant Supply Co., 
New York, left last week for home after 
spending several weeks at French Lick rest- 
ing, and calling on the trade in Chicago. 

Louis Lyons, of the Lyons Mfg. Co., 
Providence, spent several days in Chicago 
last week calling on the trade and visiting 
with J. D. Posner, their Chicago repre- 
sentative. 

F. W. Hall, of W. R. Cobb Co., Paw- 
tucket, R. I., manufacturers of findings, 
spent several days in Chicago last week 
calling on the trade and visiting with friends 
on his way home from the middle west. 

Work has been started on the three-story 
building at the southeast corner of Hi-on 
and Fairbanks Sts. by S. Buchsbaum & Co., 
wholesale jewelers in the Capitol building. 
It will cost $75,000 and will be completed 
by February. 


C. M. Pfeiffer, 7 South Fifth Ave., La- 
Grange, one of Chicago’s resident suburbs, 
lost jewelry to the value of $1,500 one 
morning last week when burglars smashed 
a plate glass show window and escaped with 
one tray of jewelry. 

Alfred J. Moss, of the J. J. White Mfg. 
Co., left last Sunday night for Providence, 
to spend a couple of weeks at the factory 
getting his new Spring line. En route home 
Mr. Moss will cover his southern territory, 
arriving home the end of December. 

The second and final dividend of three 
per cent in the J. J. Maremont matter was 
paid last week to the creditors through the 
offices of Krauss, Goldman & Allshouse. 
With this final three per cent the total of 
28 per cent has been paid to creditors. 
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Ed. Brooks, of the M. F. Williams Co., 
left last week for Owensboro, Ky., to spend 
a couple of weeks with his sister. Mr. 
Brooks will leave his sister’s home to go 
to Providence, where he will spend three 
weeks getting his new spring line ready. 

R. J. Kennedy, of the Kennedy Bros. Dia- 
mond Shop, 434 Main St., Peoria, Ill., spent 
several days in Chicago last week pur- 
chasing merchandise and also selecting addi- 
tional new fixtures for their new store which 
was opened at this address early this Fall. 

A. H. Pishal, of the Keystone Watch 
Case Co., will make his initial trip for this 
concern through the middle west. Mr. 
Pishal has been connected with the Chicago 
office for this firm for some time, and his 
friends wish him success in his new under- 
takings. 

Herbert Rosengren, who recently pur- 
chased the retail jewelry store of Butler & 
Miller, Indianola, Ia., spent several days in 
Chicago last week looking over the markets 
and making Fall purchases. Mr. Rosengren 
was employed by this concern for many 
years before he succeeded them. 

Norton Zimmerman, who was arrested 
last August for robbing his employer, D. J. 
Fried, on the seventh floor of the Columbus 
building, waived examination on Friday of 
last week in the Harrison St. station, and is 
held to the grand jury under $10,000 bonds. 
J. Shinderman, who was charged with being 
implicated in the case, was discharged. 

Geo. Fisher, alias “George Brennan,” was 
returned to Chicago by the police and has 
been placed in the Joliet penitentiary, where 
he has commenced his term of 20 years. 
Fisher was picked up several weeks ago at 
the Jamaica race track in New York. Two 
years ago he was convicted to serve a sen- 
tence for his part in the Leroy Present rob- 
bery. He was released on a writ of 
supersedeas and ordered to appear for trial 
in October, but jumped his bond and dis- 
appeared. 


Among the visitors in Chicago last week 
looking over the markets and making holi- 
day purchases were: B. M. Judd, Colfax, 
Ill.; Paul Miller, of the Crescent Jewelry 
& Loan Co., Shreveport, La.; Jos. Saltz- 
stein, Milwaukee, Wis.; J. Cornell, Cornell 
& Ream, Belvidere, Ill.; Mrs. C. L. Craw- 
ford, of Chas. L. Crawford, Peoria, IIl.; 
E. C. Lay, LaPorte, Ind.; Henry Krauss, 
South Bend, Ind.; O. B. Feuerstein, of 
Kopp & Feuerstein, Cleveland, O.; F. P. 
Hewes, Beloit, Wis.; John F. Schweiger, 
Flora, Ind. 

The Manufacturing Jewelers’ Association 
held a regular monthly dinner and meeting 
at the Hamilton Club on Tuesday night of 
last week. No business of importance came 
before the meeting but a very pleasant evening 
was spent at dinner and there were several 
short talks by different members. The speaker 
of the evening was Major Schroeder, a well- 
known aviator who entertained those present 
by reciting many of his thrilling experi- 
ences in the air, especially about the time 
he made the first altitude record of 38,180 
feet, passing from 70 degrees above zero to 
60 degrees below. 

A business conference of gold-filled watch 
case manufacturers was held in this city at 
the Drake Hotel, on Wednesday and Thurs- 
day of last week, which was attended by the 
following representatives: Al. Dueber, of 
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Dueber Watch Case Mfg. Co.; John W. 
Sherwood, of the Solodarity Watch Case 
Co.; Fred Hyatt, of the Keystone Watch 
Case Co.; Harry Stegeman, and Percy 
Savery, of the Wadsworth Watch Case Co.; 
W. W. Starke, of the North American 
Watch Case Co.; George E. Fahys and F, 
C. Beckwith, of Joseph Fahys & Co.; O. A, 
Stark, of the Star Watch Case Co., and 
E. E. Edelstein and Sol Eppenstein, of the 
Illinois Watch Case Co. 

Wm. F. Hackett, Rochelle, IIl., notified 
the Pinkerton detectives of Chicago that on 
the morning of Nov. 5 two men entered his 
store and asked him to examine a watch. 
While he was looking at the watch they 
ordered him to “stick his hands up.” 
Hackett was slow in complying with their 
request and commenced to call for help, 
The bandits started to leave the store when 
one of them instructed his pal to take a shot 
at him. The bullet struck one of Hackett’s 
left ribs, which deflected and came out of 
his arm, causing only a flesh wound. The 
bandits ran out of the store to the next 
corner, where they entered a large touring 
car which was occupied by two other men. 

Fitzpatrick & Kouske is the name of a 
new retail concern that has opened in suite 
210, State-Lake building, 190 N. State St. 
James W. Fitzpatrick, one of the members 
of this concern, was connected with I. C. 
Newman for the past 10 years, and prior 
to that time was with C. D. Peacock, Inc, 
and is well and favorably known to the en- 
tire trade of Chicago. Jos. Kouske, one 
of the partners, has never been identified 
with the jewelry business, having been con- 
Their suite consists 
of three rooms, one of the smaller rooms is 
used as an office and the other room is fitted 
up for a private diamond office. The large 
room is used for salesroom and is fitted 
up with a beautiful mahogany horseshoe 
case. Both windows are fitted up with ma- 
hogany window cases resting on_ tables. 
Beautiful mirrors and paintings help to dec- 
orate the walls, and blue velour drapes grace 
the doors. The floor is fitted up with a 
blue carpet and chairs and end tables help 
to give the shop a very attractive appear- 
ance, 

At the end of the eight series of games 
played by the Chicago Jewelers’ Bowling 
League, at Bensingers’, Monroe St., bowling 
alleys, the team representing C. Borchers & 
Son are in the lead with 20 games won and 
four lost. The teams representing A. Quint 
& Co. and. A. C. Becken & Co. are tied, 
with 16 games won and 8 lost. R. W. 
Anderson Co. follow next, with 14 games 
won and 10 lost; Otto Young & Co., 13 won 
and 11 lost; Norris, Alister-Ball Co., 12 
won and 12 lost; F. H. Noble No. 1, 4 won, 
20 lost, and F. H. Noble No. 2, won 1, lost 
23. The highest score made by individuals 
in three games was: Hilfer (A. C. Becken 
team), 614; Borchers (C. Borchers & Son), 
613, and Bauer (Norris, Alister-Ball team), 
597. The highest individual single game 
score was made by Wiler (W. R. Anderson 
team), 246; Krischke (C. Borchers team), 
242, and Lund (A. C. Becken team), 236. 
The highest team series, for three games, 
was Becken, 2,664; Borchers, 2,639, and An- 
derson, 2,549. The highest team single game 
score was made by Borchers, 949; Becken, 
936, and Quint, 901. 
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Henry Wagner, of the Western Clock 
Co., La Salle, Ill, called on the trade in 
Milwaukee during the past week. 

O. L. Glahn, manager of the National 
Jewelers’ Supply Co., of Milwaukee, is 
making his last trip of the present year, 
through southern Wisconsin. 

F. Quinn, of the Homan Mfg. Co., Cin- 
cinnati, was in the city for a few days, and 
took occasion to attend to business with 
several local jewelry jobbing concerns. 

A. C. Kuesel, of Kuesel Bros. Co., Mil- 
waukee, has returned from a business trip 
through northern Wisconsin, where he found 
conditions in the jewelry business to be 
very good. 

Edward M. Wals, of the Reliance Silver 
Co, has recovered from a few days illness 
which confined him to his bed. He is now 
again performing his duties at the offices of 
the company. 

O. B. Lindner, New Holstein, Wis., has 
again appeared in Milwaukee after a long 
absence. His many friends among the 
wholesale and retail jewelers of the city, 
were glad to see him. 

A. C. Kuesel, of Kuesel Bros., together 
with Mrs. Kuesel, spent several days of 
lat week in Chicago, where they were 
the guests of F. E,. Bleuher, western man- 
ager for the Gilbert Clock Co. 

Various Milwaukee watch and _ clock 
dealers were visited by J. A. Smellie, of 
the Ingersoll Watch Co., during his recent 
stop in Milwaukee. Mr. Smellie states 
that conditions generally in the jewelry 
business are good. 

Fred Fraley, of the Daley Drug & Jewelry 
Co., of Wisconsin Rapids, made a combined 
business and pleasure trip to Milwaukee 
during the week. Mr. Fraley called on vari- 
ous jewelers and also spent several days 
vacationing. The trip to Milwaukee was 
made by motor. 

Alterations are being made in the silver- 
ware at Goldman’s jewelry store, Milwau- 
kee, in order to provide adequate space 
for an enlarged stock. The repair depart- 
ment is being moved to a more suitable part 
of the establishment, and other minor 
changes are being made. 

Archie Tegtmeyer, Milwaukee jeweler and 
active in civic life of the community, has 
again been selected as chairman of the Mil- 
waukee Father and Son movement which is 
planned to bring fathers and sons together in 
an effort to cultivate closer association and 
4 greater degree of friendly comradship. 
Jack R. Montgomery, sales representa- 
tive of the Reliance Silver Co., of Milwau- 
kee, is making a trip through northern Wis- 
consin. Reports received at the home office 
of the company indicate that conditions in 
that part of the State are quite good, and 
are expected to improve in the immediate 
luture, 

Rapid strides in business are reported by 
Kuese Bros., whose records for the first 
‘months of the year show increases in 
‘xcess of sixty per cent over the corre- 
‘ponding period of last year. So far 
November, 1923, bids fair to exceed Novem- 

t, 1922, by an even greater margin, and 
members of the firm hope to break the 
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record established in 1920, the previous 


banner year of the firm. 

F, W. Griffin, Waupun, Wis., has come to 
Columbus, Wis., where he has leased a part 
of the Ziegler building and will engage in 
the retail jewelry business. Fixtures and 
display cases are being installed and Mr. 
Griffin plans to carry a complete line of 
jewelry, silverware and optical goods. In 
addition to retailing Mr. Griffin will also do 
watchwork and general repairing. 

During the first 10 months of 1923 the 
business of the David Goldman, Inc., 
jewelry store, Milwaukee, has been increased 
more than 70 per cent. over the corre- 
sponding period of last year, according to 
H. S. Lewis, treasurer of the firm. The 
business volume of the company has been 
practically trebled since its reorganization 
18 months ago, according to Mr. Lewis. 

Louis Burmeister, secretary of the Mil- 
waukee Philatelic Society, has been ex- 
tremely busy this week in addition to his 
duties at E. H. Warnke & Co., owing to 
the sessions of the Wisconsin Chapter of 
the American Philatelic Society held here. 
Mr. Burmeister devotes much of his time 
away from the jewelry business to his stamp 
and coin collection, which is one of the finest 
in this part of the country. 


Ben Ehde, for a number of years engaged 
in the manufacturing jewelry business in 
Milwaukee, formerly at 12th and Walnut 
Sts., later in the Berlin Arcade building, 
and more recently on 15th St., has left for 
an extended vacation trip to the Pacific 
Coast. Mr. Ehde is planning to spend at 
least a part of the Winter in California for 
a complete rest from active application in 
the jewelry business during the past few 
years. 


Contractors obstructions partially block 
the entrance of the A. F. Puls jewelry store 
at Milwaukee, and shut out most of the 
daylight from the place, but most of the 
regular customers are finding their way 
into the shop, judging by business figures 
for the past months submitted by members 
of the firm. Four additional stories are 
peing added to the Medford hotel building, 
on the ground floor of which the Puls store 
is located. 

Plans for a Dollar Day, Suburban Day, 
Christmas Opening and Shop Early cam- 
paign have been outlined by jewelers and 
other progressive merchants of La Crosse, 
under the direction of the merchants’ bureau 
of the Chamber of Commerce. Monthly 
meetings will be held during the Winter 
and Spring at which various merchandising 
events will be discussed and plans laid to 
carry them out at intervals. The Winter 
carnvial which was put on last year to at- 
tract people from the trade territory to La 
Crosse will be abandoned this Winter, the 
bureau has decided. 

Milwaukee jewelers are patiently await- 
ing the resumption of greater business ac- 
tivity. While no large amount of business 
has been done since the setting in of cooler 
weather, both wholesalers and retailers are 
fairly satisfied with the present conditions, 
feeling that it is only a matter of a short 
time until the holiday business gets under- 
way. At the present time the retail busi- 
ness shows no substantial increase in sales 
over the preceding week or two, but the 
jobbers report a gradual increase in the 
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number of advance orders coming in from 
the retailers. The general outlook is most 
optimistic, according to leading local 
jewelers, 

Many less familiar faces are beginning 
to appear at the Milwaukee wholesale 
jewelry houses, with many retailers from 
more remote parts of the State beginning to 
come in to do their holiday supply buying. 
All look forward to a record Christmas 
season for the jewelry trade. Among those 
who visited the local jobbers during the 
past week are: Henry Bayer, Whitewater, 
Wis.; J. R. Brushert, Wausau, Wis.; E. 
Starkey, Waterford, Wis.; William F, Not- 
bohm, Oconomowoc, Wis.; J. Brehely, of 
Cudahay, Wis.; Estberg & Sons, of Wau- 
kesha, Wis.; J. L. Sieger, of Racine, Wis.; 
Salick Jewelry Co., of Watertown, Wis.; 
and B. Panik, of Cudahay, Wis. 

Burglars smashed the large plate glass 
window in the front of the jewelry store 
of Philip Schwartz, Plymouth, Wis., early 
one morning recently and escaped with dia- 
monds, watches, etc., valued at $500. The 
hour of the burglary has not been exactly 
determined, but several persons living nearby 
heard noises early in the morning which they 
believed were caused by the burglars. No 
trace of the burglars was found when the 
robbery was discovered at 6 o'clock in the 
morning. The police found a heavy iron 
pipe on the sidewalk in front of the store. 
The show window glass had been shattered 
and all articles in the window within reach 
of the aperture had been removed. Accord- 
ing to an inventory made by Mr. Schwartz, 
the loss consists of eight diamond rings, six 
or seven wrist watches, and two 19-jewel 
South Bend watches. In addition, Mr. 
Schwartz also suffers the loss of the plate 
glass window, which means an additional 
$150. The work may or may not have been 
the work of an expert. It is pointed out 
that only a daring thief would break a plate 
glass window with a piece of pipe, taking 
a chance on getting his loot and making a 
getaway before the noise would arouse 
neighbors. On the other hand, the merchan- 
dise in the window must have been “spotted” 
by one who knew values, as the thief made a 
selection of the most valuable jewelry in 
the window, although having to work rap- 
idly in making his selections. Thus far 
there has been no trace found of the 
burglars or the jewelry stolen. The piece 
of pipe is the only clew left by the 
burglars. Mr. Schwartz carried no burglary 
insurance on the merchandise, it is reported, 
and the loss of that and the plate glass win- 
dow brings the total to a considerable figure. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Nev. 10, 1923 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.... $836,450.77 
Gold bars paid depositors............. 93,291.93 
TOU ewe nen Keno cweeeeewaneee $929,742.70 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date Exchange 
NORE Discaidcavnsntceedeoteceianenes $259,553.64 
OO Disacenerecetwedsededwerseeade 185,898.44 
i a Ke¢enaecendeeaes 119,053.72 
i CA ea oe ee 159,618.80 
PO kihbee KeeenReawseCedawtaae 112,326.17 

EER RESE ii AEE ES Cpe EETO LEE. $836,450.77 
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Max Schoemann is back from a success- 
ful southern trip. 

Jack Monasch, in the south for Samuel 
H. Friend, reports that business is very good. 

Lee Myers and Harry Harris, of the R. & 
L. Myers Co., are on the road and report 
business to be very good. 

A. J. Francis, manager of the Morgan & 
Allen Co., has been visiting southern Cali- 
fornia, on a business trip. 

J. H. (Jess) King and Mrs. King have 
returned from a very enjoyable visit to Los 
Angeles, which was also profitable. 

Herbert Weinshenk, wholesaler of 704 
Market St., has returned from what he states 
was a very good three weeks in Los Angeles. 

Isaac Miller, 251 Kearney St., has sold 
out to Emil Staadecker. Ill-health is stated 
to be the cause of his withdrawal from 
business. 

Al. G. Benard made a rush trip south, at 
the urgent request of some of his customers. 
It is reported that this met with very grati- 
fying results. 

E. C. McKeen, Coast manager for the 
Waltham Watch Co., left, early in Novem- 
ber, for an extensive trip through the Pa- 
cific northwest. 

Castagnetto & Matteucci, jewelers of 229 
Columbus Ave., have dissolved partnership. 
Rocco Matteucci, one of the partners, is 
continuing the business. 

Adolf Kosches, diamond importer of San 
Francisco and Los Angeles, is back in town 
from Europe, and is receiving a very cordial 
welcome from the trade. 

William Davidson is in the south with 
Clyde J. Shoenfeld, who has been making 
that territory for Mr. Davidson, and will 
make the San Joaquin Valley, on his way 
home. 

The trade learned with regret that Earle 
Marks, Modesto, Cal., jeweler, was injured 
in an automobile accident, a few days ago. 
According to latest reports, Mr. Marks is 
recovering. 

The recently organized firm of Kielty & 
Beard, doing business in the Howard build- 
ing, is forging ahead satisfactorily, according 
to Joe Kielty. Stanley Beard is in southern 
California, calling on the trade. 

C. G. Benny, of the Dawkins-Benny Co., 
Honolulu (T. H.) accompanied by Mrs. 
Benny, sailed late in October for the Islands. 
3efore their departure they spent a week in 
San Francisco, en route from the east, where 
they passed several weeks. 

Manufacturers’ travelers here recently in- 
clude: Alfred Nathan, of Henry Baschkopf, 
New York; Alex. Feldenheimer, of Felden- 
heimer & Jacoby, New York; Jack Hoffman, 
of Hoffman Bros., Inc., New York, and 
Robert E. Kehl, of F. H. Noble & Co.,, 
Chicago. 

Morris Mayer has just left for three 
weeks in the southern territory, in the in- 
terests of his firm, Mayer & Weinshenk. He 
is accompanied by William Hyde, one of 
their travelers. Sydney Weinshenk, of the 
same firm, has returned from a 10 weeks’ 
trip through the Pacific northwest. 

Joseph Gutwirth, of Spitzel, Wallman & 
Gurwirth Bros., diamond importers, is here 
from headquarters of the firm in Antwerp, 
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to visit his resident partner, Jean P. Spitzel. 
Mr. Gutwirth has spent some time in Los 
Angeles and is now with Mr. Spitzel at the 
San Francisco offices, 704 Market St. 

Business conditions, in the Sacramento 
Valley, agreeably surprised Horace H. Al- 
len, Pacific Coast manager for the Oneida 
Community, Ltd., when he visited that sec- 
tion of the State a few days ago. In spite 
of a certain amount of hard luck which the 
farmers have experienced, Mr. Allen found 
business good, and decidedly ahead of last 
year. 

The T. J. Bruner Co. has given up its 
offices at 704 Market St., and the firm of 
Levy & Cresalia has added the space to its 
offices, which are adjoining. Emanuel Levy 
stated that they needed more room. The 
addition gives Levy & Cresalia doors on 
two corridors. William B. Wood, local 
manager for the T. J. Bruner Co., spends 
almost his entire time on the road. 

Visiting jewelers calling on the San Fran- 
cisco trade during the past few days include: 
L. A. Peck, Merced; C. P. Jacobs, Vallejo; 
C. H. Badgley, Sisson; Geo. C. Wilkins, Red 
Bluff; Ernest Mueller, Eureka; Marc 
Lichtenstein, of the Lichtenstein Co., Inc., 
Bakersfield; J. W. Babcock, Sacramento; 
Harold Hartung, Grass Valley; August Sei- 
bak, Pittsburg, Cal., and Albert Hansen, 
Seattle. 

The warm weather, combined with the 
haste he made in transacting his business, 
caused Louis Ostby to have an illness which 
confined him to his room at the Hotel Alex- 
andria, Los Angeles. He says that, while 
there, he would have had nothing to do but 
worry regarding his wife and infant son, 
here, had it not been for some other members 
of the trade from 704 Market St. Instead 
of playing the role of Job’s comforters, they 
carried so much optimism to Mr. Ostby, that 
he was well in a few days. 








J. R. Lucas, Platte City, Mo., and V. W. 


Huffman, Herington, Kans., were recent 
visitors in Kansas City. 

E. W. Locke, traveler for the Hoefer 
Jewelry Co., was married recently to Mrs. 
Patti Gage, of Wichita, Kans. 

Ired Stoneham, formerly with the Gor- 
don Jewelry Co., St. Joseph, Mo., is now 
with H. F. Shomo, wholesaler, Kansas City. 

N. S. Larsen, La Junta, Colo., stopped 
at Kansas City on his way home from a 
visit with relatives in Elgin and Joliet, 
Illinois. 

Harry Toub and son, Harold, have 
opened a jewelry and optical store at 1227 
Grand Ave., under the n@me of the Toco 
Jewelry Co. 

J. George Garnier, Kansas City, Kans., is 
continuing his closing out sale, planning to 
retire from the retail jewelry business be- 
cause of ill health. 

Ray Gardner, formerly with the Her- 
rington Jewelry Co., Kirksvilie, Mo., has 
opened a retai! store at Marceline, Mo. 
This is the fourth retail jewelry store for 
Marceline. 

T. A. Agnew, of the New Haven Clock 
Co., was a recent visitor in Kansas City, 
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reporting that business was good, and that 
he saw no adverse sign against excellent 
trade for the Winter. 

Fred Nieman, an old-time traveler in this 
district, whe for the past several years has 
carried a trunk from which he delivered 
to the retail trade, has sold out his stock, 
and is at present taking life easy in this 
city. 

A. Fasenmeyer, Kansas City, Kans., has 
completed the installation of a new front 
for his store, and has remodeled the in- 
terior. The store is now in bright and 
convenient condition for the holiday trade, 

A storeroom at 102 E. 10th St. in the 
Title building has been subleased to F. W, 
Grover, a jeweler, for five years at an 
annual rental of $4,200. The room has a 
16-ft. frontage on 10th St., and is 31 feet 
deep. 

J. W. Brown and Mrs. Brown, Marshall, 
Mo., were in Kansas City recently. Mr, 
Brown, who had maintained a bench in a 
residence district of Marshall for several 
years, has opened a retail store in the down- 
town section. 

C. C. Hoefer, formerly in  wholesalk 
jewelry here, and Mrs, Hoefer, are spend- 
ing a short time in Kansas City, between 
residences in other places. They have re- 
turned from their Summer cottage at Plum 
Lake, Wis., and will soon go to Florida 
for the Winter. 

J. L. Potts, the oldest jeweler in Mis- 
souri in point of continuous activity, was 
in Kansas City the past week on one of 
his regular trips. He has operated a 
jewelry store at Marceline, Mo., since 1888. 
Mr. Potts is 83 years old, but still energetic 
and alert. Lute Potts, a son, formerly 
operating the Potts Jewelry Co., Marceline, 
sold this business a year ago to Henry 
Brown, and now has an office with H. F, 
Shomo, wholesaler, Boley building, where 
he is clearing the remainder of his stock 
at retail. 

Will Hoefer, well known by retailers for 
many years through his connections with 
Kansas City wholesale houses, is now with 
H. F. Shomo, wholesale jeweler, Boley 
building. Mr. Hoefer took a Icng vacation 
this Summer, and spent it supervising the 
erection of his new heme. He _ succeeds 
at the Shomo establishment, George Hale, 
who is now with the new material depart- 
ment recently installed by Abraham J. 
Cutler, Detroit. Albert Kline and Donald 
Peterson are two others from Kansas City 
now with the Cutler company. 








Cleveland 


A. S. Bower, factory manager of the 
Webb C. Ball Co., has just returned from 
a trip through the east and reports business 
very good. 

I. H. Denton, vice-president of the Webb 
C. Ball Co, is on a hunting trip ™ 
northern Canada for two weeks. Frank H. 
Bromley has recently joined the sales force 
of the company. 

The Spencer Jewelry Co., Dayton, 0, 
recently leased a three-story building 4 
16-18 N. Main St. for 20 years. Sections 
of the two upper floors are used by the firm 
but no alterations or improvements af 
planned at this time. 
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George F. Blakeslee has transferred his 
headquarters to 606 Title Guarantee building. 

Nate Feder, El Paso, Tex., formerly in 
business in Los Angeles, was here for a few 
days recently. 

Mrs. C. J. McCormick, Redondo, has re- 
turned home after a visit of two months 
with friends in Cleveland, O. 

Mrs. T. L. Combs, wife of a prominent 
jeweler of Omaha, Nebr., has returned home 
after visiting here about a week. 

C. E. Linton, watchmaker, recently in 
roon 606 Title Guarantee building, has 
moved to room 301 Jewelers’ building. 

S. L. Harrison has opened a shop at 707 
W. 6th St. and will confine his business to 
wholesale buying and selling for cash only. 

Edward Peterson moved-on the night of 
Oct. 30 to his new location at 719 W. 3rd 
St., where he is now fully settled and doing 
business. 

Clarence H. Blake, of the diamond de- 
partment of Brock & Co., is and has been 
for the last six weeks serving as a juror in 
the Superior Court. 

C. E. Marliave, field secretary of the Cali- 
fornia Gold and Silversmiths’ Association, 
has been spending some time in this section 
of the State recently. 

S. P. Dayton, 714 Title Guarantee build- 
ing, has just installed an electric clock sys- 
tem in the Alexandria Hotel, one of the 
largest hotels in the city. 

Wright, Campbell & Ginder, 707 W. 7th 
St., have established a finely uniformed col- 
ored footman wearing the firm’s monogram 
in gold braid, in front of their store. 

H. E. Middlesworth, recently from Kansas 
City, Mo., where he was for six years with 
the Jaccard Jewelry Co., has taken a position 
in the silver department of Montgomery 
Bros. 

When Lonnie Feagans returned from a 
hunting trip in Big Bear Valley a few days 
ago he brought back the limit of ducks al- 
lowed by law and distributed them among 
the men in the store. Needless to say, they 
were appreciated. 

S. S. Florsheim, of the Richelieu Pearl 
Co, was here recently, as was also J. L. 
Hagy, with a display of these pearls, which 
was seen at Brock & Co.’s. Mr. Hagy made 
his headquarters while here with the Berson- 
Measer Jewelry Co., distributors. 

Roessel & Clark, 901 Brack Shops, have 
just installed another showcase to provide 
space for the new goods they have been re- 
ceiving lately. They report that their busi- 
ness is growing and that they already feel 
the impulse of the coming holiday trade. 

Jesse Measer, of the Berson-Measer 
Jewelry Co., 403 Jewelers’ building, is start- 
ing on a northern trip, expecting to be gone 
four weeks, He only recently returned from 
trip through the southern part of the 
state, and reports having done very good 
business, 

Frank J. Maguire, formerly manager of 
the silverware department of Feagans & Co., 
but during the past six years with Shreve 
‘Co, San Francisco, has accepted a posi- 
ton with Wright, Campbell & Ginder and 
will have the management of the silverware 
business of this new firm. 





THE JEWELERS’ 


George E. Smith, representing the Key- 
stone Watch Case Co., who was here a few 
days ago, was on the street at 5th and 
Broadway when a collision of a police patrol 
wagon and a fire engine occurred there. He 
helped to extricate a fireman and three others 
seriously injured. The fireman died a few 
minutes later. 

The Donavan & Seamans Co. has added 
to its force the following sales people: Miss 
G. Evans, Miss Boyd, Miss Christensen, 
A. B. Ayers and P. M. Coleman. Miss 
Christensen was with S. Nordlinger & Sons 
for 20 years. Mr. Ayers comes from Den- 
ver, where he was with the well-known 
house of Boyd Park. 


Otto Boss, formerly manager of the Los 
Angeles office of A. I. Hall & Son, and re- 
cently in San Francisco, was married a few 
days ago to Mrs. McClintock, widow of 
John O. McClintock, 6774 Hollywood Blvd. 
Mr. Boss will, it is understood, take charge 
of the business of the Hollywood store, which 
Mrs. McClintock operated after the death 
of her former husband. 

Among the out-of-town jewelers who have 
been here recently are W. C. Guerth, Red- 
lands; E. L. Tiffany, Taft; A. Springborg, 
Fresno; Geo. Bower, Upland; Dr. Whited, 
of Whited & Williams, Visalia; C. W. Mid- 
dleton and Earl M. Wilkinson, Pomona; 
T. S. Lailey, El Monte; A. J. Dutton, Ana- 
heim; L. E. Hendrickson and John Parker, 
Huntington Beach; H. C. Bilger, Venice; 
M. A. Stalmer, Fullerton. 


M. V. Banneville, a graduate of the French 
Art Academy, Paris, who has had 20 years’ 
experience as a designer in some of the 
most exclusive jewelry houses of Europe 
and America, has been secured by Brock & 
Co. to head their designing department. Be- 
ing of French birth he left New York, where 
he was employed at the outbreak of the re- 
cent great war, and returned to fight for his 
native country. He was wounded twice and 
gassed twice during his service. Recently he 
has been with Shreve & Co., San Francisco. 

Two unmasked bandits entered the store 
of Nathan Heldman, 1619 Sunset Blvd., re- 
cently and after warning Mr. and Mrs. Heid- 
man to “act natural” so as not to attract 
attention from passers-by, coolly rifled a 
showcase of diamonds and other jewelry 
valued at about $2,000. One of the men then 
tore a diamond engagement ring from Mrs. 
Heldman’s finger and took $85 from the 
cash drawer. With a gun trained on Mr. 
and Mrs. Heldman the bandits threatened 
them with death if either did anything to 
attract attention and both escaped by a rear 
door. One of the men was cross-eyed and 
the other had a flowing blond mustache. It 
is hoped that they will be identified and cap- 
tured on account of these peculiarities. 

Steps just taken here to provide for the 
examination at the Arcade Post Office of 
all mail that has the appearance of possibly 
containing dutiable merchandise revealed the 
fact that treasury and customs agents dis- 
tributed across the country from the At- 
lantic to the Pacific are hot on the trail of 
smugglers who are attempting to avoid pay- 
ment of duties on diamonds and other jewels. 
While federal officials are reluctant to dis- 
cuss the reports it is admitted that a group 
of New York men are under suspicion. One 
of these officials virtually admitted that he 
was convinced that the operations of these 
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men reached Los Angeles. Under arrange- 
ments made between the treasury and post- 
office departments mail suspected of contain- 
ing dutiable merchandise can now be ex- 
amined in the absence of the addressee. 
Heretofore the inspectors have had to wait 
till the addressee was present. The practice 
here has been for the postmaster to deliver 
mail presumed to be dutiable to thé customs 
inspector’s office, a considerable distance 
from the postoffice. This involved double 
transportation and inconvenienced the ad- 
dressees. It also subjected the mail to the 
risk of attack by robbers who would soon 
learn that thousands of dollars’ worth -of 
goods might be being transferred daily> This 
system has been changed and more security 
is felt. 











TRADE CONDITIONS 
Repeat and fill-in orders have begun being re- 


ceived by the local jobbers. According to them 
this indicates a healthy condition with the retailers. 
One cause for these orders is the fact that Indiana 
retailers did not stock up as heavily with holiday 
goods as distributors expected them to. Instead of 
carrying heavier holiday stocks than last year, as 
confidently was expected, the retailers held their 
purchases to about the volume of last year. Christ- 
mas buying has begun to some extent and this is 
causing some items to be depleted below the point 
the retailers wish, with practically seven weeks yet 
to go. The demand in the country communities is 
fair in spite of agricultural conditions. Corn, of 
which there was a good crop, is much higher in 
proportion than wheat and the largeness of the crop 
has created some temporary prosperity among the 
Hoosier farmers. The situation in industrial cities 
is easing off a little, due to seasonal influences, but 
retailers say their volume is showing no effects. 





Herman W. Schaefer has 
jewelry store at 2871 Clifton St. 

A plate glass window in the establishment 
of the South Bend Loan Association, operat- 
ed by A. L. Barr, at South Bend, Ind., was 
broken recently and a thief grabbed a hand- 
ful of imitation diamond rings and several 
cheap gold plated pencils. Mr. Barr said 
the value of the loot would not exceed $5. 

One hundred and twenty-five members 
and 17 guests of the Mishawaka (Ind.) 
Woman’s Club enjoyed one of the most 
novel entertainments of recent years at the 
public library auditorium at the general 
meeting recently. On this occasion J. Smith 
Damron, “The Potter Craftsman,” appeared 
in “The Potter and the Clay.” Mr. Smith 
not only gave a very educational and in- 
teresting talk on pottery and chinaware, but 
made pottery on a potter’s wheel, shaping 
and molding beautiful.vases, water jars of 
former days, jugs and other things of clay 
with his deft fingers. He also showed a fine 
line of American chinaware. While he was 
molding his vases he told humorous stories 
and recited poetry. He made a plea for 
American-made goods and advised the 
women to patronize their own home stores 
and gave an educational talk on decorated 
china and told how to distinguish hand paint- 
ed china from that colored by transfers and 
other processes. 


opened a 








The L. Block Jewelry. Co., Milwaukee, 
Wis., has sold its stock to the Henry L. 
Tanezer. Go. 
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Kawneer 





SOLID COPPER 


STORE FRONTS 


These tests show the 
essentials of a correcl 
plate glass settling 


Plate glass vibrates. It also bends. 


Strike your knuckle against a large 
plate of glass and you will hear it vi- 
brate. Watch it on a windy day and you 


an 28 =, can easily see the glass bend under 
ven A A wind pressure. 


in the _ resilient, 
spring «rip of Kaw- 


mcer Store Front Plate glass is brittle. When it is held 
eo gte, Tne in a tight, rigid grip, vibrations from 
street cars, busses, ect. and bending 
under wind pressure frequently cause 


breakage. 


Kawneer Resilient Store Front Con- 
struction holds glass between two 
spring faces so that the vibration waves 
pass out thru the edges of the glass in a 
natural way. This spring-like resiliency 
also permits the glass to rock on its 
base when bent under wind pressure, 
eliminating the danger of breakage. 


This feature of resiliency has been 
provensuccessful in more than 260,000 
Kawneer Store Fronts. You will find 
them on most business streets. 


Becuuse of the re- 

in "Kawneer Com If you plan to build or remodel let us 
when’ "bowed. unde? send you our Book of Designs showing 

a large number of successful types of 
Kawneer Resilient Store Fronts. We 
also should like to show you how a 
Kawneer Store Front will pay your 
rentforyou. Your request will bring 


both books promptly. 





THE 


Kawneer 


COMPANY 
NILES MICHIGAN 





Sectional view (ac- 
tual size) of Kaw- 
seer Resilient Sash 
showing how rugged 
strength is combined 
with spring-like grip. 
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Joseph B. Gerwe and Sol Wettstein, of 
Frohman & Co., are making their territory 
in Ohio and Indiana. 

WwW. F. Schumer, of the Schumer Bros. 
Co. Walsh building, is again at his desk 
after making a tour of Texas. Mr. 
Schumer reports that the jewelry business 
seems to be prospering. 

O. K. Stewart, of A. Graves Co,, 
Memphis, Tenn., was in Cincinnati visiting 
among other places Frohman & Co., in the 
Harrison building. J. J. Davis, of Jackson, 
0., also visited the Frohman company. 

Suit for divorce and custody of. their 
two children was filed in the Hamilton 
Covnty courts by Mrs. Mayme Shepard 
Frommeyer against Raymond J. Frommeyer, 
secretary and treasurer of the Klein 
Brothers Co. Andrews building. . Mr. 
Frommeyer has not filed an answer as yet. 

A. S. Workum, diamond cutter of Cin- 
cinnati, has established relations with a new 
organization that has started looking for 
diamonds in British Guiana. A majority 
of the gems that are mined by the new 
concern will be shipped to Cincinnati for 
the local and surrounding market. Mr. 
Workum was advised this week that pros- 
pectors have already reached their destina- 
tion. 

Lawrence B. Herschede, secretary of the 
Frank Herschede Co., 124 E. 4th St. is a 
candidate for member of the board of di- 
rectors of the Business Men’s Club, this 
city. He is one of a field of eight, half 
of whom will be selected for office at the 
annual meeting of the organization, Nov. 
13. This election usually is made a whirl- 
wind affair and brings out a majority of 
the membership. 

Race St. above 5th St. assumed a 
brighter luster Saturday evening at the 
opening of Budford’s new jewelry estab- 
lishment on the ground floor at 508 Race 
St. The company has been doing business 
on the second floor of the Excelsior build- 
ing which is at that address but saw fit to 
change the location by putting the business 
on the ground floor. The store was highly 
bedecked with flowers and was visited by 
a great many persons. The Budford com- 
pany specializes in selling jewelry on time 
payments, 

Toplits & Harding, of 172 Jackson Blvd., 
Chicago, and 522 Fifth Ave., New York 
tity, have offered a reward of $1,000 for 
ny information leading to the recovery of 
the stelen jewelry which consisted of plati- 
ium, ring mountings, bracelets, barpins and 
ither conceptions. The Pinkerton Detec- 
lve Agency is conducting its separate 
‘arch for the thieves and also is acting in 
‘onjunction with the local authorities. 
With the finding of the trays and sample 
fases it is expected that there will be 
urther developments leading to the arrest 
f those responsible for the robbery. 

E. C. Brunst, who for many years was 
at the head of the collection department 
f the Cincinnati Credit Men’s Association, 
Snow at the head of the credit and col- 

ion department of the Gruen Watch 

%, Time Hill. This change was an- 
‘ounced by George J. Gruen, Saturday. 
Mr. Gruen has taken an active part in 
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credit matters and recently made several 
addresses in West Virginia on the topic. 
Mr. Brunst will be succeeded at the Credit 
Men’s Association by Calvin S. Weakley, 
former chief agent of the Department of 
Justice in Cincinnati. The change became 
effective Monday when Mr. Brunst was in- 
stalled at the Gruen plant. 

The first bit of actual evidence to be 
secured from the robbery of Ernest E. 
Straus, traveling representative of several 
jewelry firms at the Sinton Hotel last week, 
was the recovery of the trays that bore 
the precious metal and gems. The trays 
and sample cases which were taken from 
Straus’ trunk were found in a ditch along- 
side of Springfield Pike leading into Hamil- 
ton, O., which is 25 miles north of Cincin- 
nati. The trays were located by a farmer 
who notified the Hamilton Police and they 
in turn notified Emmett D. Kirgan, chief 
of detectives, in Cincinnati. The sample 
cases were broken open and the trays 
showed nothing of value except their 
coverings. The discovery at least gives the 
police a lead to work on as the thieves 
went directly north after leaving this city 
with their plunder which is variously esti- 
mated at between $50,000 and $75,000. It 
will be recalled that the trunk that Straus 
carried his samples in was broken open in 
Room 305, Sinton Hotel, this city, while 
he was attending a party and he didn’t dis- 
cover the theft until after midnight when 
he returned. 

Walter Mayer, president of the Wallen- 
stein-Mayer Co., was re-elected a member 
of the board of governors of the Hillcrest 
Country Club and later was returned to the 
chair of president for a second term. Mr. 
Mayer’s term was up with the close of the 
year, Nov. 1, and he was re-elected and will 
serve for another year. Announcements 
have been sent out by the club setting forth 
the results of the election and with the an- 
nouncement goes a _ statement that New 
Year’s Eve will be a gala event in the his- 
tory of the organization. This celebration 
probably will sound the deathknell of the 
old clubhouse that stands on the course and 
will be the last party to be held in the re- 
modeled farmhouse as members of the build- 
ing crafts are fast completing the new and 
model clubhouse in another location on the 
club grounds. The new clubhouse was 
started during Mr. Mayer’s first term as 
president and he will still be in office when 
the new place is opened in the Spring. A 
number of local jewelers, both wholesale and 
retail, are enrolled on the roster of the Hill- 
crest organization and of these Leonard J. 
Fox, president of the Associated Manufac- 
turing Jewelers of Cincinnati, is on the 
hoard of governors. 








Omaha 


George Brooks, jeweler at 
Nebr., is reported seriously ill. 

Louis Larsen, of the Larsen Jewelry store, 
has been ill with influenza for some weeks. 

Lee Holmes has taken a position as 
watchmaker with George Gerner, jeweler 
at Council Bluffs, Ia. 

Herbert Koppel, of the Bergman-Koppel 
Co., jewelers’ supplies, has taken a position 
on the road with the A. F. Smith Co. 

Ed Fanske, Pierce. Neb., secretary of the 





Ainsworth, 


CIRCULAR 





129 


Nebraska Jewelers’ Association, is taking 
a keen interest in the possibility of obtain- 
ing through the next session of the legisla- 
ture, the repeal of the new Nebraska law 
which requires marriage licenses to be taken 
out 10 days before the marriage ceremony 
is performed. As stated in these columns 
some weeks ago, this law has quite inno- 
cently cut into the volume of business of 
most Nebraska jewelers. Recently A. F. 
Smith, of Omaha, pointed out that couples 
who make up their minds suddenly to be 
married, must go out of the State to obtain 
the license, and have the ceremony per- 
formed; and that quite naturally they buy 
the ring and other gifts in the neighboring 
State where the ceremony is performed. 
If friends accompany them as usual, the 
friends also buy a gift then and there, 
where the ceremony is performed. Many 
hundreds of couples have already done this’ 
since the law has been in force, and the 
jewelers have lost lots of business. Secre- 
tary Fanske has written A. F. Smith, going’ 
into this in some detail, and has asked for: 
suggestions as to making a strong campaign 
for the repeal of the law at the next legis~ 
lative session. 








Salt Lake City 


Wm. ). Smith and Mark E. Weiss and 
their wives have returned from a successful 
fishing trip at the mouth of Provo Canyon, 
this state. 

The membership drive of the Optometrists’ 
Association is making much headway, ac- 
cording to State Secretary M. H. Dearden, 
of Salt Lake City. 

Barnett & Weiss, well known Main St. 
jewelers, who started in the credit business 
last year and made a big success of it, have 
opened a mail order department. Beautifully 
illustrated catalogues have been printed. 

Local visitors include Lawrence C. May, 
of Lawrence C. May and Bro., New York; 
Alfred Ganz, Lesch & Lewis Co., Chicago; 
W. C. H. Brown, A. Edward Fisher Co., 
New York; Alfred Goldsmith, Adolph Gold- 
smith & Sons, New York; Harry C. Cohen; 
Lorraine Watch Co., New York; Richard D. 
leek, J. Braunstein & Co., New York; 
Dave Stocker, Samuel Koshers Co., New 
York, and Paul H. Samuels, I. & S. Pru- 
tinsky and Woolf, New York. 

Another successful attempt to victimize 
local jewelers has been made, David Stein, 
of Main St., being the victim this time. Ac- 
cording to the story two gay young men 
entered Mr. Stein’s store and one of them 
asked to see something snappy in wedding 
rings. He selected one while chatting with 
his companion about the forthcoming wed- 
ding. A check for $70, signed by a woman 
whom Mr. Stein knew as a valued customer 
ot the store, was presented. Everything 
looked regular and Mr. Stein handed over 
the ring and a substantial sum of money in 
change. Two days later the check came 
back for want of proper signature. The 
most amazing part of this story is, said Mr. 
Stein, that the alleged crook actually used 
the ring for the purpose of placing it on the 
finger of the daughter of the woman whose 
name he had forged. He is now, however, 
in the city jail with his companion, who 
acted as his best man and runner, 
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EARLY COLONIAL 
Frame, Mahogany or Walnut 
Height 35 inches 
Width 1214 inches 














PURITAN 


Frame, Burnished Gilt 
Mahogany. 

Height 30 inches. 
Width 11 inches. 


ANSONIA 
eAline (locks 


MIRROR CLOCK in the hall or living 
room is not only useful and decorative, 
but gives a distinct sense of spaciousness. 


The Ansonia Mirror Clocks are made in a 
number of period designs, and one may be 
had that will fit harmoniously into any 
scheme of decoration. 


High-grade eight-day lever move- 
ments. 

Handsomely finished frames, in 
mahogany, walnut or burnished 
gilt. 

Mirrors of the finest quality bev- 
eled plate glass. 

Dials of silver or gold with black 
enameled hands and numerals. 


Display a line of Ansonia Mirror Clocks on 
the wall of your show room, where your cus- 
tomers can easily see and examine them, and 
they will practically sell themselves, because 
of their novelty, beauty of design and low 
cost. 


Show your customers what beautiful Christ- 
mas presents they would make, and you will 
build up a big holiday clock trade. 


FrenMin S Wi hl 


—— 


Vice-President 


ANSONIA CLOCK COMPANY 
Makers of fine clocks for half a century 
99 JOHN STREET NEW YoRK 


CHICAGO Lonpbon 
5 NortH WaBASH AVENUE 23 Fore Street, E. C. 


Pacific Coast Representative 
S. J. HAMMOND & CO., 150 Post Street, SAN Francisco 


ANSONIA means CLOCKS 





HEPPELWHITE 
Frame, Mahogany or Walnut 
Height 31 inches 
Width 11 inches. 


Frame, Burnished Gilt. 
Height 32% inches. 
Width 1234 inches. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in ‘con- 
nection with their business. 














Show Cards a Necessity to an Efficient Display 





Written Expressly for The Jewelers’ Circular 














F the window display of the jeweler is to 

give the onlooker a unity of impression 
there must be something definitely suggested 
by some part of the display. If merchandise 
alone is displayed the onlooker will take 
away an impression according to the mood 
of the moment. If a show card gives her a 
thought that remains in her memory the im- 
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pression will be more lasting and according 
to the wishes of the jeweler. 

A display of merchandise without a show 
card to concentrate the thoughts of the on- 
lookers on some particular point the jeweler 
wishes made is like an advertisement full of 
Pictures and no explanatory text. It fails 
to serve the purpose intended, not because 
merchandise is not essential to a display, or 
that Pictures are not proper in advertising, 
but because there is nothing to make these 
create a unity of impression. The reader 
and the onlooker are allowed to give the 


advertisement and the display their own in- 
terpretation, which is fatal to the efficiency 
of either. 

Suppose the jeweler fills his window with 
articles that he considers appropriate for 
Christmas gifts. Among these may be some 
that have by custom become associated with 
the Christmas gift season, but other articles 
in the display have not. A large number of 
the onlookers will see the articles displayed, 
admire them as such, but fail altogether to 
associate them in their minds as appropriate 
for Christmas gifts. Naturally, the sales of 
these articles will be fewer if the gift idea 
is not present in the display. The show card 
affords an easy remedy for this unsatis- 
factory state of affairs. A mere mention on 
the show card that the articles on display 
are offered as suitable and appropriate for 
Christmas gifts will change the whole trend 
of the thoughts of the onlooker, to the 
benefit of the jeweler. 

While it is true that the general public 
associate the jewelry store with the giving 
of gifts, it is not unwise to persistently keep 
that thought to the front in all advertising 
and window displays. This is, of course, 
more particularly true at Christmas time 
when sales of merchandise for gifts pre- 
dominate in all stores. 

The mere wording of a show card can 
make the display impress the onlooker with 
the idea behind it, provided the jeweler has 
efficiently co-ordinated the two. Therefore, 
the jeweler who keeps his displays alive 
with catchy show cards that inform the on- 
looker that the merchandise is suitable for 
gift purposes is not going to miss very 


‘many sales through lack of interest in his 


displays. 

The show card can do more than this. It 
can concentrate the minds of all onlookers 
on the giving of some particular article to 
the exclusion of all others—for the moment, 
at any rate. Take the show card illustrated 
in Fig. 1 as an example. Here we have 
a subtle phrase that will work wonders for 
the jeweler. “If you are undecided buy her 
diamonds, gifts that last.” This positive 
injunction will fall upon fertile soil, for 
there are many, many who do not know what 


to give, who are undecided. The text of 
this card settles the question of what to 
give. “Give her diamonds.” What could 
be more specific. 

The text of the card illustrated in Fig. 
2 is just as subtle in its suggestion. 
“Diamonds—A Royal gift that will endure.” 
It says in effect, “If you would be con- 
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sidered among the class of royal givers of 
Christmas gifts give her a diamond.” Of 
course the young fellow will want to feel 
that he is giving his girl the best and most 
appropriate gift. Daddy will want to be 
king in his own household and will give a 
gift of diamonds. We all have royal aspira- 
tions and it is not so easy in other ways to 
give them expression. By all means let us 
give her diamonds. 

The text of the show card illustrated in 
Fig. 3 is more general because it advertises 
a whole line instead of a specific article in 
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DOX 


The DOXA _ movements 
because of their sturdy con- 
struction and large compen- 
sated cut balances with 
Breguet hairsprings, are espe- 
cially adapted for traveling 
watches. Illustrated are 8- 
day, 15 jewels, lever move- 
ments with a few of our 
various dials. 
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No. 8470. Square, Ecrase Gilt Border, 
Gilt Dial 


No. 8476. Tonneau Down, Ecrase Gilt 
Border, Silvered Dial 


WATCH MOVEMENTS _IN 


FOLDING LEATHER CASES 


Fitted into folding leather 
cases they are elegant and 
most practical and can be 
used either for traveling or 
in the boudoir. A _ large 
variety of leathers—shapes— 
and colors always available. 
The full radium numerals and 
radium hands are an added 
useful feature. 


No. 8406. Black Morocco 


LEATHERS 


Sheepskin 
Walrus Grain 
Morocco 
Sole Leather 
Safian 
Mission 
Seal 
Hairline Seal 
Pigskin 
Ecrase 
Ostrich 
Crocodile 
Florentine 
Pinseal 


Tapir Calf 


[) 


Square 


Tonneau Up, Ecrase Gilt 
Border, Gilt Dial 


No. 8408. 


Octagon 
Cushion 
Tonneau Up 
Tonneau Down 
Cut Corner 
With 
Gold Tooling in 
Ecrase and 


Tapir Calf 


No. 8410. Octagon, Ecrase Gilt 
Border, Colored Enamel Dial 


Sole Distributors for U. S. A. and Canada 


SUSSFELD, LORSCH & SCHIMMEL 
New York, N. Y. 


153 West 23rd Street 
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the line. Jewelry covers a wide range of 
merchandise, and is important in itself, while 
the setting of the diamond is of secondary 
consideration—until the actual purchasing is 
being done, at any rate. 

The thought expressed in this card is 
worthy of use in every jeweler’s window. 
“For Christmas and after—Jewelry—Gifts 
that last.” This and similar suggestions to 
purchasers interspersed in a display cannot 
fail to leave a lasting memory in the 
thoughts of many of those who view the 
display. The messages are appropriate and 
to the point. They are terse and thought 
provoking, 

A window show card should give atmos- 
phere to the display. It is not enough to 
have a plain card give these messages. They 
will lack some of their force if not properly 
decorated with the symbols of the season. 
Christmas show cards should be decorated 
with the well-known symbols of Christmas. 
Those used on the cards illustrated are sim- 
ple and yet effective enough to tie-up the 
Christmas gift idea to the message of the 
text. 

Show card, Fig. 1, may be of green matt 
board, the border outline in red, the clouds 
in white, the tree outlined with a darker 
green than the card, the tub either black or 
brown, the conventional shadow on_ the 
ground may be dark green. The lettering 
may be in red and green, the latter used for 
the small lettering on the card. 

Show card, Fig, 2, may be of green matt 
board, the window frame in black, the panes 
in night blue, the candle stick in black or 
silver, the candle white, the poinsettias 
should have green leaves, bright red flowers 
and yellow centers. The wording may be 
in white, black or dark green. 


Show card, Fig. 3, may be of tan or . 


cream matt board, the outline of the border 
ind the lettering in green, with the word 
“Jewelry” in red. The candlestick may be 
silver or ebony black, the candle white, 
outlined with black if necessary to bring out 
the outlines. The jewel box and beads may 
be of natural colors, any that the card 
writer thinks most appropriate. 

These specific suggestions are offered 
merely to show the possibilities of color in 
show cards. If a white card is used and 
the lettering and decorations are in red and 
green the cards will be as appropriate as 
these are the Christmas colors. 

The jeweler may decorate his show cards 
with hand drawn sketches or by pasted-on 
pictures in colors, or he may purchase print- 
ed blanks. The latter are the least artistic 
but are preferable to the others unless the 
work done is very attractive. 

The Christmas show card can be made 
‘o concentrate the mind of the onlooker on 
some particular article as a gift, or on some 
particular line, or on jewelry in general. 
It may be made to give the display the 
needed Christmas atmosphere by the free 
ise of Christmas decorations with the text. 
If it does both it is doubly efficient. 

The object to be accomplished should be 
definitely known before the text of the show 
ard is decided upon. If the card is to con- 
centrate thought upon some particular line 
on display it should have that line promi- 
nently displayed in its text. 


THE JEWELERS’ 


While show cards should be catchy as far 
as eye attraction goes, they should be digni- 
fied and proper. “Funny” show cards have 
no place in a jewelry window, neither have 
those that might have a double meaning. 
Straightforward business statements made 
in the fewest words possible are the need of 
the hour, 

The following suggestions for show’ card 
phrasing are offered as a means of stimu- 
lating the thought of the jeweler and to pro- 
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vide phrases ready for instant use for those 
too busy to look them up for themselves. 


Copy Suggested for Display Cards 


A Diamond— 
Nothing will please her more. 
A Timely Gift— 
A Wrist Watch for Sister. 
The Gift of Gifts— 
A Platinum Set Diamond Ring 
A Gift of Jewelry— 
Will please her most. 
His Gift and Hers— 
Jewelry, of course. 
Give Jewelry— 
The Welcome Gift that Lasts 
For Daddy— 
Cuff Links and Stick Pin 
For Mother— 
All together now, a Chest of Silver. 
For Her— 
She wants a Diamond. 
For Him— 
We know what a man wants. 
For Anyone— 
Jewelry, Watches, Silverware. 
For the Kiddies 
Silver Mugs, Silver Baby Spoons, Etc. 
Christmas Gifts that always please— 
Jewelry— 
Useful, beautiful and valuable. 
Gifts of Quality— 
Gifts of Utility—— 
Gifts of Elegance. 
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Christmas Pyramids 

| the search for novel holiday window 

trimmings for Christmas time the jeweler 
can consider the possibility of trying a 
“pyramid.” These “Christmas Pyramids” 
as they are known have been successfully 
used by some merchants in their display 
spaces. They are somewhat of a duplicate 
of the pyramids, as they are called, as used 
in many homes in place of Christmas trees. 

A “Christmas Pyramid” is a wooden con- 
struction, of any size, built in a pyramid 
shape and design so that it will somewhat 
resemble a small church steeple in appear- 
ance. ‘On several shelves built on its sides, 
the pyramid serves to hold different gift 
suggestions. The entire affair is decorated 
with holly, tinsel and other appropriate 
trimming and arranged to revolve slowly, 
by means of a spring, all of which makes 
quite an attractive display —C. T. H. 


Comparing the New with the Old 
LAST year a jeweler demonstrated 
through the use of his windows as to 
how a Christmas window display need not 
remain conventional. He displayed as a 
change from the conventionally trimmed 
window, a Christmas advertisement which 
his store had used 15 years before. Sur- 
rounding this newspaper advertisement of 
fifteen years ago were some of the articles 
taken: from his stock which he sold at that 
time. Then, accompanying it, he exhibited 
his up-to-date Christmas advertising and 
products in contrast. In this way he drew 
attention to his Christmas offerings in a 
way a bit away from the. beaten path.— 
C. TH. 
> 

Green a Good Business Pulling Color 
i conversation with a.«jeweler friend, 

whose store invited entrance in its pleas- 
ing windows, the following observations 
were expressed on his part: “I find the color 
green a business pulling color.. You have 
noticed perhaps that I favor green in nearly 
all my. window displays. ' This -is not be- 
cause green is my favorite color. Purple 
happens to be. It is because I have found 
from actually watching people pass by that 
green does attract attention. 

“For example, notice my window display 
right now. It consists of a green jade vase 
which is practically the predominating and 
only object. Just stand here for a few 
minutes and notice the number of people 
who stop to look at it. Customers comment 
about it. 

“T select and support green as a color 
which I use to feature in my window dis- 
play nearly all the year around. Of course, 
| vary it with other colors so as to break 
the sameness in looks but I would say that 
the color green pulls business not only at 
Christmas time but all times. 
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HAWKES 


Every Flower Lover 
will want this Vase! 


HIS newest Hawkes vase has been designed to 
hold a few short-stemmed blossoms. Everybody cel ye 
who loves flowers has frequently longed for just such Rock Crystal 
Glass 
iienaian Sterling Silver- 
Here it is in sparkling crystal, beautifully designed and Mounted Glass 
: ‘ Decorated Gold 
chastely decorated. It will sell on sight. Glen 
: Decorated 
Order just a few of these vases and re-order as you Enameled Glass 
sell them—which will be surprisingly fast. We will _— oe 
ship your order from our well stocked warehouse, the Cigarette Boxes 
Monograms 
very day your letter reaches us. Seaused oul 
Gold —— 
Colored Glass 
T. G. HAWKES & COMPANY Old English and 


Irish Glass 
Corning, N. Y. Period Glass 

















No. 3663—Crystal Vase, Lila : ‘. 
Design. 4 “ei high, $.85 Pacific Coast Office: 140 Geary St., San Francisco, Cal. Inventors and Pat- 


each net; 6inches high, $1.15 Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada entees of Hawkes 
8 inches high, $1.35. Famous French 

Dressing Mixing 
Bottle. 
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Cut Ne. &. FP. pe °°” of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 


A 5 ET Y Advertise. Write for our Free Cut Service. 
3. SOLID GOLD EMBLEM ELGIN| 2 GENUINE DIAMONDS 4/100 Each 
Genuine | 25 Year Case, Green Gold Filled Movement 


| Diamonds : 


04/100 ea. rr om, . 
Looks and Wears Like PLATINUM Lp sc 


ol 
20KT. White Gold LEX 


us 
name of 
i ED AS a pa 
This “GB Reg. Trade Mark diamonds ¥ eo HB A ae ee 
. A aS f- ) 4 : th sent for in- All orders are being turned over 
duarantees you genuine diamonds. ~ a A HRA Yy s Y AY] Ey is |spection. to the retail jewelers 
WS MS zg 05 Y ey ad in your Cuts in all Emblems and Initials 
Buffalo Jewelry Mfg. Co. |S TNH MED vent var with One or More Rings or 
“The Mail Order san? SS : J, Mig cone gugae FREE Watches 


Brisbane Building, Buffalo, N. Y. a ana WRITE for WHOLESALE PRICE 


RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 








Agents for 162 CLIFFORD ST. PROVIDENCE, R. I. 
“FABER UTICA” TRUNKS 
Endurance—Security 9.13 MAIDEN LANE, NEW YORK 220 POST ST, SAN FRANCISCO 
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An Analysis of the 1922 Findings | 
of the Harvard Research Bureau 














Excin, Ill., Nov. 10, 1923. 

Editor, THE JEWELERS’ CIRCULAR: 
T° follow through in detail all figures 

given by the Harvard Research Bureau 
requires a long time. Hence, we have 
thought it might be helpful to retail jewelers 
to have a brief summary of these figures, 
stated in as simple terms as possible. 

To begin with it should be understood that 
the Harvard figures are taken from reports 
of 171 retail jewelry firms. Hence, though 
they form a good indication for an average, 
each jeweler may have certain individual 
conditions in his business which would cause 
a divergence from these average figures in 
one respect or another. This should be 
taken into consideration by the jeweler who 
is using the figures. 

The main fact brought out by the Harvard 
Sureau is that the average retail jewelry 
business was not profitable in 1922. This 
was not caused by faulty costs or merchan- 
dising methods so much as it was caused by 
the actual conditions of general business— 
which was not good in 1922. Other kinds 
of business suffered as well as the jewelry 
business, hence the retailer should not be 
unduly disappointed even though his profits 
were unsatisfactory. Possibly by doing cer- 
tain things a little differently the jeweler 
could have improved his showing, and this 
is what we wish to bring out in this article; 
but the fact remains that it required an un- 
usually efficient man to make a good show- 
ing last year. 

In the second place it is interesting to note 
that the repair department in almost every 
instance was very profitable—in fact, the 
showing was so good as to prove conclu- 
sively that it pays the jeweler to retain an 
efficient repair department. For the year 
1922 the showing was so good that a jeweler 
might almost be tempted to give up his store 
and simply retain the repair department, but 
that of course would not work out because 
the actual business done by the store tends 
to equalize the costs of the repair depart- 
ment, besides being the main cause of bring- 
ing in the business. The report does prove 
that a jeweler should combine a good repair 
department with his merchandising depart- 
ment. 

Now to come to the details of cash items, 
it is interesting to see that the average 
mark-up on all goods sold was approximate- 
ly 60 per cent. At first thought one might 
think that the lack of profits during the year 
could have been changed into a very nice 
profit had the mark-up averaged around 100 
per cent. instead of 60 per cent. Such an 
idea, however, has one great fallacy and 
that is that with every increase in mark-up 
sales are reduced. This is such an evident 
fact and has been proven for so many years 
in every line of merchandising that it is un- 
necessary to dwell on it further, except to 
point out emphatically that every time you 
reduce your price you bring in a larger field 
of possible purchasers, and, conversely, every 
time you increase your price you narrow 


down the field of possible purchasers. This 
is a matter of mathematics and is based on 
the fact that there are very definite steps in 
the average amount of income received by 
American families. It is true there are ex- 
ceptions where a poor man will spend more 
than he should for some article, but taking 
it as a whole the purchases in a community 
are governed very accurately by the income 
of that community. Hence—to return to the 
idea of marking up goods 100 per cent. in- 
stead of 60 per cent.—it is pretty safe to say 
that had the jeweler placed such a largely 
increased mark-up on his goods, his total 
sales would have been reduced by at least 
25 per cent. Supposing that to be a fact, not 
only would the gross margin of profit be no 
larger but actually it would have been 
smaller by approximately 2 per cent. because 
there would have been a reduced turnover 
in goods and consequently an increased 
charge for interest and insurance. Do not 
let this statement be misleading. It refers 
to the gross margin allowed to cover ex- 
penses and it was explained by Mr. George 
C. Lunt in his address at the Convention of 
the Sterling Silverware Manufacturers’ As- 
sociation. If a dealer can put a_ higher 
mark-up on his goods and still keep up sales 
and keep down expenses his profits will be 
good, but that is an exceedingly difficult 
thing to do. . 

A rather interesting proof of the above 
statement is brought out by noting that the 
group of jewelers who made the best show- 
ing in 1922, according to the Harvard 
figures, are the 64 firms who turned their 
stock on an average of once or better for 
the year. These firms operated on a mark- 
up within one-tenth of 1 per cent. of ex- 
actly 60 per cent., but their cost of doing 
business was considerably less than the 
average jewelry house, because they had 
more efficient management and turned their 
stock often enough to keep down interest 
and insurance. 

The figures show further that these stores 
did not purchase any cheaper than the stores 
which made much poorer records, but they 
did handle their business in a more efficient 
manner. This is an excellent indication of 
the fact that general efficiency counts far 
more than cleverness in purchasing or in 
pushing up the price of goods, and it shows 
very clearly that profits are made by paying 
attention to merchandise and store manage- 
ment problems, by keeping the minimum 
stock for the maximum sales, by keeping up 
the turnover and reducing the interest and 
insurance. The fact that these successful 
stores operated on a 60 per cent. mark-up, 
shows that they found the least resistance to 
sales and therefore the greatest volume co- 
incident with the least selling expense, de- 
pended upon a mark-up of approximately 
that amount. 

Analyzing the smaller items going into 
the expense budget, it is interesting to note 
that the item of wages of sales force was 
the big item in 1922 expenses, and was out 
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of proportion to what it should have been. 
This’ was doubtless caused by the high 
wages being paid in all lines of business 
during the latter part of 1922. 
item of wages of sales force can be reduced 
—and it should be within the next few years 
—the average expense of doing business will 
be brought down to where it should be, that 
is to what might be termed»the normal level 
obtaining before the war. 

The advantage of taking the cash discount 
is very great and will make a difference of 
around 3 per cent. on the sales in the margin 
left after paying expenses. This of course 
is an obvious fact, but is worth pointing out 
as the figures given by the Harvard Bureau 
show that some of the dealers did not avail 
themselves of the cash discounts, apparently. 
The rapidity of turnover is of great im- 
portance, as already pointed out—and is 
capable of making a saving of around 4 per 
cent. on sales. It is fair to figure as an 
average, 6 per cent, interest per year on 
stock and 1 per cent. insurance, making a 
total of 7 per cent. which must be charged 
to the stock during the year. Obviously if 
this stock is turned more than once to get 
the same amount in sales this 7 per cent. 
item will be reduced in direct proportion. 

To sum it up, it is clear that 1922 was not 
a good year for the jewelers, but neither 
was it a good year for thousands of other 
storekeepers and business men. There are 
always years of losses as well as of profits 
and we must take the bitter with the sweet. 
The figures do show that the repair depart- 
ment is generally profitable and should by 
all means be included in every good jewelry 
store. The expense items which should par- 
ticularly be watched are the wages of the 
sales force and the interest and insurance 
charge caused by slow turnover. Finally— 
to judge from the figures given by the most 
profitable jewelry stores—it appears that 
under present conditions of costs a mark-up 
of around 60 per cent. gives the least sales 
resistance and provides a fair margin for 
profits, supposing that the stock is turned at 
least once a year and an aggressive sales 
effort is put forth, together with economical 
store management. 

(Signed) Derorest HuLpurp, 

Vice-president, Elgin National Watch Co: 





Raising the Sale of Rings 





M‘’s5 pictures always attract attention— 
such as a group of people or a mass of 
hands. The idea can be introduced to fur- 
ther the sale of rings. A mass picture can 
be shown of a large number of human 
hands raised as if representing a unanimous 
affirmative vote being signified. A small 
photograph of a number of hands in the 
position described can easily be enlarged to 
one that will draw attention. A percentage 
of the hands in the picture should serve to 
display rings. Accompanying the picture 
should be this sign: 
All in Favor Signify in the Usual 
Manner—And Note Nearly Every 
Hand Displays a Ring of Some Kind! 


Surrounding and in front of this sign and 
the picture should be a wide variety of all 
kinds of rings offered for sale, ranging from 
wedding rings to children’s rings and frater- 
nal rings and every type and character of 
finger rings.—C. T. H. 
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Nickel American Made 
Watches and Alarm Clocks 


at Lowest Prices 


Each $.85 
Lots of 50 each, $.84 


For a list of other popular priced selling 
items, see our late Silent Salesman Spe- 
cial Catalog, illustrating watches, clocks, 
jewelry, silverware, phonographs, holiday 
goods, Oneida Community, etc. If you 
have not already received a copy, please 
write for it. It’s ‘‘Free’’ to live dealers. 
Send us your orders by mail as we have 
no Traveling Men to call on you. Our 
low prices will not permit it. 


JOSEPH HAGN COMPANY 
223-225 West Madison Street ,» — A. 
Dept. J. C. eee 
CHICAGO, ILL. U. S. A. American Made, Each $.85 


MESH BAGS pigshewl— inal 


Relined—Refinished 
WE MAKE THEM LOOK LIKE NEW 


SILVERWARE 


completely restored to its original beauty and usefulness 
Quick Service, Accurate Work, Economical Charges 


We Guarantee Your Satisfaction 


SPECIAL NOTE—Freshen up your stock for the holidays. Let us 
take off the summer tan from your otherwise salable stock. We 
are plating specialists. A clean stock encourages sales. 


SWARTZ & CISKE 


“Plating That Lasts” 
10 S. WABASH AVE. CHICAGO, ILL. 








Bronzes—Metal Artware 
Repaired (%) Refinished 


Send the Job to Us and Get an Estimate 
If it can be repaired we can do it. We 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 
5 So. Wabash Ave. CHICAGO, ILL. 


,] Throw your worn out Tiffany Rings in the 
DON T melting pot. SEND THEM TO US. We 
will make them look like new for 75¢ and up. 


M. J. Stern & 
Brother 


Repairing and Special 
} Order Work for the 
Retail Trade 
| 61 BEEKMAN ST. 
New York City 
} UP TO % CT. $0.75 
UP TO CT. 1.00 
UP TO 1 CT. 1.25 
UP TO 2CT. 1.50 














PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 


Restringing—on Silk, .25 and .35—on Wire, .35 and .50 
Knot Between Pearls, $1.50 per string 


Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


“Ne vor LAVIE PEARL CO. crits 








COOL WEATHER makes rings get loose— 


Your customers will need our “Justrite” Ring 
Springs to make their loose rings fit right! Order 
now by the name “Justrite”’—stamped on each one. 
Solid bands of gold, springy, smooth, durable. 
9 different widths—sold loose, so you can get any 
widths as you need them! The ORIGINAL and 
BEST. Size card showing 9 widths upon request. 

0. E. LEHMANN & CO., Mfg. Jewelers, 29 John St., N.Y. 





[ ARTHUR JOHNSON MFG. CO., Inc, | 
{ 14-16 Church St., New York 








Manufacturers of 18k 
White Gold Mountings he 
Order Work our Specialty ; Y 
REPAIRING AND DIAMOND SETTING 


Mail orders promptly filled 
Gold, Silver and Platinum Plating 


L-B JEWELRY MFG. CO., INC. 
1465 Broadway, New York 


POA OPI 
SS 


KEES. 








DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the prompt and efficient cutting of your difficult 
and ordinary gems in our own factory under the care and supervision 
of none but experts. Write Us for References and Prices. 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 
i. R. PEREIRA s e« e« (Formerly With Eduard Van Dam) 


Cutters of Diamonds Exclusively 
New York City 





SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS 
BADGES 
) eo" MEDALS 


y Pins 
INTERBORO MEDAL and BADGE CO. 
T. TURGENSEN, Prop. 123 Fifth Ave., NEW YORK 








Send your special orders to 


NEWARK EMBLEM CO. Newark, New Jersey 
Manufacturers of Emblem Jewelry Exclusively 


venrwsm 


64 Fulton Street 
Cc 
Ww L 
& 
& Ss 
y \ , S 
Y Me 4 
N 
Ss 








THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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Silver Shown in Period Designs to 
Match Furniture 





ELOW is a photograph of an exhibit: by 

Geo. T. Brodnax, Memphis, Tenn., 

made at the Tri-State Fair held in that city 
the latter part of September. 

Silver in this display was arranged in 
period designs, the furniture matching per- 
fectly with the silver. 

On the outer edge of the booth flower 
boxes were daily filled with fresh flowers, 
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Bridging Over Collections 





FRIEND discovered a jeweler one day, 
down by the riverside, where he was 
admiring a big stone bridge. 

His gaze seemed so intensely absorbed, 
so entirely concentrated, that the friend was 
moved to also tarry. He quickly searched 
the view, too, thinking perhaps he might 
have seen a girl in bathing, a barge of un- 
delivered coal, or possibly a business pros- 
pect. 

When he finally, however, showed signs 
of shifting a foot he was tapped gently on 
the shoulder and queried: “Why the big 
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DISPLAY BY GEO, T, BRODNAX, MEMPHIS, TENN., AT RECENT TRI-STATE FAIR. 


thus adding a very attractive touch to the 
exhibit. 

The exhibit, which was greatly admired 
and proved to be a very advantageous adver- 
tising proposition, was shown under the 
direction of W. W. Deupree, president of 
the firm. 

“Who’s that guy you were talking so 
nice to?” 

“Aw, that’s me old family druggist.” 

“What did he say?” 

“No.”—Pharmacal Advance. 

* * * 

Servant Girl (at house ’phone)—No, Mr. 
Blaithers ain't in—an’ he an’ the missus can’t 
come over to your house next Sunday, be- 
cause I’m going out myself.—Houston Post. 

x ok x 

“Niggah, I ain’t ’fraid of yuh. 
son hit yuh as not.” 

Yeh, an’ yuh’d jes as not to as soon.”— 
Nashville Tennesseean. 


I’d jest as 





gaze, old man, thinking of buying the place ?” 

“No,” came back the answer. “I was 
merely philosophizing.” 

“While watching folks cross that bridge,” 
he went on, “I began to realize that with- 
out such a firm span, such a solid and re- 
liable one, would mean that fewer people 
would attempt to reach the other side. I 
became impressed with the importance of 
that bridge—how useful it really was. And 
then I thought of how the Government sup- 
ported that bridge and made it possible to 
get people across. And then—well, I made 
a resolution—that’s all—a business resolu- 
tion.” 

Observing a perplexed brow, he lighted 
a fresh cigarette and explained: “Looking 
at that bridge made me think of some of my 
tardy clients. There they are—all good fel- 
lows, good business men, nice companions, 
but debtors nevertheless. Still they all own 
houses, take in all the good shows, belong 
to golf clubs and a few, I noticed, even 
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sported new cars this year. 

“Their dollars are getting across—the fel- 
low on the other side is receiving them all 
right. Yet all this while I am playing the 
BRIDGE and you know the government 
isn’t supporting ME. So I have decided 
to quit BRIDGING OVER BILLS for the 
benefit of others, only :when absolutely 
necessary.” 

A letter follows which can be used to 
keep the “Bridgework” where it belongs— 
with the dentist and the civil engineer. It is 
the type of collection letter that in a frank, 
human way, avoids all attempts at “dun- 
ning.” 

Dear Sir: 

This letter is sent for two purposes— 
first to collect money and secondly to 
try and prove that my reasoning is safe. 

Talking over the matter of collecting 
money with a business friend, he said— 
“I know you have a perfect right to re- 
mind your customers of payments, but 
if you send them a letter you will of 
course succeed in collecting some of 
it but you will disturb others and lose 
customers.” 

I am taking the chance and have the 
advance confidence that all who receive 
this letter will appreciate its spirit and 
intent. 

It is not to censure or complain about 
bills not being paid. It is not to give 
the impression that I am. concerned 
over the bills outstanding. And—for 
my own reputation—we are not “up 
against it.” 

What we have found is that a large 
number of moderate sized bills have 
accumulated and to round them up, as 
a good business practice, this means 
has been chosen. 

If for any reason I am not aware of, 
it would be inconvenient for you to 
send me a check for the amount due, 
$14.60, just say so right out. 

And, I can’t help but feel that you 
and all others are going to take this 
letter all right. 

Sincerely and with good intent, 


Persons who do not send checks or reply 
letters to this appeal, when out-of-town or 
ill, should be recorded for follow-up. 





A Corner Display 





A® a little business inviting arrangement 

which you can use in some corner in 
your store, or on top of a case, is the fol- 
lowing which can be considered as a timely 
winter exhibit. First a drawing should be 
made showing a picture of an automobile in 
a garage, the garage doors open. This 
wording following should then appear 
underneath the picture: 


“Do You Think Your Car Will 
Freeze Tonight? Consult a Thermom- 
eter. Here Is One for the Purpose.” 


To add to the value of this sign you can 
have lettered in small type a table showing 
the amount of alcohol needed in a car in 
keeping to the temperature. Small cards 
can be printed separately bearing this in- 
formation alone, and distributed in addition 
or given with every thermometer purchased. 


—C. T. H. 
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Copy for the Christmas Advertising 
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PART I of the same advertisement. The more dif- them, the better your chance of getting re- 
| By the rush of handling the Christmas ferent kinds of goods you can offer to the turns from the advertising. This is not a 


business and in the bustle of preparing Public, the more items you can describe to time when you can run one advertisement 


for it, the jeweler often finds that just when after another, giving different facts and 


he is most anxious to use good advertising, 





Sterling for Gift Use 


What does the recipient of a silver 
gift do first of all? Perhaps we 
shouldn't say it, but almost the first 
thing she looks for is the “Sterling” 
mark. 

Under a good many circumstances the 
interest and the regard of the giver will 
be judged by the presence or absence of 
that little imprint. 

If you want to stand ace high with 
the recipient of your silver gift, pick 
out something in sterling. 

Sterlmg costs more, but you get 
credit for that extra expense. You 
give something which will be treasured 
for its intrinsic value in addition to its 
beauty. 

Never have we shown as alluring a 
line of sterling silverware as now. 

Make your choice and have it laid 
aside until Christmas. Choose early 
while the assortment is at its best and 
give us time to mark the gift with the 
desired initials or monogram. 
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Beautiful Banjo Clocks 


The banjo clock is a style of time- 
piece handed down from our great-great 
grandfathers. 

Its distinctive, graceful lines har- 
monize beautifully with the colonial in 
decorations or furniture. It is particu- 
larly adapted to the room which is fur- 
nished with fine old mahogany. 

We have a few patterns in banjo 
clocks that are as handsome as any of 
the oldest clocks made and have the ad- 
vantage of containing excellent, durable 
and accurate works. 

You can have a clock in a solid ma- 
hogany case or in a mahogany finish. 
The movements are 8-day, 12-day and 
30-day. 

Isn’t there a friend of yours who 
would appreciate a genuine banjo 
clock? 

The prices vary from $20 to $75. 


A Hall Clock for 
Christmas 


The genuine antique in the grand- 
father hall clock line is a very rare 
thing to find on the market now. The 
few offered for sale at a price within 
reason are in such bad order that they 
are not desirable. 

Modern hall clocks, however, are as 
beautiful as the antiques, and unless 
you have an old family clock that is an 
heirloom, a high grade modern clock 
will be more satisfactory, and it will 
last to become a family heirloom. 

Let us show you our magnificent hall 
clocks with wonderful dials and all the 
unique features of the old timers and 
with chimes besides. 

One of these clocks is a great addi- 
tion to the beauty of the furnishings of 
a home. 

Perhaps you already have an old 
grandfather clock that does not run. 
Why not make the family a Christmas 
present of the rejuvenation of that 
clock. Have us put it in order and re- 
finish the case and make it all that it 
ought to be. That would be a good gift 
to your wife. 

We have everything in clocks and 
clocks are very desirable for use as 
gifts. 
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he has the least time in which to write it. 
During the weeks when holiday goods may 
be pushed there ought to be a constant 
change of advertising, avoiding repetition 





He Needs a New Chain 


Unless he is exceptional, he will wel- 
come a new watch chain. 

Just notice his chain at the first op- 
portunity. Is it worn, bent out of 
style, ill adapted to its present use? 

Is he trying to get along with the 
chain he used to wear with a vest while 
he now carries his watch in a watch 
pocket in his trousers, or in his upper 
coat pocket? 

We have special belt chains for use 
in making the watch secure when car- 
ried in the trousers pocket. 

We have special chains that slip 
through the lapel buttonhole and secure 
the watch when worn in the coat 
pocket. 

Waldemar chains and _ Dickens 
chains, all kinds of watch chains for all 
kinds of men. 

Of course we have all sorts of 
watches too. 





Jewelry a Man Wants 


The man to whom you want to give 
something he will appreciate probably 
belongs to some fraternal organization, 
to some society whose emblem he is 
proud to wear. 

Is he a Mason, an Elk, an Oddfel- 
low; a member of Rotary, Kiwanis, 
Lion, or other society? 

We have rings, pins, lapel buttons, 
watch charms, in all these and others. 

They vary greatly in intrinsic worth 
and are priced to suit all pocketbooks. 
You will be delighted with the beauty 
of the various emblems. Some of them 
are intricate and extremely unique and 
valuable. 

We also have fountain pens and pen- 
knives with the same emblems on them. 

We suggest as a gift from friends or 
fellow members to a past officer, one 
of the handsome past officers’ badges 
suited to the occasion. 

This is a sort of jewelry always wel- 
comed by a man, and retained and 
valued by him. 
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She Wants a Mesh Bag 


Bags may come and bags may go, 
but always the mesh bag remains in 
vogue, a beautiful and valuable dress 
accessory, a thing a woman wants and 
will use, no matter how many other 
bags she may have. 

The shapes in mesh bags _ have 
changed to keep pace with the styles 
and we have the beautiful new patterns 
now in so much demand. 

If you want to please wife, mother, 
daughter, sweetheart, buy a mesh bag. 
They are adapted to all ages, not for- 
getting the miniature bags for the little 
misses. 

We will gladly help you to choose 
the mesh bag that will be best adapted 
to the use you want to make of it. 
There is a great range of prices, all the 
way from $— to $—. 

Let us lay one aside for you until 
Christmas comes. 
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features about the same line until you in- 
terest people in that line. Instead this is 4 
time when people are wondering what to 
give, and if you enumerate a great variety 
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Retail Advertising Department. 





of possible gifts you increase your chances 
of interesting your readers. 

With a view to helping the jeweler to 
prepare advertisements at a time when he 
wants the best advertising and has the least 
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Leather Goods for 
Christmas 


A woman may be given a new 
leather handbag for Christmas every 
year and she will never have too many 
of them. 

She likes to have a variety, and she 
likes to have good ones, handsome 
leather bags that have a look of quality. 
We sell a little better grade of leather 
handbags than you find in most stores. 

Our leather goods are fine in stock 
and in the hand tooling and coloring 
and finish, The metal parts are ac- 
curately and securely fitted. 

Whether you want the simple or the 
ornate, we have them and can sell you 
just the thing you require. 

Handbags, coin purses, cigar or 
cigarette cases, billfolds, cardcases. 

We guarantee these goods fully. 
They must prove satisfactory in wear- 
ing quality. 
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Give Her Pearls 


There may be a woman who does not 
like pearls, but we have never seen 
her. She certainly has never been in 
our store, because every woman who 
comes in goes into raptures over our 
display of ——— Pearls. 

The beauty of — Pearls is be- 
yond description and every woman 
knows that a string of them enhances 
her own beauty. 

Other jewelry is desirable and some 
women want one thing and some an- 
other, but ALL want pearls. 

We have them in shades that vary 
from pure white to cream or rose, in 
circlets, necklaces, or ropes. We have 
them adapted to the little girl, the 
debutante, the society matron, the 
homekeeping wife and mother. 

You may be sure you will make no 
mistake in giving her pearls for she 
loves them above most beautiful things 
useful as beautifying helps. 











to increase his newspaper space from now 
until Christmas. 

Bear in mind that you are not only in 
competition with other jewelers and with 
the jewelry departments of department 
stores, but you and various other mer- 
chants are competing for the same dollar in 
the buyer’s pocket. He may spend his 
money for phonograph, candy, flowers, sta- 
tionery, books, wearing apparel, dress acces- 
sories, or for something you sell. You need 
to make your advertising attractive as com- 


pared with that of dealers in these other- 
kinds of goods adapted to gift purposes, #——~ 





A New Year’s Display 





THE numbers making up the year to come 
offer an advance opportunity for the 
jeweler to tie up and arrange a window dis- 
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A Silver Tea Set 


A beautiful silver tea set is just the 
thing to make a wife’s heart glad. 

You know the pride and joy she will 
feel in using that silver tea set when 
she has afternoon callers, or when you 
have guests and need such service. 

The silver tea set is the pride of a 
woman’s heart when she has one, and 
one of the chief desires of her heart if 
she has none. 

We have several wonderfully beauti- 
ful sets in a high grade of plated ware, 
durable plate on a special white metal 
base, a plating that will last a lifetime 
and that cannot be excelled in beauty 
by any sterling ware. 

Just let us show you one of our five- 
piece sets and explain how we are able 
to make you the prices on these goods 

. that we are now offering. 

You can arrange the payment to meet 

your convenience. 
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time for working it up we are offering a 
considerable variety of little ads, each pre- 
senting some line or article sold by most 
jewelry stores. For the jeweler who uses 
a small newspaper space, perhaps four to 
six inches, single column, these ads will be 
found to be adaptable to such space with 
Very little alteration. For the jeweler who 
uses large space, these ads, or parts of them, 
may be used as the different departments 
under a general heading. Incidentally it 
may be said that the jeweler can well afford 
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The Boy’s Christmas 
Watch 


What a lot of boys have received 
their first watch at Christmas! And 
how many of them, when given a real 
watch, a worth while timepiece, have 
carried that watch a large part of their 
lives. 

A man brought a watch in to be 
cleaned the other day. He said, “My 
father gave me that watch when I was 
fifteen. I have carried it thirty-five 
years. It cost about twelve dollars 
when new.” 

That was and is a remarkable in- 
stance, perhaps. It need not be so re- 
markable, however, if fathers this 
Christmas would give their boys 
watches as good as that one. 

It is worth while to give the boy a 
good, durable, serviceable watch as 
soon as he knows the value of such a 
watch and needs one. 

What argument for cheap watches 
would stand up in the face of that 
actual experience mentioned above? 
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play about them—or to apply the idea to 
newspaper or other advertising, The win- 
dow should contain 16 different New Year’s 
gifts recommended for consideration. Then 
this sign, which explains itself, can com- 
plete the lay-out: 





WELCOME 1924, 

ADD THE NUMBERS TOGETHER AND YOU GET THE 
LUCKY COMBINATION OF 16, 

AND HERE ARE 16 DIFFERENT ARTICLES FOR YOU 
TO CHOOSE FROM TO START THE NEW YEAR 
OFF RIGHT.—C. T. H. 














“Tnviting a Direct Christmas Buying 


Thought 


A CHRISTMAS holiday advertising 

“slant” is to be found in the window 
of an original jeweler who used the ordi- 
nary decorations but with a little different 
twist. The whole window and its deviation 


Cuff Links for Men 


A man may be careless about his ap- 
pearance at times. He may not spend 
much time or give much thought to the 
little things that give the finishing 
touch to his appearance day in and day 
out, but that same man knows he must 
have the correct thing in sleeve links 
and shirt studs when the time comes to 
dress up. 

Some men are careful of their dress 
at all times and want correct sleeve 
links and jewelry. 

For both types of men, sleeve links 
and sets for dress apparel make ex- 
cellent gifts. A man, as well as a 
woman, likes a change of dress acces- 
sories. He likes to have more than a 
single set of sleeve links. 

A new set is always valued and ap- 
preciated and worn. In fact, a man 
must have more than one pair at hand 
or he may through a moment’s careless- 
ness or accident lose or break one of 
a pair at a time when he cannot go out 
and buy new ones, 

We can please all tastes in these 
goods, and if you want to buy and pre- 
sent with the privilege of exchange, we 
shall be glad to accord that privilege to 
the recipient of the gift. 
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devolved on the wording of the sign which 
read: 


If Santa Claus Were a Jeweler, 
This Is the Way He Would Have I1. 


Illustrating this sign a window was ob- 
served showing a Christmas tree of small 
size—an artificial one—along with gifts of 
every kind picked exclusively from the 
jeweler’s line. The display was really bril- 
liant. The tree had on it all sorts of use- 
ful Christmas gift articles selected from the 
jeweler’s store. About and in the window 
were suggested gifts of every kind. In brief 
the window impersonated the sign and made 
a fitting yet original display.—C. T. H. 








Earl T. Cook has moved from Goliad 
to Amarillo, Texas, 
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Announcement 


Elgin establishes still higher authority in Pro- 
fessional Timekeeping for the Railroad Man 


The New 
Elgin Railroad Watch 


“B. W. Raymond” 21 Jewel 


MPORTANT refinements in 

watchmaking have taken shape 
in the Elgin laboratories. 

These make for finer construc- 
tion —closer rating —higher pro- 
fessional standards in timekeep- 
ing. You will find them all in the 
new “‘B. W. Raymond.” 


Furthermore, it has the great 


advantage of each watch being 
cased and carefully timed in its 
individual case—specially con- 
structed for railroad use. 


This new Elgin Watch for rail- 
road men is now ready. It is be- 
ing advertised nationally and 
your regular Jobber will promptly 
supply you. 


ELGIN 


The Professional Timekeeper 


ELGIN NATIONAL WATCH COMPANY, ELGIN, U. S. A. 


+334 5 
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The Veterans’ Vocational School in 
San Antonio, Tex. ’ 


- 











Written Expressly for The Jewelers’ Circular 














HE Veterans’ Vocational School in San 
Antonio, Tex., has been in working 
order for the past two and a half years. The 
institution was organized in April, 1921, at 
the old Peacock Military Academy and has 
grown to such an extent during this period 
that many acres of land are now covered 
with buildings for all types of work, bar- 
racks and small screened tent houses, so 
that to all appearances the place has the 
aspect of an army camp. 
Three large, well equipped rooms, contain- 
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ing machinery, desks, benches, etc., are de- 
voted to jewélry, watch work and engraving, 
the first two rooms being divided into two 
classes of jewelers and watchmakers, the 
beginners and the advanced students. The 
third room is used exclusively for engrav- 
ing. More than 30 men are interested in 
the work of this department. The work 
taught in the watchmaking class includes 
the following: 
A. Watch 
1. Making necessary hand tools. 


Repairing and Cleaning 


SCHOOL OF 
‘RY MAKERS 


Twin balance staffs. 

Pivoting staffs and pinions. 

Set jewels in mountings and plates 

The Breguet spring; trueing. 

Stake staff on balance. 

True and poise balance. 

Vibrate hair springs. 

Fit roller table and set roller jewel. 
Stud hair spring and true to bridge. 

Set pallet stones and adjust escapement. 

Test train for proper end and side shake, 
depthing of wheels and pinions. 

Gauge and replace broken main spring. 
Repair winding mechanism. 

Repair dial train. 

Fit dial and hands. 

Time and regulate watch and clock 

Fit watch to case. 

Fit case and lift spring. 

Fit stem, sleeve and crown. 

Polish and clean case. 

Disassemble and clean watch and clock. 

Assemble adjust and oil. 


10. 
11, 


12. 


33. 
14. 
15. 
16. 
17, 
18. 
19, 
20. 
a1. 
22. 
23. 


Engraving: 

1. Make freehand drawing and designs 
various letters and monograms. 

2. Put tools in shape, temper and sharpen. 

3. Set up work in engraving block. 


of 


A CLASS IN WATCH AND JEWELRY MAKING AT THE VETERANS’ SCHOOL IN SAN ANTONIO, TEX. 
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THOMAS J. 
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REFINERS 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 
Mountings. Selections Sent on Request. Retin; aM f 
efining an anufacturing Plant 
CHICAGO 317-319 E. Ontario St 











Insist Upon 


Refiners || LELONC’S 
Silver White Gold 


Platinum in All Karats 


Manufacturers of 


Platinum, Gold and White Gold Solders 





Also Alloys for all Purposes 


| L. LELONG & BRO., Inc. 
HANDY @©@ HARMAN Gold, Silver and Platinum Refiners 


Main Office and Works 
31 Geld St., New York City Bridgeport, Conn. Newark, N. J. 


SHIP TO EITHER PLANT New York Office, 17 West 42nd St. 



































JOHNSON MATTHEY & CO., Ltd. 


LONDON estate YEARS 


- Purchase Ores, Residues, Etc., Containing Gold, Silver or 
Platinum, Jewelers’ and Dental Sweeps 


fete Macs FULL ASSAYED CONTENTS 


| NEW YORK OFFICE, WOOLWORTH BUILDING Metals in Exchange If Desired 
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4. Design and engrave script letters. 

5. Design and engrave block letters. 

6. Design and engrave novelty monograms and 
letters. 

7. Design and engrave old English letters. 

8. Fill in designs in ivory. 


9. Clean and polish work. 

10. Care and use cf tcols and instruments. 

The men are progressing splendidly de- 
spite the seeming difficulties under which 
many of them are laboring, and the interest 
taken in their work is very noticeable. One 
class in watch repair and engraving has 
completed the 22 months’ course and the 
men are out in the general field. H. E. 
Townsand, of San Antonio, was for some 
time the senior instructor in this branch. 
Neil Currie has charge of beginners and 
Mrs. Ina Ragsdale holds, in an opposite 
room, classes in mathematics, spelling, Eng- 
lish, etc., which all of the men must take. 

Classes are of a medium size, generally 
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Watchmaker Says Jewelers’ Repair | 
Prices Are Inadequate 














OceEAN Park, Cal., Nov. 6, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 

I have read with interest several articles 
of late, concerning the H. I. A. and the 
scarcity of good watchmakers. Now I 
am not what you would call a man of 
long experience at the bench, having only 
spent about 17 years ‘of my time in and 
around jewelry stores and doing the watch- 
work at each of these places and in 
some cases owning or partly managing 
various stores. But in the last few months 




















THE VETERANS’ SCHOOL AT SAN ANTONIO, TEX. 


from 10 to 12 students, with a maximum 
of 15 men to the class. The men are all 
given individual attention. 

There are numerous other departments, 
each well organized in fine working order. 
The carpenters are doing all of the new 
building about the grounds besides con- 
siderable other work, and cabinet making 
and finishing are also being featured. Porch 
swings, cedar chests, individual pieces and 
many complete household sets compare with 
professional factory work. Jn the machine 
shops are made all but very large pieces. 

One hundred and twenty men are working 
in the agricultural department,- which is 
divided into general farming and poultry. 
The latter must plan and construct their own 
poultry houses. They are assigned a cer- 
tain section of land and are instructed in the 
care of the poultry, which they themselves 
own. 

Mainly responsible for the work carried 
on in the school are S. C. Kile, district man- 
ager of District XIV., including Texas, 
Oklahoma and Arkansas; and, personally 
connected with the work, F. L. Tibbitts, 
general superintendent of the school and a 
graduate of the University of Oklahoma. 

The enrollment of the school includes ap- 
proximately 450 men, with a faculty of 46. 
The single men live in the camp, taking 
their meals at the mess hall in the main 
building (which accommodates two hundred 
at one time), while the married men live in 
the city. 








The Shaw Jewelry Co., owner of a string 
of stores in a number of States, will soon 
open a store at the southeast corner of 9th 
and Main Sts., Fort Worth, Tex. 


I have come in contact with more pro- 
prietors of jewelry stores than ever be- 
fore and the marked difference in their 
class and ways is indeed surprising. Each 
may know his own store, his own par- 
ticular class of trade and also the line and 
quality of goods his trade demands, but, 
if you will look into their repair depart- 
ment, what do you find? They are prac- 
tically all alike. Each will acknowledge it 
pays. But does it? 

In the place where I am at present, I'll 
say it does. Why? Because the pro- 
prietor of the store (and it isn’t myself) 
learned how to do good watchwork, appre- 
ciates good watchwork, explains and 
teaches the value of good watchwork to 
his trade and, what is more, gets better 
prices for doing first class work and it is 
appreciated by his trade. 

I recently called on a gentleman who 
conducted a very nice little store ‘and in 
talking over different things with him 
finally hit upon the repair department. Of 
course his repairs paid him too. They all 
do. I asked him how much he charged 
for mainsprings. He.told me $2. Not so 
bad. For cleaning? $2 for any gent’s 
watch and $2.50 for bracelet watches as 
it is worth that much more. What do you 
think of that? I asked him how many 
mainsprings his man could put in each day. 
Well he didn’t know, but a lot of them. 

How many watches can he clean each 
day and do it right? “Oh, three or four 
as an average.” If he only cleans three a 
day, can he make his wages? “No, not 
quite, almost.” 

Alright, what about your store expenses? 
He concluded he had lost for the day. Now! 
Does your man want to earn his wages for 


you? Yes, he seems to want to do so. 

How is he going to do it? A conscien- 
tious man is trying to earn a decent wage 
at watchwork. Your man has but two 
things to-do. Either let the repair depart- 
ment be a constant drain on the store’s ex- 
penses or rush and slight the work which 
should be most skillfully done in order 
temporarily to bring in more money than 
he receives in pay. Take your choice. 

I know another man down in the southern 
end of the State who does his own work 
and advertises that he is the only man 
known that has consistently stuck to his 
original prices on watchwork ($1.50 for 
cleaning) for the past 30 years. Some 
honor. Needless to say there are others in 
his trap and the whole town is apparently 
too far gone to think of holding any funeral 
services. 

There is another town not far distant 
from the last referred to where there is a 
very nice store. They will actually offer 
te give their watch repair men the whole 
sum of 40 per cent of the work they turn 
out. Some inducement—to turn out more 
botch work in order to have the privilege 
of gathering up a crumb or two for the 
next meal. Imagine first-class work of the 
highest order coming from such places as 
these. 

Gentlemen, the trouble with the watch 
business today is not with the watchmaker 
or repairman but with the big majority of 
men owning and operating the jewelry 
stores in which the work is being done. 
These men are afraid, actually afraid to 
explain the delicacy and fineness of watches 
and watchwork and to charge a fair and 
reasonable price for the most skilled labor 
known, They are holding back the better 
class of men from taking up this line of 
work and doing it in the proper way, so 
that a wage in keeping with other lines 
of skilled labor might be received by the 
men who really do the work and are en- 
titled to receive such pay. 

I am for the H. I. A. and the certification 
of watchmakers who can pass the examina- 
tion and believe that all men conducting 
jewelry stores should insist that their work- 
men take and pass this examination and 
help put this work on the high plane where 
it belongs. It is not a shortage of good 
watchmakers but the fault of the system 
back of them. Under present conditions 
one had better join the section gang or 
the sheepherders as far as the financial end 
of the game is concerned. 


Yours truly, 
“NOMAD.” 








A man 60 years of age was arrested at 
Monroeville, O., recently charged with rob- 
bing the jewelry store of L. Dowling of 
articles valued at upwards of $1,000. He 
was arraigned before Mayor Phillip Horn 
and was released under a $1,000 bond after 
he pleaded not guilty to the charge. 
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Salvage Your Floorsweepings 


The Wile Small Crucible Electric Furnace was especially designed for 
the jewelry trade, and for gold-and silver-smiths. Its construction enables 
it to be sold for a moderate price and no extra or special equipment is needed 


for its operation. 


The Wile Furnace is thoroughly insulated and will not heat the room in 
which it is placed. It uses a minimum of electric power, so that it is operated 
on any city electric current at a very small expense. The secret of its 
economy is the efficient insulation. 


It will not only melt down silver, gold and other metals quickly, but will 
also recover the values from your floor sweepings and residues without any 
loss whatsoever and the small investment is soon paid for by the savings 
effected. 


PS 05D & C5023 C053 o Ele o esd o eed of 


Booklet “S”, explaining the advantages of the Wile Junior 
Electric Furnace, will be sent on request. 











—_ — Q < 
WILE ELECTRIC FURNACE & ENGINEERING CO. 
50 Church Street—New York City 
Cable Address—Wilefurn-New York 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of October 30, 1923 


1,472,250. BUCKLE. Luca H. 
Attleboro, Mass., assignor to C. A. Marsh & 
Co., Attleboro, Mass. Filed Feb. 9, 1923. 
Serial 618,140. 3 Claims. 

A buckle comprising a body portion, a clamping 
member formed of sheet stock having one edge 
rolled to form a pivot bearing by which it is 





pivoted in said body and the body of said clamp 

being shaped to form a plurality of spaced apart 

gripping edges for binding a belt in said body, 

and a ball rigidly secured to said clamping member. 

1,472,350. WATCH. Leo Atsanese, Brooklyn, 
N. Y. Filed Aug. 22, 1922. Serial 583.482, 8 
Claims. 

A watch of the class described, comprising an 
elongated watch case, means for supporting a watch 
movement in one end portion thereof, means for 
supporting a powder puff or the like in the other 
end portion thereof, said watch movement and 








powder puff being insertable into the watch case 
through opposite side faces thereof, and door mem- 
bers for controlling the insertion and removal of 
said watch movement and powder puff. 


1,472,374. COLLAR BUTTON. Wittram B. 
Murpuy, Weehawken, N. J. Filed Aug. 23, 
1922. Serial 583,834. 3 Claims. 

The combination with a button of the class de- 
scribed comprising a back, a head, and a connecting 
shank, of a retaining means comprising a volute 
member concentrically arranged about the shank of 





the button and having the end portion of its major 
coil offset in the direction of the head of the 
button and secured thereto at a point relatively 
adjacent the corresponding end of the shank, the 
minor coil of the said member meeting the shank 
in juxtaposition to the head of the button. 


1,472,532. CLOCK MECHANISM. Mrcuete Pic- 
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RouNSEVILLE, 








cloTTi, Paterson, N. J. Filed Jan. 7, 1922. 
Serial 527,716. 3 Claims, 

The combination with -a time mechanism includ- 
ing. a pendulum, gearing and means operated by 
the pendulum for operating the gearing, of an 
electromagnet, an armature operated thereby, a 
combined spring arm and contact member carried 
by the armature and included in circuit with the 
magnet, a contact member carried by the pendu- 





lum and also included in the circuit with the 
magnet, whereby the latter may be energized to 
operate the armature and impart motion to the 
pendulum and means including a rotatably mounted 
circuit interrupter operated by the time mechanism 
gearing, whereby the circuit through the magnet 
may be automatically opened at stated intervals and 
for an appreciable period. 

1,472,681. PIN AND LIKE SECURING DEVICE. 
Levi J. Roy, Providence, R. I. Filed Feb. 28, 
1923. Serial 621,782. 8 Claims. 

In a device of the type set forth a shell having 

a top formed with a centrally perforated dome 

of concavo-convex cross-section, a bottom having 

an upwardly extending wall formed with an an- 
nular portion secured to the top, a cone-shaped 
sleeve having its base end seated on the bottom 


P 





and against said wall thereof and having its upper 
end engaged on the interior of the dome, a 
centrally perforated plate slidable in the sleeve. 
a coil spring in the dome engaging the plate, a 
hollow stem having a flanged head, a series of 
balls engaged with the sleeve and with said stem 
head and plate, the outer end of the stem extend- 
ing through the bottom of the shell, a finger piece 
on said outer end of the stem for operating the 
latter and a coil spring surrounding the stem 
and seated on the shell bottom and engaged 
against the head of the stem. 


DESIGNS 


63,166. SPOON OR SIMILAR ARTICLE, Gnros- 





vENor N. ALLEN, Oneida, N. Y., assignor to 
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Oneida Community, Ltd., Oneida, N. Y. Filed 
Feb. 7, 1923. Serial 5,099. Term of patent 
14 years. 

63,174. SPOON OR SIMILAR ARTICLE. Hen- 
RIK HILLBoM, Wallingford, Conn., assignor to 


le ~ 


pasereerstFy, 
ee , 


R. Wallace & Sons Mfg. Co., 
Conn. Filed Jan. 30, 1923. 
Term of patent 14 years. 

63,204. SPOON OR SIMILAR ARTICLE. Axer 
H. Star, Providence, R. I., assignor to Gorham 


Wallingford, 
Seriar 5,032. 











Mfg. Co., Providence, R. I. Filed Feb. 25, 
1922. Serial 901. Term of patent 14 years. 
63,210. TIMEPIECE HAND. Lois McG, Wr- 
LIAMS, Fort Thomas, Ky., assignor to Elgin 


National Watch Co., Elgin, Ill. Filed May 15, 
1922. Serial 2,245. Term of patent 14 years. 
63,211. TIMEPIECE HAND. Lois McG. Wit- 
LIAMS, Fort Thomas, Ky., assignor to Elgin 


National Watch Co., Elgin, Ill. 
1922. Serial 2,247. 


Filed May 15, 
Term of patent 14 years. 





UNITED STATES TRADE-MARKS 
[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Oct. 30, 1923 


Ser. 152,249. (CLASS 23. CUTLERY, MACHIN- 
ERY, AND TOOLS, AND PARTS THERE- 
OF.) GorHam Mrc. Co., Providence, R. I. 
Filed Aug. 27, 1921. Under section 9 of the 
act of March 19, 1920. 


GORHAM 


Trade-mark consists of the word “Gorham,” 


Particular description of goods.—Carving Knives, 
Table Knives, Fruit Knives, Forks, and Spoons 
of Base Metal; Scissors and Poultry Shears and 
Sharpening Steels. 

Claims use since 1906. ‘ 
Ser. 180,240. (CLASS 27. HOROLOGICAL , IN- 

STRUMENTS.) Morris S. Rosenserc, New 
York. Filed May 5, 1923. 


Particular description of goods.—Horological In- 
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REFINERS and SMELTERS 


Precious Metals 


PLATINUM 























In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 








LEES & SANDERS. 


Customer writes us: “‘Returns 20% higher 
than any we have had elsewhere.” 


SWEEP SMELTERS 


BIRMINGHAM, ENG. 








Will Pay Spot Cash for Immediate Delivery 
OF 


5000—10% ligne 16 Jls. Movements 
5000—10% ligne 6 Jls. " (levers) 
5000— 6% ligne 15 Jls. si 


These movements must have cut balances, steel cap jewel and butler 
finish, engraved center dial. 


Box 4003, Care Jewelers’ Circular 


LI MFG. " 
THE RICH @) ALLOY CO. | consuus sei _ ext a ca 


Feet Presses Ingot M seed Tubbing Machines Burnishing Lathes 
P Glas Pre i 
































Screw Presses Glass es Hammering — Solder Grinders 
ANALYTICAL CHEMISTS = ee” ee 
Coilers — hathes Polishing Heads Oval Chucks 
SPECIALIZING IN PLATINUM GROUP ALLOYS Rotary Shears punk Lath Small ie r —_ Plater’s Clamps, ete. 





eesti Machines to order. 





13223 Euclid Avenue CLEVELAND, O. 
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Watches, and Clocks. 


Claims use since Mar. 20, 1923. 


Ser. 184,748. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue New Haven Crock 
Co., New Haven, Conn. Filed Aug. 20, 1923. 


Tell-Tale 


Particular description of goods.—Clocks. 


Claims use since July 6, 1923. 


Ser. 184,749. (CLASS 27. HOROLOGICAL 
STRUMENTS.) Tue New Haven Crock Co., 
New Haven, Conn. Filed Aug. 20, 1923. 


Tick- Tock 


Particular description of goods.—Clocks. 


Claims use since Aug. 14, 1923, 


Ser. 184,750. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue New Haven Crock Co., 
New Haven, Conn. Filed Aug. 20, 1923. 


Tip-Top 


Particular description of goods.—Clocks. 


Claims use since Aug. 13, 1923. 


Ser. 184,751. (CLASS 27. HOROLOGICAL 
STRUMENTS.) Tue New Haven Crock Co., 
New Haven, Conn, Filed Aug. 20, 1923. 


Ti-Tan - 


Particular description of goods.—Clocks. 


Claims use since July 10, 1923. 


Ser. 185,254. (CLASS 27. HOROLOGICAL 
STRUMENTS.) MeEnpev Levitz, doing busi- 
ness as M. Levitz & Co., Albany, N. Y. 


Sept. 1, 1923. 


L\EVCO 


Particular description of goods.—Watch Move: 


ments and Watchcases. 


Claims use since on or about Feb. 1, 1923. 


Ser. 185,613. (CLASS 27. HOROLOGICAL 
STRUMENTS.) Putnney-WaLker Co., New 


York. Filed Sept. 10, 1923. 


BROADWAY 


Particular description of goods.—Clocks. 


Claims use since Jan. 1, 1922. 


struments Consisting of Watch Movements, 





Ser. 185,614. (CLASS 27. HOROLOGICAL 
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STRUMENTS.) PuHINNEY-WALKER CoMPany, 
New York. Filed Sept. 10, 1923. 


FA | 
Particular description of goods.—Clocks. 
Claims use since Jan. 1, 1922, 


Trade-Mark Registered Oct. 30, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 
175,217. (CLASS 27. HOROLOGICAL _IN- 
STRUMENTS.) FriepricHh MAUTHE GESELL- 
SCHAFT MIT BESCHRANKTER HaFtuncG, Schwen- 
ningen. Germany. Filed April 13, 1923. 

Serial No, 179,094. 


Mauthe 


Particular description of goods.—Clocks. 
Claims use since 1911. 
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Richard K. Musser has gone to New 
York on business and before returning to 
Lancaster will visit Albany, N. Y., his 
former home. 

George R. Huber, former president 01 
the Lancaster Optometrical Society, a can- 
didate last week for City Councilor on the 
Republican ticket, went down to defeat with 
other Republicans, the Coalitionists carrying 
the city. 

Robert D. Young, Angier, N. C., ha: 
entered the Bowman ‘Technical School a: 


‘a student, and Oscar Transue, Delaware 


Water Gap, Pa., has finished a course and 
taken a position with Jeweler E. H. 
Wetherhold, Allentown, Pa. 

A. W. Moyer, president of the Non-Re 
tailing Co., was reported a few days ago as 
having been in an automobile collision. It 
was his brother-in-law, but as the acci- 
dent occurred in front of Mr. Moyer’s home 
he got mixed up in the rumor. 

W. W. Appel, of W. W. Appel & Son 
spent several days recently on an automo- 
bile trip with his wife to Hamburg, Pa. 
Allentown and Philadelphia. At Hamburg 
they attended service at the Reformed 
Church to hear Mr. Appel’s brother, Rev. 
R. S. Appel, 84 years old, preach. 

Simon C. Kennedy, of St. Louis, jewele: 
en route to New York on business last 
week, stopped in Lancaster to see relatives. 
In crossing a street near the Pennsylvania 
railroad station he was knocked down by an 
automobile and badly bruised, the actident 
detaining him in Lancaster several days. 

Charles Bischoff & Son, manufacturing 
jewelers, 114 W. Chestnut St., have pur- 
chased the business of John B. Roth, Jr. 
jewelry manufacturer, 48 N. Prince St. 
and will unite both establishments next 
week at the Roth establishment. Mr. Roth 
retires after being in business 25 years on 
account of impaired health. The senior 
Bischoff has been in business 40 years 
Four years ago he associated his son, Arthut 
in the business. The firm will make «4 
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specialty of special order and Masonic em- 
blem work. 

Edwin F. Lilley, Boston, dean of the New 
England Jewelers’ Institute, was here last 
week attending a meeting of the Examining 
Board of the Horological Institute oi 
America. John J. Bowman, of the Bow- 
man Technical School, and Tell Nussbaum 
of the Tell Watch Co., Lancaster, were the 
members of the board who passed on the 
applications of 30 watchmakers for certifi- 
cates of proficiency. Mr. Lilley addressed 
the students of the technical school during 
the meeting. 











TRADE CONDITIONS 


The jewelry trade at Memphis is reported by the 
merchants to show further improvement with No- 
vember. The weather is colder and more season- 
able and that seems to help business. Cotton has 
advanced considerably and that makes the southern- 
ers feel good though the crop in this section is 
greatly reduced in volume. The biggest hardwood 
center in the world, activities in woodworking lines 
are good. A big municipal campaign with three 
complete tickets in the field and nightly speaking, 
the same to terminate Nov. 8, and then the Gridiron 
dinner to follow, the Vanderbilt alumnae to meet, 
the theatrical season on full tilt, new hotels started 
or nearing completion, several social balls and other 
events, have spurred up trade somewhat. The 
Memphis stores feature Wednesday as a trade day, 
to take some of the rush off Saturdays. One big 
store has on three times daily a successful auction, 
well attended. Thanksgiving displays receive strong 
attention and holiday displays to some extent, also 
November ring emblems and stones. 





Several of the large public structures go- 
ing up now in Memphis are to have clocks 
of fine proportions either for towers or 
lobbies. 

The Stein Jewelry Co., Sam M. Stein and 
Kate I. Wilson, managers, opens for busi- 
ness about Nov. 15 at Greenwood. Green- 
wood is one of the large and prosperous 
Delta towns of north Mississippi. 

Geo. T. Brodnax, Inc., 22 S. Main St., 
do not announce just when they will get 
into their elegant new store at S. Main and 
Union Sts., but it will be within a few 
weeks, and as far as possible the upper 
floors are now being occupied. 








Atlanta, Ga. 


E. B. Durham, of the Durham Jewelry 
Co., Atlanta, is enjoying a few days of fish- 
ing at St. Simon’s Island, on the coast of 
Georgia. 

A. B. Kitchen, Savannah, Ga.; W. W. 
Turner, Cedertown, Ga., and Mr. Bryant, of 
the Lola Jewelry Co., Manchester, Ga., were 
visitors in Atlanta last week. 

E. Baggey, of the Waltham Watch Co., 
Waltham, Mass., was in Atlanta last week 
calling on the local trade. Mr. Baggey re- 
ports conditions as very satisfactory in the 
watch trade all over his territory. 











H. E. Berg is the proprietor of the 
newest jewelry store at South Bend, Ind., 
which is located at 415 S. Michigan St. 
Mr. Berg has been associated with . the 
jewelry business since 1918, when he was 
employed by the South Bend Watch Co. 


i 
i 
f 
; 









THE JEWELERS’ 





A Wonderful Fifty Dollars 


that comes back to you every year! 


(Impossible? But suppose I say “every month”?) 

Many jewelers tell me they get their money back 
every week with the wonderful Hoke-Jewel soldering 
outfit,—it’s so much quicker than the air and gas 
methods. It costs fifty dollars for the one-man shop, 
and only twelve-fifty ex- 
tra for each extra man. ©° 

It solders gold, silver, 
platinum; welds plati- - 
num rings; and is ten 
times quicker, ten times 
better. 

Flame can be made 
soft for annealing, or 
hot enough to weld 
platinum. 

No blower needed. 

It uses city gas, nat- 
ural or artificial, with N 
oxygen—but is unlike Outfit 128B, for the one-man shop 
all other oxy-gas out- (bench not included—tank loaned). 
fits. It stands alone. $50.00 net 

Order now. Say if you wish it charged thru your 
dealer—or direct. 











And ask 
for new 
catalog C; 
it is free. 


Sam W. \ Mer. 
Jewelers’ Technical Advice\Co. 
22 Albany Street, 

New York City 
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ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 444” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and _ noiseless — small 
space and big power. 
Manufacturers 


a 
Leiman Bros.°@"3=":: 


Makers of good machinery for 35 years 








Mr. Jeweler 


Fine Jewelry Engraving is an asset to your business— 

sells your goods—makes customers for you. 

Why not have an expert do it for you this Christmas? 

Every job personally engraved by Mr. Albert A. Winter. 
Thirty Years’ Experience 


Pleasing and effective. Styles—Service to those that 
want the best. Job or contract. 


Winter’s Jewelry Engraving 


Dept. A, 343 W. North Ave. Chicago, III. 
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Gold, Silver 


Platinum 
Refiners and Assayers 


| 709 Sansom St., Philadelphia 





B. HAGSTOZ @® SON 











We remit promptly for your 
Scrap Gold, Platinum, 
Silver, Etc. 


You'll like that service. Goods returned 
on demand if remittance is not satis- 
factory. 


A. ROBINSON & SON 


REFINERS 


149 Canal St. New York 








The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. 


QUICKER & 


mailed to you 


very complete line of substantial and accurate clocks ¥ SK: = Guus BETTER 


for the bank, office and school. 
Write us for full information - 


THE E. HOWARD CLOCK CO. 


SUPER-FLUX 


AND GET ALL YOUR 


GOLD 


4 373 Washington St., Boston 309 Broadway, New York BACK 


31 North State St. Chicago 
Established 1842 


FOR SALE BY 





J. GOEBEL & CO. 








Platinum Melting 
CRUCIBLES 
J. & H. BERGE few yore 


79 Nassau St. 








ODD SHAPE 


Watch and Clock GLASSES 
New York Watch Glass Co. 


FURNACES, CRUCIBLES, TONGS 
67-A Cortlandt St. 





SEND $1.00 for a 2 pound Trial! 


Also a oh It will be 


New York, N. Y. 








New York Price $1.00 











THE BUYERS’ DIRECTORY 


The Jewelers’ Circular, 11 John St., New York 
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